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Hepidnym

ZoVe oTnV €mox™ ToV 1) Texvoloyia eEeAicoeTal TOAV yp1jyopa KAl OL TACELS EVAAAGCCOVTOL
ue paydaiovg puBpove. I'a va eivat kavelg emiTuxUEVOS 6TOV KAGSO IO SpacTnploToLELTal,
Ba pémel va tapakoAovBel Tig e§eAlEeLS, TIG TAOELS KAl va VIOBETEL U TA IOV TOV aAPUOlOLV.
H teAgvtaia Kot TOAAG UTTOGYOLEVT) TAGT) GTO XWPO TWV CTPATNYIKWOV LAPKETIVYK OVOUALETOL

omni-channel 1] tAALOG TTAVKOVAALKT) OTPATNYIKY LAPKETIVYK.

Zt0X0G TNG THPOVCAG HETATTUXLHKNG SatpPng elvat 1 HEAETN TNG TOVKAVOAIKNG
OTPATNYIKNG LAPKETIVYK KL 1] ATIAVTNON GTO EPWTNUA TOU KATA TTOGO £VAG ALVOTIWANTIG

EVEPYETELTAL ATIO TNV EQAPHOYN TG,

Apxikd yivetat pla avaoKOTMon 0To TTAPEABOV YIX VO GUGXETIOTOUV 0L £VVOLEG TIOU QOPOVV
TO ALLVEUTIOPLO HE TNV HE TN ONUEPLYT Katdotaot. Emeita mapovoialovtal Ta KavaAla
TIWANCEWYV KL 0TI CUVEXELX AVAAVOVTAL OAEG OL CTPATNYIKEG LAPKETLVYK IOV OXETI{OVTAL pUE
™V Slaxelplon KavaAlmv TWANCE®WY Kol ONUEIWV ETAPNG E TOUG KATAVAAWTESG. AkoAoUBEL 1
mapdBeon Twv Pacikwv TUAOVwY TG omni-channel otpatnywns. H  Swatpfn
OAOKANPWVETAL LE TN LEAETT) EPEVV®V TIOU EAEYXOUV TNV ATOSOTIKOTNTA TNG TTAVKAVAALKTG

OTPATNYLKNG KAL TNV ATNXN 0T IOV £XEL GTOUG KATAVOAWTESG OTIWG ETIONG KAL TTAPASELY LATWV

EUTIPAKTNG TNV EQAPHOYNG TNG.

H omni-channel otpamywn eivat otnv ovoia 1 evomoinon touv Ym@lakold KOGUOU UE TO
(PUOIKO KOGUO, HECA ATIO TNV EVOWUATWOT] TTOAAWY SLAPOPETIKWV KOAVAALWV TIWANONG Kol
ONUEIWV ETTAPNG HE TOV KATAVAAWTY], 0€ pHia eviaia OAOTNTA HEGH OTNV OTOLX 0 TEAELTAIOG
KIWEITAL oMPOCKOTTA QTMOAAUPAVOVTAG HI OULUVAPTIAOTIKY ayopaoTikny eumelpia. H
OTPATNYLKN UTI] ATOSEIKVUETAL OTL ATTOTEAEL TTAVAKELA YLK TOUG ALAVOTIWANTEG APKEL Vo
XPNOLUOTIOLEITAL PE OVVEDT) Kol 6TO BaBpod mov tatplalel oe KGBe emiyeipnon, otn Aettovpyia

NG KAL 0TOUG OTPATNYLKOUG TOU 6TOXOUG.
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Summary

We live in a world where technology is evolving very quickly and trends are changing at a
rapid pace. In order to be successful in the industry, one has to observe new developments,
trends and adopt what suits them. The latest, very promising hot trend in marketing is called

omni-channel strategy.

The purpose of this master dissertation is to study the omni-channel marketing strategy and

answer the question of whether its application is beneficial for retailers.

First of all, a review in the past takes place in order to relate the concepts of retail to the
present situation. Then, sales channels are presented and after that all the marketing
strategies associated with managing sales channels and touchpoints with consumers are
analysed. The main pillars of the omni-channel strategy follow. This thesis concludes with the
study of surveys that put in test the efficiency of the omni-channel strategy and its impact on

consumers as well as examples of omni-channel experiences.

The omni-channel strategy merges the digital world with the natural world through the
integration of many different sales channels and consumer touchpoints into a single entity.
Customers move seamlessly through it enjoying a thrilling buying experience. This strategy
has proven to be panacea for retailers as long as it is used wisely and to the extent that suits

each business and its strategic goals.
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Evyaplotieg
Oa 1Bela va EVXAPLOTIICW AUTOVGS IOV ) TAV GTO TIAAL LoV KoL e OTNPLEXV KATA TN SLApKeLa
™G EKMOVNONG TNG THPOVOAG UETATTUXLOKNG Slatpng kabBwg kat tov emPBAemovta

KaBnynT pov yix TV oTipLr] ToU KoL TNV AUECT] AVTATIOKPLOT) OE OTIONTOTE XPELACTNKA.
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Kepaiawo 1
Elcaywyn

1.1 Evcaywyi)

Méoa amd ™V TapoVoa HETATTUXLOKT SLaTpLPr] KoL KATOTILY OYXETIKNG EPELVAS, YIVETaL
amoTELpa ATdVTNoNG TOV £81G epwTNHaToq: Afilel pia emiyelipnon Alavikng TwANOELS va
vloBetnoel TV omni-channel (TTavkavaAikn) oTpatnyikn HApKeTvYK; O Baoikds Kopuog
™G EAANVIKIG OLKOVOUING ATIOTEAEITAL ATIO UIKPOUECALEG ETIXELPNOELS TIOAAEG ATIO TIG
oToleg aoxoAoUvvtal ME TO AlaVikO eumoplo. Elvat e@iktd ywx tov pikpouecaio

EMAYYEARATIX TOV KAASOU VA aKOAOVOTOEL TNV TTAVKAVAALKT) GTPATNYLKN;

H 81ebvi|g eumelpia otV TPoo£yyLon Kal eMAVOT TOU TIPOLANUATOG OXETIKA UE TO KATA
TOo0V elvat AetTovpykn 1) omni-channel oTpaTnNYIKN LAPKETIVYK OXETILETAL TEPLOCOTEPO
LLE EUTIELPIKA oTOLYElO TP & e BewpnTikd. H mAsloymeia Twv SeSopévmwv TpoépyeTal amo
etalpeie¢ management, AOYLOTIKNG, TANPOPOPLKNG KAL QVATTUENG AOYLOUIKOU TOU
EQPAPUOTOVV TN CUYKEKPLUEVT OTPATNYLKY 0TV TPAEN. Kdmoleg amd autég Tig eTaipeieg
(m.x. n Deloitte), Ste€dyovtat avd TaKTA XpOVIKA SLACTNHATA EPEVVEG OXETIKA LLE TO OMNi-
channel xat Tapovoidlovv ta amoteAéopatd Tovs. Emiong vmapyovv kat dedopéva amo

TIAVETILO T LK TIOU €X0VV KAVEL AVTIOTOLYEG EPEVVEG.

Zkomog NG StatpPfng elval va avaAvoel To GUVSVACUO TWV PUOLK®OV Kol Pn@Lakwy
HECWV, TIOV €XEL 0TI SLABEOT TNG N ETIXEPNON ALAVIKNG TIWANONG, O€ Hid TTOVKAVOALKT
OTPATNYLKI] IOV OTOV TUPNVA TNG EXEL TOV TEAATN KOl AKOAOUOElL TNV ayopaoTIK

Stadkaoia og OAQ T 6TASLO.

H 0¢om ¢ Statp g eivat amorvta Eekabapn. Kabe AtavomtwAntig ailel va viobetnoel
v omni-channel otpatnyw. I'a v akpifela oyt amAd a&ilel atAA& AoV emIBAAAETAL
1 EQAPUOYT TNG OTPATNYIKNG AUTNS Yix kKaBe éumopo o omoiog BEAEL va elval cUyXpovog

Kal va e§ao@aAioel TV eunpepia kat Tnv kepdo@opla ™G emyeipnong Tov.



Oitmeploplopol g Tapovoag SIMAWUATIKNG a@opoVv Tteplocdtepo otn BiAoypagia. To
omni-channel eivat éva medlo oxeTKA KovoUPYl0 OTOV TOHEX TNG OTPATNYLKNG
HAPKETIVYK UE amoTEAeopa 1) oxeTKN BLAoypapia va eival ToA) meploplopévn. Fa avtd
To A0YO kal ypnowomombnkav kamola kAaowd BpAla yio ta Bacika BewpnTikd
KOUUATIX EVW YLOL T TILO EQAPUOCILA KOUUATL, 1 Slatpf3n) Baciotnke meplocdtepo o€
UEAETEG TTAVEMIOTN WV KL EPYNCIEG KABWG Kol ApOpa ETALPELWV TTOU AGYOAOVVTAL UE
TNV TANPO@POPLKN KL TO LAVATIUEVT Kal e@appolovv Tnv omnichannel otpatnywn otnv

TPAEN.

H mpoocéyylon mouv xpnowomomBnke otnv mapoVoa SwatpPfn eivalr n péBodog g
amaywyns. H apxn ylvetat amd tnv avdAuvon Twv OTPATNYIKWV HAPKETIVYK TOU
oxetilovtal pe TNV aélomoinomn SLu@opeTIKWY KavaAlwv TwAnons. Ev cuveyeia eotialetal
N Tpocooyn otnv omni-channel oTPATNYIKN HAPKETIVYK KAl HECW EPELUVWV KAl

TAPASELYUATWV ECETALETAL ) ATIOTEAECUATIKOTNTA TG OTIG ALAVIKES TIWAT|OEL.

Avalntwvtag amdvtnon oto av 1 omni-channel otpatnykn talpldlel otig eMXELPNOELS
ALOVIK®OV TIWATN|CEWV, HEAETATAL ) Bewpla TTAvw otV oTola otnpifetal kat To vtoadpo
TAVW 0TOo 0Tol0 XTIlETAL N OTPATNYIKT) AUTH. MEoX Kol ATTO TN LEAETT) OXETIKWV EPELVWV

Kal HeBOSWV EMITUYOVG EQAPULOYNG TNG OTPATNYLIKIG EEAYOVTAL TA CUUTIEPACUATAL.

Imv mpwtn evomrta, yivetal pla pKpn OTOPWKN avadpopn TwWV CUVOAAXY®V.
[Teprypa@etal pe Alya Adyla amod mov Eekiviioav 0Aa kot Sivovtal oL 0pLlopol TG ALAVIKIG
TWANONG, TOU ALKVOTIWANTI] KOl TOU KUKAOU TOU Alaveutmopiov. XTn OUVEXELX
amaplOPoVVTAL TA KAVAALX TIWANOTG, TAPASOCLHKA KAl GUYXPOovVa KAOWE KAl TH HECH LE

T OTIOL0 0 EUTIOPOG EPXETAL O ETTAPT] LE TOVG KATAVAAWTES.

To emOpevo Ke@AAALO VAL APLEPWHIEVO OTIG OTPATNYIKEG LAPKETLVYK. AvaAUovTal OAES
Ol OTPATNYLIKEG LAPKETLVYK IOV OXETI{OVTAL UE TN XP1OT KAVAALWV KL ONUEIWV ETTAPNS
1e Toug meAdTeg Kat Sivovtal kdmola mapadelypata. Ot oTPATNYIKEG AUTEG LAPKETIVYK
elval 1 LOVOKOVOAALKTY, 1) TIOAUKOVAALKT, 1| SLaKavoALK Kat 1 TtavkavoAikn. KAelvovtog

yivetat pla oUYKpLON TWV TIHPATIAV®W CTPATNYLIKWV HETAEY TOUG.

H emdpevn evotnta oxetiletal pe Toug BacikoVg TUAWVEG 0TOUG 0TIOLOVG Kal otnpileTal

n omni-channel otpatnywn. Avaivovtal oL akpoywviaiot A{BoL TG oTPATNYIKNG AUTNG
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KO TO TIWG TIPETIEL O ALAVOTIWAT TG VA TOUG SLUXELPLOTEL OTIWG ETTIOMG KAL TL VA ATIOPUYEL

€TOLWOTE VA E(VAL ETMITUXTUEVOG OE EVA TIAVKAVOALKO KOGHO.

To mpotedevtalo ke@dAalo €xel apkeTd evdla@eépov. Xe autd Tapovolalovial TA
QTOTEAECUATA 2 EPEVVWV TIOVU OXETICOVTAL 1) WA HE TNV TIAVKAVOALKT WPLHOTNTH TWV
XWPWV KAl TWV EUTTOPIKWOV KAKSWV KaL 1) SEVTEPT UE TNV AYOPACTIKN CUUTIEPLPOPA TWV
katoavadwtwv. [apatiBevtal Staypdppata yia KaAUTeEpPn KATavonon Kol To KOUUATL
auTto KAelvel pe pia épeguva mou dnpootedtnke oto Harvard Business Review 1 omola
amodelkvuel OTL 1 omni-channel otpatnykn Aewtovpyel. ‘Emerta  avagépovtal
TapASElYHATA ETALPELWY TIOV YVWPLLoUV TTOAU KaAd thnv omni-channel otpatnywkn kot

™MV €Qapuolovy ETITUXWSG.

TeAevtaia evoMTa €lval TA OCUUTEPACUATA OTIOU AVAEPEPOVTAL OUVOTITIKA OO

QTOKOUICTNKAV ATO TO GVUVOAO TNG TAPOVOAG HETATITUXLAKNG SLaTPLPTG.



Ke@aiawo 2
Iotopikn Avadpoun kat
Kavaila IoAncewv

2.1 Mix Zovtoun Avadpopn Twv TuvaAdaywv

ApxnN TV TTAVTWV yla TNV €EEALEN TOV avOPWTIOL ATIOTEAEL 1] OPYAVWON OE KOWWVIKEG
opades. H avamtuén Twv Kowwviwy SNULoUpYNoE TIS KATAAANAEG TIPOUTIO0ETELS Yo TNV

avOnomn ToL TOALTIOHOV, TWV EMOTNUWY, KAB®WS KAl TOU EUTOPIOV KL TWV GUVAAAAY®V.

H mpwiun pop@n twv cuvoddaywv eival o avTimpayuatiopnos (avtariayn ayabwv pe
AAAa ayaBd xwplg TN xp1iomn VOUIoCHATOG) TTOU EQAPHOTOTAV OTIG TIPWTOYOVESG OLKOVOUIES
IOV OVOUAZOVTOL AVTOHAAQKTIKEG. XTN GUVEXELX €loM)ON 1 XP1|OT TOV VOUIOHATOG, KATL
Tov €Avoe TOAAQ TpofANpaTa Kal €6woe TN HEYAAN wONoT Yl TNV aVATTUEN TOU
eumoplov. Ltn oUyXpovn €TOXN Ol TEPLOCOTEPEG OLUVAAAAYEG YIVOVTAL LE TO TTAAOCTIKO
XPMHUA (TILOTWTIKEG KAPTEG, XPEWOTIKEG KAPTESG, TPOTANPWUEVEG KAPTES) KL T TEAELTAL
XPOVLA [LE TO NAEKTPOVIKO XpNUA (NAEKTPOVIKO POS, NAEKTPOVIKO TTOPTOQOAL paypal) evw
oLVVEXWG KEPSI(OUV TOTIO KAl UTIOCTNPIKTEG TA AEYOUEVA KPUTITOVOUIOUATA 1) ELKOVIKA
vopuiopata (bitcoins). Kat emeidn to éva Sev vplotatal xwpis To GAA0, TapAAANAX UE TNV

€EEALEN TOL XPNHATOG AVATITUXONKAV KAL OL AYOPEG.

[Ipv TV yévvnon Twv KOW®VIK®OV OpASwv, 1| OlKovouia €eL TN HOPE@N QUTNG TOU
PoBwowva KpolUoov, n Aoylkn TG omolag €lval «KATAVOA®V®W OUTA TIOU UTOPW VA
Tapayw». Me TNV KOWVWVIKOTIO{N oM TOL avBpwTov, OLWG, 1 A0YLKT) QUTI) TNG AUTAPKELG
TaveL va elvat apketn. Ot avBpwmot avtidlapfdvovtal 6TL HTTopovV va £(ouv Tpocfaon
KOl VO KATAVAAWOOUV OXL LOVO TIEPLOGOTEPA ayaBd odAA& Kol LEYXAVTEPT TOLKIALX aTtd
auta. Motpala, dnuovpyeitat n avaykn VTaping evog xwpov/TdéToV 0TOV OTolo va

yivovtal ol cuUVaAAQYEG, 1) AEYOUEVT) 0tyOPAL.



0 katapeplopds TG epyaciag odnynoe oty avinon Ing TOGOTNTAS TWV TAPAYOUEVWV
TPOIOVTWY, KATL IOV £8woe WOMNON 0TO TOTIKO AAAX KL TO EYYWPLO gUTOplo. Me v
mpdodo ™G Noavtliag kat g vavolmioiag ot cuvaAdayeg €ywav SlebBveis evw n
a&lomonorn Twv AMOAVTWY KOl TWV OXETIKWV TAEOVEKTNUATWY KABE XWPAG oTNnVv

Tapaywyn, 0dNyNnoe o€ aKOPA LEYAAVTEPT AvOnon.

H oUyyxpovn emoxn xapaktnpiletal amd vmepmANOwpa OLKOVOULIK®OV ayadwv oTa oTola
UTIAPXEL EVKOAT TIPOGBaoT) KAl aTto TANOWPA TWANTWY OV AVTAYWVIOVTAL 0TIV Ayopda.
Evw A€oV pe ™ xp1om Tov SLlaSIKTU0U KAl TOU TIAYKOO LoV LoTOU 1) ayopd £xel TAPEL va
ExeLovvopa KoL 6pLa S{vovtag 1 SUVATOTNTA GE OTIOLOVONTIOTE, LE LEPLKA KKALK», VO EXEL

OTNV TIOPTA TOV OTIONTIOTE XPELAleTAL M ETMOVUEL

2.2 Atavikn owAnon kot AltvOTWANTEG

AoV £ywve plo GUVOTITIKT AVA@OPA OTT Sl POVIKN EEEALEN TWV CUVOAAAYWV KAl TWV
ALOVIK@OV TWANCEWY, € aUT TNV evOTNnTA Bt §000VV 0L 0pLopOL TOV AlAVIKOU eUTIOpiov
Kal Tou AlavomwAnty kKot Ba efetaotolv T Kpltnpla pe Baon ta omola avutol

KQTNYOPLOTIOLOVVTOL.

Q¢ Alavepmoplo xapaktnpilovtal 0Aeg oL SpacTNPLOTNTEG TIOU AQOPOVV TNV TIWANOM
ayabwv 1 VTMpeclwV ameLBelag 0TOVG TEAKOUG KATAVOAWTEG YA TPOCWTILKT, UM

emayyeApatikn xpron (Kotler - Armstrong 2001: 473).

AvtiotolYwg, WG ALAVOTIWANTNG oplleTal 1 emiyelpnon G oTolag oL TMWANCELS

TPOEPXOVTUL KUPIWG ato TIS Alavikeg TwAnoels (Kotler - Armstrong 2001: 473).

Ta eldn Twv AlavepTopwV TTAPOVGLALOVV HEYAAD £VPOG EVW OCULVEXWS SnULoLVpyoLVTAL
kawovpyla. Kabe tomog eaptatal amd SLa@opous TapAyOVTES HE KUPLOTEPOUG TOV
TPOTIO 0PYAVWONG, TIG TILES OTIG OTIolEG SLtaBéTouy T ayaBd, T oTPATNYLKN TPOIOVTOG
Tov akoAovBeital (eldog eumopeLUATOG, YKAMA Kol TOWKWAlA) kol To emimedo

efummpetnong (avtoefummpETnoN, TTEPLOPLOUEVT EEUTINPETNON, TTANPNG SUTNPETNON)

Me Baon TNV EUTOPLKT] TOUG OTPATNYLKY, OL ALAVOTIWANTEG SLAKPIVOVTAL € KATAOTHHATA
€VKOALG (SlaBETOVV HIKPO EVPOG YKAUAG AAAG LEYAAN TIOKIA LD GUAAOYTG, TL.X. LiVL LA PKET

KO TAVTOTIWAELX), €GELSIKEVPEVA KATACTNHATA (TIPOGPEPOVV TIOAD ULIKPT] YKAUX ILE TIOAV
5



HeYAAN ToKAla), TTWANTEG TOKIALXG €L8WV TTPWTNG AVAYKNG Kal KABNUEPLYNG XP1OTG
(éxouv peydAo €0poG  YKAMAG KAl MEYAAN TOWKWAl, T.X. O©O0UTEP UAPKET),
moAvkataoTpata (He MOAD pEYAAN YKAUA Kal TOAU HEYAAN TOWKIAIA), EKTTITWTIKA

KATOOTIUATA KoL ATOONKES (TIUpEXOLVV UEYAAT YKANA 0AA LLLIKPN] TIOLKIALC).

Me kpLtiplo TV opydvwon Eexwpilouv oL aveEdptnteg emiyelpnoels (LOwTeg, Sev eival
HEAN KATOLG aAVGiSag), oL ETALPIKEG AAVCISEG, TA KATACTNHATH ATOKAELCTIKOTNTOG

(franchising), ot cuvetaplopol kKAl T TPpATHPLOL.

‘Ocov aopd TV eEummnpETn o, elvat avaAoyrn NG TOAVTIAOKOTNTAS Tou ayadov. Emiong
eCapTATAL ATIO TO AV TO TPOIOV ElvalL ELOIKO, TIPWTNG AVAYKNG 1) TTOAVTEAELQG.

H avtoefummpétnon oxetiletal kupiwg pe TWANCELS EWBWV TPWTNG AVAYKNG (TI.X. cOUTIEP
HUAPKETG) Kl PE EKTITWTIKA Kévipa (discount stores kat outlets). Amo v GAAn ot
ALAVEUTIOPOL TTATIPOUG EEVUTINPETNONG TIPOGPEPOLV ELSIKA TIPOIOVTA 1] TTOAUTEAT TIPOTOVT
n mpoiovta vPmAng texvoroyiag (high-tech), ta omoia amaitolv Bonbela oe 6Aa Tt

OTASLx TNG Ayopds aAAQ Kot VTToo TN PLEN HeTd TV TTwAnon (after sales support).

2.3 0 KUkAo¢ Tov Atavikov Epmopiov

'OTwg ava@EpONnKe 161, T £(61) ALVOTIWANTWV KAL OL LOPPEG ALAVIKOU EUTIOPLOV GUVEX WG
efedlooovtal kal avavewvovtal. Tdoo 1 texvoAoyia 660 0L OLKOVOULKESG KOl KOLVWVLIKESG
ouvvOnkeg petafdrrovtal paydaio. To (8o ocvpPaivel kal pe TIG AVAYKEG KAl TLG
TPOTUNOELS TWV KATAVAAWT®V. Ol aAAXYEG AUTEG ATIOTEAOVV EEWYEVT TAPAYOVTA TTEOTG
IOV TIAPACUPEL KUL TIG LOPPES TOV ALAVIKOU eUTopiov o€ EEALEN. OL ETLYELPTOELG TIPETIEL
Vo TIPOCUPHOCTOUV oTa véa Sedopéva kawvotopwvtag. H kawvotopia agopd otnv
avafaduion Twv Sladlkaclwy KAl TWV AEITOVPYLWOV ETOL WOTE VA EIVAL ATTOSOTIKOTEPES

ILE ATIOTEAEG LA TO XAUNAOTEPO GUVOALKO KOGTOG.

‘Etol pmaivel oto mayvidt pla véa pop@n emixelpnong, To aVTAYWVLIOTIKI oo TIS 110N
UTLAPXOVOEG A0Yw TOU XaunAoV KOOTOUG, 1) OTIolx VTTOKABLOTA TI§ TAALEG KL OLYd-OLyd
TIG eKTOoTileL amd ™V ayopd. To pikpd k60TOG Elval Pl CUVONKN TTOL CUVAVTATAL GTO
apxko otddlo ™G {wng ™G VEXS HopENG Alaveptmopiov Tov eivalt to otddlo g
kawotopiag. Iepvovtagoto otddio g avamtuing, n emyeipnon mpoomabel va yivelt 6Ao
KOl IO €EAKVOTIKN TIPOG TOV KATAVAAWTN HECW SLa@OpwV SLEPYACL®OV TIOU UEAVOUV

OLVEXWG TO KOOTOG. AKOLT, OHOELSELG ETYEIPNOELS ERPAVIIOVTAL KOL O AVTAYWVIOUOG
6



oAoéva kal peyaAwvel xwpls kapla TeAkd va umopel va AdBel onuavtiko pepidlo g
ayopds. 'Etot 06nyovpaote 6T0 0TASI0 TNG WPLLOTNTAG KOL 0TI CUVEXELX TNG TIAPAKUNG
OTIOV TO TAEOVEKTNUA AUTO TOU KOOGTOUG TAEL VO UTIAPXEL Kal vEa pop@n Kablotatol
e€loov TTHPWYMUEVT LE AUTEG TIOV UTTOKATECTNOE. € aQUTO TO onpeio dnpovpyeital Eava
N avaykn Vmaping pag veéag popEng emixeipnong mo eEeAtyuévng Kal TEPLOCOTEPO

QTOSOTIKIG.

H Siadikacia Tov mePLYpA@PNKE 0TV TAPATIAV® TAPAYPAPO, AVAPEPETAL WG «KVKAOG
TOU AlavikoU gpmopiou» N «€vvola Tou Tpoxov Tou Alavepmopiov» (wheel of retailing)

(Kotler - Armstrong 2001: 473, [lanafacideiov - MmaAtag 2003: 27).

To O AVTIMPOCWTEVTIKO TAPASELYHX TOU KUKAOU ALAVIKOU EUTOPIOV OTNV EAANVIKNY
olkovopio amoteAel auUTO TNG OTASIAKNAG OVTIKATACOTAONG TWV TAPASOCLAKWDY
TAVTOTIWAElWV pE Ta coVTEP-papKeT. H Stadikacia avtn Eekivioe tn Sekaetia tov 1970
HE TNV ElOAYWYN OTNV EAANVIKI] ayopd TNG KALVOTOUOU QUTNG HOPPNG KATAOTNUATWY
ALVIKTG TTWATOMG TA OTIOLO OTIWG EUTIELPLKE TTAEOV YVWPLLOVE, 081YN0E GTOV OPLOTIKO

EKTOTILOUO TWV TAPASOOIAKWV TIAVTOTIWAEIWV.

TEAOG, EVa YapaKTNPLOTIKO TOU KUKAOU AlavepTTOplov 6To oTtolo TipemeL va SoBel ISaitepn
onuactia eivatl 0t faivel pelovpevos. ‘OAa TpLyvpw eedicoovtal paydala pe amoTéAeopa
0 KUKAOG auTOG (NG va LIKPALVEL oUVEXWS. Tl Vo (TAGOUVV Ta COVUTIEP PUAPKET Kol TA
TOAVKATACTIUATA OTN @PACN TNG WPLHLOTNTAS Xpeldotnkay Tepimov 100 ypdévia. H
ETOUEVT VEQ LOPPT] ALVOTIWAT TWV IOV EIVAL TA EKTITWTIKA KEVTPA UTIAIVOLV OTH) (PAOT)
™G MAPAKUNG Alyo peta t dekaetia. Eivar dnAadn moAv mibavd Alavéumopol Tov
NYoUVTalL QUTY TN OTLYUN OTNV Ayopd o€ Alya XpOovia va €XoUV KATAPPEVOEL KAL VA UV

velotatal Kov.

Eival ca@ég otL anmapaitnteg mpoliToBécels yia TNV emfiwon &vog eumopov ALVIKNG
HOKPOXPOVIX ElvaL 1 EVEALEIX KXL TTIPOCAPUOCTIKOTNTA OTLS VEEG ouVONKeG. Na pmopel va
HetoaAAdooetal, va TopakoAovBel kot va akoAovBel Tig e€eAi&elg kal va elodyel TIg
KQLWVOTOIEG IOV eTITACOEL 1 €EEAIEN TNG Kowwviag kat TG ayopds. Elvar {wtikng
onuaciag £ToL WoTe oYL LOVO VA PNV KVOUVEVEL AAG va avamTUooETAL Vo KeEpSo@opel

KOl va £XEL LEAAOV.



2.4 Kavaiiwx oA cewyv

Ze auTn TV evoTnTa Bt avaAvBovv T KavAALX TWANGEWY TTOV €X0VV 0T SLABEDT) TOUG
Ol ETLXELPNOELS ALAVIKNG TIWANOTNG Yl VX (PTACOUV OTOV TEAKO KatavodwTtn. Eival
ONUAVTIKO o€ aUTO €6w TO onuelo va amooca@ENVIoTel 11 SLX@OPA PETAEY TOU KAVAALOU

TIWANONG KAL TOU KAVOALOU Stavoung evag SIktuou Stavoung.

To kavdAt Stavoung eivat pépog Tov SIKTVoL Slavoung kat mepAapfdvel OAa Ta otadla
oV TapeUPBAALOVTAL HETAED TTAPAYWYOU KAl TEAIKOU KATAVAAWTY]. ATIALTEL OTPATNYIKO
oxeSlaoU0 KAl ATOTEAE(TAL ATIO XOVEPEUTOPOUS, AlAVEUTIOPOUG, TipakTopes (dealers),
eTALPElEG PETAPOPAG KL amobnKevon G epmopevpatwy (logistics) kat ToAAG akoun. Ev
ouvvtopia, Oa pmopovoape va TOUUE OTL SIKTUO SLAVOUTNG AVTIKATOTITPIlEL TN PO TWV

EUTTOPEVUATWVY KL TWV UTINPEGLWOV TIPOG TOV TEALKO KATAVAAWTY).

To kavaAl TwANcewV €lval oTNV ovcia To TEAKO oTddlo NG Tapamavw pons. ‘Exel va
KAvel KaBapd Pe TNV TEALKT TTWANOT 0TOV ayopaoTi-KatavaAwTr. Eivat ot §iodot péoa
amd T omoieg EpxeTal otn SLABEOT TOV TEAIKOU KATAVOAWTN 1 UTNPESLA 1] TO TIPOTOV
wote va pmopel va ayopaotel 11 va to pobBwbel. Av to Sovpe amod TN pepLd TOL
Katoavadwtn eival OAeg oL TUAEG, TTov BETeL N eTtxelpnom otV Stdbeot Tov, péoa amd ta

omola pmopel va tpopunBevtel Ta ayaBd kat Tig utnpecieg mov emBupet.

To mpwto KavaAl SidBeong mov Ba £pBel 0To PLAAG TWV TEPLOCOTEPWY Elval TO
Kataotnua. To @UOIKO KATAGTNUA ATOTEAEL TNV TLO TTapadooiakn Kol Bacikn popemn
TOTOV SLeEaywyn s cLUVUAAXYWV. YTIAPXOLV OLWS KL LOPPES TTIOV eV OXETIOVTAL [UE TNV
umapén kataompatos. Edikd ta tedevtaia xpovia pe tnv taxsioa avamrtuin g
eVPLI{WVIKOTNTAG, TOAD HEYAAOG OYKOG TWV OYOPATIWANCLWV SLlEdyeTal AVeL

KATAOTILATOG.

[Mapakdtw mapovolalovtal QVOAAUTIKA TOCO Ta Topadoolakd 000 Kol  Ta
ovyxpova/povtepva kavala StaBeong ayabwv. Emiong yivetal ava@opd kal ota onpela
EMAPNG TEAdTN kKal TwANT). Ta onupela ema@ng elval oL TPOTOL HE TOUG OTOIOVLG
EVIUEPWVETAL O KATAVOAWTNG YlX OTIONTOTE OXETI(ETAL UE TOV EUTIOPO KoL TA
mpoo@epopeva ayabd. H avamtudn tng texvoAoylag avidvel cuvexws Ta onuela ETAPNG
T000 TOOOTIKA 000 KOl TOLOTIKA KabBw¢ VMO TPoUTOOECELS AQUTA UTTOPOUV Vo

UETATPATIOVV OE KAVAALX TIWAT|CEWV.



2.4.1 Napadooiaka Kavaiia IoAnoswv

Ta mapadoolakd KavaAla TTWANCEWY a@OpPoVV OAOUG EKEIVOUG TOUG TPOTIOUS HE TOUG
O0TI0(OUG 0 EUTIOPOG-ALAVOTIWANTNG EPXETAL OE EMAPY] HE TOV TEAQTN, UE OTOXO TNV
TWANON, XWPI§ TNV GUUUETOXT] VEWV TEXVOAOYLWV KL XwPIS TN Xprion Tov Stadikthov.
Eivat Siaxpovikés mudeg Stabeong mov xpnolpomomOnkav amod YeVIEG KL YEVIEG Kal

ouveyi(ouv va elval TANPWG AELTOVPYLKEG KAL TIPOGOS0@POPES LEXPL O LUEPQ.

To ®uowk6 Katdotnua

Méow TwV kKataotnuatwv OSieaydtav avekabev To HEYAAVTEPO TOCOOTO TWV
OUVOAAQY®WV IOV a@OPOVV TN Alavikn TwAnon. To katdotnpa amoteAsl To v yévn

TAPAS00LAKO KAVAAL TTWANGOTG TIOU KUPLAPYXOVOE YIX EKATOVTUETIES.

['a Tov Katavadw eival Evag AUecos Kal ATA0G TPOTOG ayopds Tov Sivel tn Suvatotnta
TAPATNPNOTG, EMECEPYATLAG KL TILOAVW®S SOKLUTNG TOV TIPOIOVTOG TPLV oo TV ayopd. Ta
HELOVEKTNUATH €lval 8V0. ATALTEITAL 1 QUOLKY TAPOLCIX OTO KATACTNUA Yl VO
TPAYUATOTOMOEL | yopd Kol Ol WPEG TIOV E(VAL TA KATACTUATA AVOLKTA €lval ToAD

OUYKEKPLUEVEG.

['a Tov TwAnT) amd v GAAn Ta Tpaypata eival apketd mo mepimioka. Kaisital va
EMAEEEL TN owoTN ToToBEs(x Yot TO KATAOTNUA TOV Kal va SlayelploTel Tov Stabéoipo
XWPO avAAOya PE TO HElyPHA UAPKETLVYK TIOU €XEL ATOPAGCICEL YL TA TPOIOVTA TOV.
Emtiong, oAV onuavtikd poAo Tailouv 1 YEVIKOTEPT ATUOCEALPA TOV KATACTIUATOG, 1)
EVYEVIKI) TIPOCEYYLOT TOU TIEAATN KABWG KAL) w0 TN EEUTNPETNOTN ATTO ATOUN TIOV £XOVV
KQAT] YVWON TWV XAPAKTNPLOTIK®OV KAOE 0LKOVOUIKOU ayaBoU TIoU TIPOCEPEPETAL TIPOG

TWAN oM.

Ot Avtopuatot IwAnTéc

0 auTOHATOG TIWANTNG €lval &va PUNYAVNUA TIOU EVEPYOTIOLEITAL HE TNV ELOAYWYN
KEPUATWV o€ Pl eyKoT) Kol SIveL TN SUVATOTNTA GTOV AYOPAGTY) VA ETIAEEEL TO TIPOIOV
oV emBLUEl amd pia oplopévn Ykapa. Ol QUTOUATOL TTWANTEG ELPAVICTNKAV OTA TEAN
TOV SEKATOV £VATOV ALOVA KAl £QTACHV 0TO ATdyELd Toug Kata tov 200 atwva. I'a tov
KATOVAAWTY] ATOTEAEL GUECO KL EVKOAO TPOTIO AYOpAs 24 wpeS To 24wpo xwpls va
amotteltal 1 LETAPAON 0€ KATOLO KATAOTNUX. MELOVEKTNUA ATIOTEAEL 1) TIEPLOPLOUEVT

TOWKA A TwV SLBECLUWY TIPOTOVTWV.



['a Tov moAlt elval éva KavaAL xapunAol KOGTOUG TTOU TAUTOXPOVA TIPOCPEPEL LEYAAES
amodooels. Eivat e0koAa Sloxelplopo Kot pe HeYdAn eveAlgio xwpoTagikng eykatdotaong

KOl LETEYKATAOTACTG.

OuIpoowmikéc [wANoELS

Kata v mpoowmiky] twAnon, o TwAntig Bploketal mpéowto [e MPOCWTO UE TOV
LVTIOYMPLO AYOPAOTH KAVOVTAG (ot AVOAUTIKT TAPOUG Ao TOU TIPoiovVToG. AUVEL OAEG TIG
amopieg Tov kal TpooTadel va Tov wbnoel 6TV ayopd Tou Tpoiovtoc. Tn uébodo avtn
XPNOLWOTOLOVV KAT OTOKAEIOTIKOTNTA Ol eTalpeieg mMoAvemimedov 1 SikTuakoL
uapketwvyk (multilevel marketing/mlm, ywx mapddetypa Avon, Oriflame, Amway,
Herbalife kAT) kaBw¢ kat auTtég OV AELTOLPYOLV HE SIKTUO AVEEAPTNTWY CUVEPYATWV
(mapadelypatog xdpwv ac@oAloTikeég etaipeieg). Emiong ta teAsvtaia xpovia otnv
EAAGSa TO KavAAL TwV TPOCWTIKWV TIWATNCEWV XPNOLLOTIOOVV KoL Ol ETALPELES
MAEPWVIAG HECW ETALPELWV UAPKETIVYK TIOU TPAYUATOTIOLOVV ATIO TOPTA O TOPT

(door-to-door) evnuépwon ylx Ta avtioToLyo TTpoiovTa.

Ol TTIPOOWTIKEG TIWANOELS ATIOPEPOVV TILOTOVG KL LAKPOXPOVIOUG TIEAATEG KABWG HEow
NG TPOOWTILKNG ETTAPNG KAL TNG avASpacn§ TEAATT KL TTWANTY] Sovpyovvtal oXECELS
eumotooVvNg mov SVoKoAA KAovifovtal. ATO TNV GAAN pepld elval pio pEBodog apkeTd
Xpovofdépa kat KooTofdpa TOU ATATEL CWOTA EKTTALSEVHEVOUG TTWANTEG TTOU £XOUV

APLOTN YVWOT) TWV TPOIOVTWV ESIKA OTAV VT €lval TTOAVTIAOKA.

Ma tov katavaAwt) Ttwpa eival TOAD onNUavTikdO TO va AauPavel AemTopepm
TANPO@OPN O YA TO TPOIOV TIOU TOV evlla@épel va amoktioel. Emiong amd tnv
TPOCWTILKY YVWPLUIK KAl TN oX£€0T EUTILOTOCVUVNG TOV XTICeTal PETAEY AyopaoTH Kol
TWANTN TNYALOVV EYYUNOELS OYXETIKA LLE TO TIPOIOV KAL TNV EEUTINPETNOT LETA TNV TWAT 0N
(after sales service). To HELOVEKTNUA YlX TOV TLEAATT) €lval OTL av TMOVUEL VX ATTOKTIOEL
KATOl0 TPOi6V TO oTolo SlaTiBeTal HOVO HECW TPOCWTIKWY TIWANCEWY Ba TIPETEL VA

BpeL Tov TPOTIO VA €pOEL OE ETTOLPN LLE TOV AVTIOTOLXO TTWANTY).

TnAsudpkeTivyk kKot TNAETTWANGELS

H tAentwAnon agopd tn petddoon péow TG TNAEOPAONG, TOU PASLOPWVOL KAl TOU
TUTIOV AUECWYV TIPOCPOPWV TIPOG TOV KATAVUAWTN YLK TNV TAPOX1] KATIOLOU OLKOVOLLKOV

ayaBov to omolo pmopel va mapayyeAfel tnAE@ wVIKwG. AAAOG TPOTIOG ALECTG TTPOCPOPAS
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elval To ™AEPAPKETIVYK, SNAad] TWANOELS IOV AAUBAVOUV XWPA HECW TNAEQEOVIKWV

OLVSLOAEEEWV e TTPWTOBOVALX TOUV TTWANTY.

H emkowwvia pe tov Katavadwt ivat apeon kKupiwg HEow TG TNAEGpAONG OTIOV 1)
KAlpaka emkowvwviag eival tepdotia. I'a Tov éumopo ta €§08a elval apKeTd PELWUEVA
KaBWG Ta Ayl Kal AELTOUPYIKA £E00a €VOG (PUOLKOU KATHOTNUATOG SeV v@loTATOL
ETtiong dev uTtdpyel YEwYpa@LkOg TTEPLOPLOUOG OTNV ayopa oTtoX0. H axtiva §paong sivat

TIOAV PEYAAT KoL olyovpa TIOAD TTEPA ATIO T OPLX EVOS (PUOGLKOV KATAGTILATOG.

ATtO TV GAAN TTAELPA OL TTEAGTEG TIOV £XOLV TEPLOPLOUEVO XPOVO 1] SuoKOoAEVOVTAL YL
0TIoLOVONTTOTE AGY0 VA ETLOKEPHOVV KATIOL0 KATACTN A, EELTIMPETOVVTAL IBlaiTEPU LETW
QUTOV TOV KOVAALOU TWANCEWV. MelovEKTN U aTToTEAEL 1] afefatOTNTA YIA TNV TTOLOTNTA
TOV TPOIOVTOG KABWG SV VTIAPXEL PUOLKY €EETAON 1) SOKLUN TIPLV TNV ayopd Ttapd LOvo

OTITIKT] ETTAPT] LE AVTO HECW TNG 006V G 1] KATIOLOU KATAAGYOU 1) EVTUTIOU.

2.4.2 YVyxpova Kavaiwa lwAncewv

Ta oVvyxpova kavéAila TwANcewV eival {080l ETAPTG TWANTWY KAL KATAVAAWT®OV IOV
oxetilovtal pe N Xpnon Tou SadikTov Kal Twv VEwV Ttexvoloylwv. ‘Exouv kavel tnv
EULPAVLOT] TOUG T TEAEVTAIA SEKA [LE SEKATIEVTE XPOVIX KAl €Vl AKPWS KAVOTOH Kal

OUVEXWG AVATITUGOOEVAL.

HAsktpovikd Kataothuata

H ayopaoTikn oUUTEPLPOPA TOU KOWOU £xel oAAGEeL Apdnv péoa oty TeAsvtala
dekaetio. H mAeloymeia tTwv Katavadwtwv mAEov Pwvilel Kot NAekTpovikd. ETopévwg
KABe AlavEUTIOPOG £xel O@EAOG amO TNV VIOBETNON TWV NAEKTPOVIKWV ALAVIKWOV

TwAnoswv (e-tailing).

Ta TALOVEKTNUATA TWV NAEKTPOVIKWV TWANCEWV elval mapa moAAd. Koatapxas o
ALOVOTIWAN TG EMEKTEIVETAL TEPA  ATIO TOUG TECOEPLS TOLYOLUG Tou oTabepov
KATAOTNUATOG. Mn £€X0VTag TOV TEPLOPLOUO TOU XWPOU, UTopel va ekBéoel 6Aa Ta
EUTTOPEVUATA TG ETIYELPTONG TOV KL TNG ATTOON KNG TOV 6TOVG KATAVAAWTES. ETtiong, ev
LOXYVOUV Ol WPEG AELTOVPYIOG KATACTNUATWV KABWG TO MAEKTPOVIKO KATACTNHO
AELTOVPYEL ELKOOLTECTEPLG WPEG TO ELKOCLTETPAWPO, ETMTA NUEPES TNV eRSopada (24/7).
AvtovonTo sival Twe 1o oTabePd KOOTOG Kl Ta AELTOVPYLKA €608 £VvOG SladikTuakol
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KATOOTIUATOG EIVAL KPKETA HUIKPOTEPA ATO AVTA TOU (PUOLKOU KATAGTNHATOG. AKOUN, 0
NAEKTPOVIKOG AlavomwAnTi§ (e-tailer) €xel mpoofaon o0& KATAVOAWTEG TEPA ATO TNV
ApEOT) aryopA TIOV TOV TEPLBAAAEL KL 0€ TOTTIOOEGIEG TTOV TTPONYOUUEVWG NTAV ATIPOCLTESG

Yyl qQuToVv.

ATdé v TMAgUpd TOU TEAATN, OL CUVOAAXYEG UE TO MAEKTPOVIKO KATACTNMA Elivol
EMOLUNTEG KABWG UTTOPEL VO TTPAYUATOTIOLEL TIG 0yOPEG TOV OTIOTE Kal amd OTov eival
TEPLooOTEPO BoAkO Yia Tov (810. EkTO¢ autov 1 otopia €xel Sel&el OTL oL TIUEG TwV
TPOIOVIWV OTA NAEKTPOVIKA KOATAOTNUATA €Vl TILO TPOCLTEG ATO OTL OTA PUOIKA

kataotyuata. Ta Tapamdvw cuvTEAOUV 0TN LEYXAVTEPT LKAVOTION OGN TOU KATAVOAWTY).

[Ma va pmopécel £vag ALAVEUTIOPOG VA €Ival ETITUXNUEVOG OTIG NAEKTPOVIKEG ALXVIKESG
TWANCELS Ba TIPETEL va €XEL KOAT] 0pyAvVWOT Kol TeyYvoyvwolia. Amatteital n xpnon
TPOYPAUUATWY KAl EQAPUOYWV AVATITUENG yla TN Snuovpyla 1otoceAidwv mov Ba
amevBvvovtal TO000 0€ TPOOWTIKOVG NAEKTPOVIKOUG UTIOAOYLOTEG OO0 KOl OE KIVNTEG
oVOoKeVLEG (smartphones kat tablets). Enuoavtikn elvat kat 1 ovvepyacio pe Eva KaAX
opyavwpévo Siktuvo Stavopng ywa v €ykalpn kKol owotny Slekmepaiwon Twv
mapayyeitwv. [MoA0 Bacikd eival emiong o €UMOPOG va KATA@EPEL va “yTioel” €va
A&LOTILIOTO NAEKTPOVIKO KATAOTNHA TOU VX TIKPEXEL AOPAAELX KoL Vo EEX0@AIleL TNV
WBLTIKOMTA TV TIpoocwTK®WV dedopévwy. EmBuunto eivat va SiatiBevtal kot to
amapaitnTa Kata TePIMTwon SlmoTevTpla amd TG opHoOSleEG eTalpeleg Kol
opyaviopovs. O NAEKTPOVIKOG ALAVOTIWAN TG TIPETEL VAL KEPSIOEL TNV EUTILOTOOUVVT] TOU
KATOVAAWTY 0 0TI0(0G TOV Tapaywpel evalodnTa TpoowTikd Tov dedopéva (SlevBuvoelg,
MAEQPWVA, APlOPOUG TIOTWTIKWV KUl XPEWOTIKWY KAPTWVY, oPLOUOUS AOYAPLACHWY

TPATEING KATT).

L€ YEVIKEG YPAUUEG, 1) NAEKTPOVIKT TTWANGT SEV TIEPLEXEL TNV AUECT) ETTAPT] LLE TOV TIEAATY
EMOUEVWG GEV VTIAPYEL YLK TOV KATAVAAWTN 1] CUVALOONUATIKY EUTELPia TTOV B LTI PXE
o€ éva otabepo katdotnua. O vtoYm@log TeEAATNG dev yvwpllel TOV TWANTY WOTE va
umopel va Tov €xeL eumiotoouvn. Emiong, BAEmeL To Tpoidv otnv 000vn o€ V0 Stactdoelg
XwpIg va pmopel va 1o ayyi§e, va To SOKIHAOEL Kal £xeL pia eumelpio amd autod TPLY
TpoxwpNoeL o€ ayopd. TEAog OTMWG ava@EpONKE Kol TPONYOUUEVWS, E€va UEYAAO

UELOVEKTNUA TOU MAEKTPOVIKOU KATAOTNUATOG YIX TOV ayopaoTy| elval OTL TIPETEL Vo
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EUTILOTEVTEL TA TIPOOWTILKA TOV SeSopéva Kal evaioOnTa oToLxela o€ Evav EUTIOPO IOV TOU

elval TAVTEAWS AYVWOTOG.

Epapuovéc via Kivntéc Tuokevég

Ol e@APUOYEG AOYLOULKOU VIO KIVNTEG CUOKEVEG 1) ATIAG EQAPUOYEG OTIWG ElvaLl EVPEWS
YVWOTEG, lval TPoypaupata oxeSlaopEva yia va “TpExouv” o€ KvnTéG ovokeveg. H
TEPACTIA QVATITUEN TNG AYOPAS KWVNTWV OUCKELVWV OTWG TH £ELUTIVA TNAEQWVX
(smartphones) kat ot TapumA€tes (tablets) kaBws kat N TEPAOTIX XPNOT TOUG ATIO TNV
OUVTPLTITIKY TAELOYM@ia TwV avBpwTwVv o kaBnuepvn Baomn, Snuovpynoe TV avaykn
QVATITUENG TWV EQAPUOYWV aUTWV. Kepdilouv ouvéxela oe SUOTIKOTNTA Kot Snpo@Ala

KaBws elval eXPNOTEG Kot BOALKES.

Ta TAEOVEKTNUATA TWV EQPAPUOYDV TOCO YLK TOUG ALAVOTIWANTEG OGO KAl YL TOUG
KATOVAAWTEG €lval avTioTolA OoUTWV TWV NAEKTPOVIK®WV KATACTNUATWY HE TO
EMMPOOHETO OEAOG OTL PUTOPOUV Vv XPNOLUOTIOmM B0V HECW TNG KLVNTI] CUOKEULNG

OTIOTEONTTOTE KAL OTTOUONTIOTE.

AvtioTolXX HE AUTA TOU NAEKTPOVIKOU KATACTIUATOG VOl KOL TA LELOVEKTHHATA TWV
EQEUPUOYWV AOYLOUIKOU KIVITWV CUOKELWV. Ml akdun SuokoAia ylx Tov AlavoTtwAn Tt
elvat 1 VPMAGTEPN CLUYKEVIPWOT TEXVOAOYLAG, TEXVOYVWOING KAl TIPOYPAUUATIOTIKNG
QAPTLOTNTAG IOV ATALTETAL Y TN Snpovpyla Toug. AuTto cuvpfaivel ylaxtl ol e@approyEg
KQAOUVTOL VA AELTOVPYT)OOVV OE GUOKEVEG LE WIKPTN 000VN Kal TEPLOPLOUEVT] TIAPOXT

NAEKTPLKIG EVEPYELAG ETOUEVWGS TIPETIEL VA EIVAL 000 YIVETAL TILO ATIOTEAECUATIKEG.

MAatdpusc HAektpovikwv Atavikwv [MwAoswy

Ol TAATPOPUEG NAEKTPOVIKWV ALXVIKWV TIWAN|CEWV 1] AAALWG LOTOTOTOL SLASIKTUAKWV
QAYOPATIWAN LWV, VAL LOTOGEAISEG 1) EQAPUOYES HEGW TWV OTIOIWV Ol EUTTOPOL PUTTOPOVV
VO TTOVAT} 00UV TA TTPOIOVTA KAL TIG UTINPECIEG TOV 0TOUG KATAVAAWTES. To peydio 0@erog
elvat 0Tl dev amatteital n VTAPEN NAEKTPOVIKOU KaTaAoTUATOG. ‘OAeG oL cLuVAAAAYES
SLEKTIEPULWVOVTAL HETH ATIO TNV TTAAT@OpUa. H Stayelplon g mAat@opuag Sev kpatdel
amdBepa, HOVOG OKOTIOG NG elval 11 SLEVKOALVOT TWV CUVOAAAY WV, ETILTPETOVTAG GTOV

OTIOLOVONTIOTE VA TAPOVCLACEL KL VA TTWANOEL TO SIKO TOU amoBepa TPoioVTWV.
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Yndpyouvv tpla €61 10TOTOMWY SLASIKTUAK®WY AYOPATIWANGLWV, 1| 0pLOVTIA ayopd M
KABeTn ayopd kal 1 maykoopa ayopd. H k&Betn mAat@oppa mpoo@EPeL amd TOAAESG
TNYES mpoildvta evog cuykekpluévou tumov (m.x. TrueFacet) kot 1 opl{évTia TOAAWV
eldwv TPoidvTa Tov 6Ad GUWG €xouv éva Koo yapaktnplotiko (m.x. Panjo, Dote). H
TAYKOOULX TIAATPOP A TIOVAGEL TA TTAVTA aTtO OAOVG TTIPOG 0A0VG (T.X. ebay, amazon, etsy,

aliexpess).

H xpnon twv MAAT@OPU®V NAEKTPOVIKWV TWANCE®Y YL TO ALAVOTIWANTH €XEL LOVO
mAgovekTpata. Ta poéva Tov amaitoVVTAL YIo VX LTTOPEGEL VX TIOUAT|CEL TAL EUTIOPEVUATA
TOU UEOW TNG MAATEOPUAS elval €vag NAEKTPOVIKOG UTIOAOYLOTHG, METPLA TIPOG KOAN
YVWON XEPLOUOV NAEKTPOVIKWVY VTIOAOYLOTWV KL VUG AOYAPLXCUOG GTNV AVEEAPTNTY
TOAN TIANPWUWV [E TNV OTIolx CLVEPYALETAL 1] EKACTOTE TTAATPOPUA. Aev XpelaleTal va
EXEL 81KO TOV NAEKTPOVIKO KATACTNHA KABWGS Tyaivel Kal “aKoupuTael” T TIPOoiOVTA TOU
amevbelag eMAVW OTNV TAXTEOPUA. AgV UTIAPYEL TEPLOPLOHOG OTOV aplOUod TwV
TPoiOVTwV Tov pmopel va Stabéoel mpog mwAnomn. ‘Etol tTa ayabad mov egumopeveTal
yivovtal Stabéoipa e 6A0 TO KOO ™G TAATPOpaG. Autd pmopel va petatpéPet pio
LLKPT) TOTILKY) ETTLXElpNOT O€ PEYAAN eUTtOPLKT) SUVaUN TOoO o€ €BVIKO 000 KaL o€ SleBVEG
emimedo. OL SuvatoOTNTEG EVAL OVOLACTIKA aveEAvTANTEG. Ta TTAyLa KAl AetTovpyikd £E06a
Q@OPOVV 0t KATOlX TEAN TOU KATAPBAAAEL 0 MWANTNG OTNV TAATEOPUA KAl gival
QTELPOEAGYLOTA O OUYKPLON KE TO KOOTOG OTOLOSNTIOTE AAAOV KAVOALOD TIWAT|CEWV.
Emtiong, o éumopog dev xpelaletal va aviouyel yla TV aglomiotio Twv TANpwHoV KaBwg
Kal auTEG yivovtal péow NG MAAT@OpUas. To KOPPATL 6To omoio Tpémel va SwOel
Tpocoyn elval N ocwoTy Slekmepaiwon TG amooToAng Kabws 1 Sl 1 MAATEOpH
UTIOXPEWVEL TO ALAVOTIWAN TN VA ElvAL ATIOAVTA GUVETTG GTLS VTTOXPEWOCELG TOV TIPOG TOUG

TEAATEG.

ATO ™V TAELPAE TWV KATAVOUAWTWY, Ol LOTOTOTOL SLASIKTUAK®V oyoPaATIWANCLWV Elvatl
TO TA£0V BOALKO PEGO Yl VX KAVOUV TIG aryopES Toug. Toug tapovotdletal pia tepdotia
TOWKAla TPOIOVTWY, TAOVOLOTEPN KATA TOAV QUTNG UTOPEL va TPOCEEPEL EVa
omolodnmote kataotnpua. Emiong, vtapxel oe mpaypatikd xpdvo mANpo@Opnon OXETIKA
HE TO AMOBENA KL TOV TPOTIO ATMOOTOANG Kal TapaAafng. Bondntikég kot emBuuntég
elval oL a§loAOYNOELG KUl KPLTIKEG GAAWVY TTEAATWV TOGO AVAQOPLKA LE TO (510 TO TTPOTOV
000 Kol e ToV KAOE TTwANTI. Ta V0 pHeyaAUTEPA TTAEOVEKTILATA YIX TOV TTEAQTN ElvaL TA

mapakdtw. [lpwtov, umopel péoa amd pla otocedida va Pwvicel amd moAAOUG
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SLPOPETIKOVG ALAVOTIWANTEG XWPIG va XpeLaletal va emoke@Oel TV 1oTooEASA TOV
KaBevog Eexwplotd 1 va KateBACEL TIG AVTIOTOLXEG EQPAPUOYES. AEVTEPOV, HECK ATIO TNV
(Sl TNV MAaTt@Ooppa yivetal ) emegepyacio TG TANPWUNG KAL TNG TIHPAYYEA NG KATL TTOV
efaoc@aAilel v aflomoTi KAl TV ao@AAElX TWV €VAICONTWY TPOCWTIKWY TOU
dedopévwv. Tédog, av pokVYPeL omolodMmoTe TPOPANUA He TNV ayopd 1 TN Stadikaoia

TANPWUNG, TapepBaivouv ot (5lot oL SLHYELPLOTEG TNG TAXATPOPLAG TIPOG ETAVOT TOU.

2.4.3 Inuela Ema@ng pe to Kowvo

Ta onpela ema@ng pe To Koo eival TPOTOL e TOUG 0TIoloug TTpoBAAAETAL 1] £TTLXElpNnOM
KaL TA TPOTOVTA TNG 0TOVG UTTAPXOVTEG Kol LTTOYN PLOUG TEAATEG. O EUTIOPOG EVILEPWVEL
TO KOWVO TOU YlA VEX TPOIOVTA, TPOCPOPES, EKONAWOELS TIAPOVCLACELS KL YEVIKA

KOLVOTIOLEL OTIONTIOTE OXETIKO EMIBUEL

Ta onuela emaeng dev tavtilovtal pe TA KAVAALKL TIWANONG, UTOPOUV OUWS VA
meplapfavovv vmepouvvdéopovug (links) mov avakatevBUvvouv Tov evila@EPOUEVO GTO
NAEKTPOVIKO KATACTNHA TOU TWANTY. AUTO elval emBUUNTO ATd TOV EUTIOPO YLATL TOV
Bonba va kepdilel TwANOELS AAAG SIEUKOAVVEL KAL TOV KATAVAAWTI| 0 OTIOL0G PE EVa “KALK”
UTTopEl va ayopaoel To TPoidv Tov emBUVUElL Ywpi§ va xpeldletat va pmel o€ Stadikacio

EMITAEOV ava {1 TN oG,

Mnyavéc Avalitnong

To SadikTvo elval eva pepog cAANAeTidpaong, evnuepwong Kot Steaywyng Stu@opwv
OLVOAAQYWV CUUTIEPAAUBAVOLEVOU KAl TOU MAEKTPOVIKOU AlavikoU eumopiov (e-
commerce). Ot unxaveg avalnmmong eivat To Baoikd epyaieio mepujynong mov Bonbaet
OTNV £€PELVA TIPOG AVEVPECT) TWV ETLOVUNTWV LoTooeASWV. H nAekTpovikn avadlntnon Sev
oxetiletal amAd KoL HOVO HE TO EUTOPLO KAl TI OAYOPATWANGCIEG QAAA pe TNV
QAANAETIIEpAOT TOU EKACTOTE EUTOPOV WPE TOUG TEAATES Kol VTTOYTPLOVG TTEAXTES TOU.

Eivat évag Slavudog petal Toug emikovwviag Kot aAANA0Spaon.

‘Otav kamolog PaEel KATL HEow pLag unxavis avalntnong (google, yahoo kAm) peta amod
Alya Seuteporenta Aapfdavel otnv 006vn ToL TIG 0eAideg pe Ta amoteAéopata. Kata to
TAE(OTOV 1) EMAOYN YIA TEPALTEPW TEPUIYNON YIVETAL AVAUECK OTIS LOTOCEAISEG TTOV
Bplokovtal oty mpwTn 1 TN SeVTEPT CEASA TV amoTEAEoUATWY. H oelpd gpgpaviong

mpoodlopileTal péoa amod KATOOV QAyOplOPO TOU XPMOLLOTIOLEL 1] EKACTOTE UNXAVN
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avalntnong. H oelpd eppaviong €xet LeydAn onpaoio ylo auto K&Oe emiyelpnon emSLwkel
va elval 6co o YnAa yivetal otn Alota Twv anoteAsopdtwy. I va emitevxBel autod
TPEMEL, HEow pLag Stadikaciag BeAtiotomoinong (search engine optimization / seo), va
TPOCAPUACEL TNV LOTOCEAISH TNG WOTE VA €lval 660 TO SUVATOV TILO PLALKT TIPOG TIG
unxaveég avalntnong. ‘Evag dAAog tpoTog elval To HAPKETVYK UNXQV@V ovalnTnong

(search engine marketing / sem) ov otV ovoia eival n TANPWREVN Sta@nuLom.

Mnyavéc Avadtnong kot XUykplong Tuuwv

Ot unxaveg avalnTnong Kot cUYKPLOTG THLWV Elval ETALPELEG TEYVOAOYIAG IOV HECW ULAS
LOTOOEAISAG KAVOUV UTO aKPLBWS IOV TEPLYPAPEL TO OVOUA TOVGS. AvalnTolv dnAadn
TPOIOVTA KL GUYKPIVOUV TIG TIUEG TOUG 0T KATAOTIUATA TIOV €lval cuuBeBAnpéva pe
autég. H o Staonun tétola totooedida otnv EAAGSa eival to SKroutz kot akoAovBel to
BestPrice. Eival éva oAU KaAd onpelo MA@ TOU EUTTOPOV UE TOUG KATAVUAWTEG TO
0Tol0 PTOPEl VX aTo@EPEL KL TIOAAEG TIWATOELG KABWGS 0eAideg auTEG TElvOLV va elval

TIOAV SNUOPAELG KoL VAL Xal{pouV TG ERTILOTOCVUVIG TOU KOLWVOU.

HAsktpovikd Tayvdpousio kat E@apuoysc Ausocwv Mnvuudtwy

To nAektpovikd tayvdpoupeio (email) kot ol epappoyégs apeocwv pnvopatwv (Viber,
WhatsApp kAT.) elvat évag TpoOTog 0 TTWANTNG va VTEVOUNIlEL 0TOUG TTEARTEG TOU TX
Tpoidvta mov mpoo@épel. Emiong, elvatl éva peco mapakiviong yla ayopd Kol caQwg

EVNUEPWOTNG YLt OTIONTIOTE UTIOPEL VO OYETICETAL LE TNV ETILXEPMION.

‘OAot o€ kabnuepvn Baomn AauBAVOULE NAEKTPOVIKA UNVUHATA KoL GUEGA UNVOUATA OTTO
EUTOPOVG UE TOUG OToloug eiyape ovvardayés oto mapeABov. H Swadikacia avt
amoTeAel pio HopPN AUECOV HAPKETIVYK 1] OTIOIX LAALOTA ElVAL KL HETPNOLUN. YTIAPYEL T
SuVATOTNTA AVIXVEVOTIG TWV UNVUUATWY TIOU AVOIXTNKOV, v £YLVE TIEPALTEPW TIAON YN 0N
HECW TWV TEPLEXOUEVWV GTO UNVUUA VTIEPCUVEECHUWY 1) KATERACGUA TWV CUVIUUEVWY
apxelwv Kal otnv MePIMTWOoTN Tov TEPAAUBAVOVTAY KATOLA KOUTIOVIA, oV oUTA
XPNOLoTomONnKav o€ KATOL0 KavaAl TtwAnong. TéAog, pe oKoTd TNV avatpo@odotnon
Kal TN HETPNOT TNG TOLOTNTAG, Ol MWANTEG GTEAVOUV OTOUG TEAATEG TOUG (POPUES

LKOVOTIO(NOoTMG KAL EPWTNUATOAGYLA TIPOG ATIAVTNON).
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Eivat évag amlog dpeocog kal avéEodog TPOTIOG EMIKOLVWVIAG KOl EVNIUEPWONG TWV
medatwv. OL TedevTaiol amd TN HEPLA TOUG £XOVV TNV ETIAOYT VAL AGXO0ANO0VV TIEPALTEPW

€POCOV TO EMLOVIOVV 1) ATTAK VX AYVO1|COVV TA UNVUHXTA QUTA.

Méoa Kowwvikng Akt wong

H mpoBoAn ota peoa kovwvikng Siktuwong (social media) ivat éva moA0 Suvatod yaptl
ot XépLa TWV eUmoOpwv. [lpokeLTal yia TV amdAVT TAOT TWV TEAEVTAIWY ETWV KABWG
HECW TWV EQAPUOYWV KOWWVIKNG SIKTUWONG aAANAemSpovv oe kabnuepwvr PBaon

eKaTOppOpLX AVOpwTOL.

['la Tov AlavoTtwAnTY) €lval TTapa TTOAAQ T 0@EAT aTd TNV a&loToinon TwV LoTOoGEAISWV
autwv. Katapyag, Tou mpoo@EPovTal ETOLLES OL TAATPOPUES HECW TWV OTIOlwV UTTopEl
VO ETIKOLVWVNOEL L€ TOUG KATAVOAWTESG KL TOUG TIEAATEG TOV. AUTOG amAd KaBopilel To
eplexOpevo mov Ba mpofdrdel. Ta péoa kKowviKnG SIkTVWoNG elvat AoV €vag TTOAD
(PUOLKOG TPOTIOG EKPPAOTG KAl ETIKOWVWVIAG. Alvetal otov TwAnty 1 Suvatdtta va
KOLVOTIOWOEL TA UNVUHATO ETOVUEL YWPIG TOV XPOVIKO KAl XWPLKO TEPLOPLOUO TIOU
Bétouv Ta Tapadociakd pEoa emkovwviag (tnAgdpacm, padd@wvo, TUToG). AvtioTolya
S&V UTIAPXEL KAL TIEPLOPLOPOG OYETIKA PE TO TEPLEXOUEVO, OTA TAXIOLX TTAVTA TNG NOLKNG
Kal ™G evyévelas. 'Etol, kdbe emiyelpnon amoktd TV MPOoWTIKOTNTA TNG ota social

media kol UTTOPEL VO KOLVOTIOLGEL KL VO ETILKOWVWVTOEL EAEVBEPA AUTA TTOV BEAEL

0 KATavoAWTNG oo TNV GAAN, emBupel va cuVEeDEl e TOV EUTIOPO OAANAETILEPWOVTAS [E
QUTOV OTA PECA KOWVWVIKNG SIKTUWOoNG. Méow autng ¢ anmAng Stadikaciog pmopel va
EVILEPWVETAL YL OTL OYXETILETAL LE TOVG TWANTES TIOU TOV ev8laépouv. Ta social media
UTIOGTNPL{OVV TOUG KATAVOAWTES KAl [LE Evay akoun TpoTo. Emikowvwvouv e Tov TwAn
amevBeiag, HTopovV va BEGOVV TA EPWTNUATA TOUG, VA EKQPACOVV TA TIAPATIOVA TOUG, VA
AVGOUVY TUXOV ATOPLEG. AKOUT), LTTOPOUV Vi SLABACOVV KPLTIKEG, OXOALA AAAWY XPNOTWV
KQL Vo TPO@OS0TIo0VV Kal Ol {510l TO cVOTNHA HE TIS SIKEG TOUG EUTIELPLES Kol ATIOYELG.
AvuTo elvat Akpws BonONTIKO KAL KATATOTILOTIKO YLX TOV EKAOTOTE KATAVXAWTH. OA0 auTod
EMSPA TOAAATAXCLAOTIKA YLa TOV ISLOKTI TN KaBw¢ Snpiovpyeitat Evag aépag yupw omo
TO OVOopd Tou TOV Ba mMPooEAKVEL CLUVEXWS KALVOUPYLOUG akOAovBoug Kot TBavoug

TEAATEG.
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Ta social media Aowmdv, eivatl éva moAD KoAO onpelo ema@ng, KaBoAKd amodekTd oV
Aettovpyel ap@idpopa yla tov AlavERTopo kat tov TeAdty. 0 medamg emBupel va
OUVSEETAL [LE TNV PE TOV EKACTOTE TWANTN Yt V& AapBAVEL TIG TIANPO@POPLEG TTOV BEAEL
AvtioTolXa 0 £UTIOPOG, EXOVTAG TNV EUTILOTOOLVT OTL 1] TAELOYN @I TWV akoAoVBwV TOL

€lVOL UTTOOTNPLKTES KAl TIEAGTEG TOV, Uopel EAeVBepa v TTpoAAAEL T SovAeLd Tov.

MAatodpuec Avarmapaywyne Bivteo

Avtiotolya pe autd ToOv €ldape TAPATAVW LoYVOUV KOl YL TIS TAXTQOPUES
avamapaywyns Bivteo. Eival évag TpOToG AUECTG ETIKOVWVIAG [LE TO KOLVO KAl VA LECO
TpofoAng TG SovAeldg Tov kabe emayyeApatia. O Atavéumopog pmopel va aveBaocet
Bivteo mapovoiaong Twv mpoidvtwy (unboxing videos), Bivteo kpLTikng (reviews) kot
TpoTaoewv Xpnong (testing videos). Mmopel akoun va kavel {wvtavég (live) petadooelg
OTIOV UTIAPXEL OAANAETISpAON O€ TPAYUATIKO XPOVO HE TOUG OKOAOUOOULG Kal
UTIOOTNPIKTEG Tov. Emiong, 6Aa ta €61 Twv mapamavw Bivieo pmopovv va yivouv o€
ouvvepyaoia pe dnpovpyols eplexopuévou (content creators), youtubers kat influencers.
Me autd TOV TPOTIO 0 TWANTNG TPOBAAAETAL 0E KavoUPYlo Koo kal Sta@nuilel ta

TpoidvTa Tov.

Ot mAatoppeg avamapaywyns Bivreo kepdifouv 0Ao kal TteplocdTEPO TNV ATTOSOXT] TOU
KooV pe ta Bivteo Tapovoiaong TPoioVTWY KAl KPLTIKNG va eivat dkpwg Snuo@idr). ‘Eva
Bivteo elval TMOAD TO KATATOTIOTIKO KL QVTIKATOTTPL(EL TNV TPAYUATIKOTNTA TWV
XAPAKTNPLOTIKWY €VOG TIPOIOVTOG TOAU TEPLOCOTEPO amd OTL pia Sodldotatn
pwToypagia pmopel va eptypaetl. To pntd Afel 0T pia etkova a&ilel 000 yiAleg AEEEL.
e mpoéktaon autol avtlapfavopaote T Svvaun Tou €xel éva Pivteo To oTolo

QTAPTIETUL ATIO ATELPES ELKOVEG.
KAelvovtag avtn v evotnta, afilel va ava@epbel 0TL amd TV aAAnAemidpacn Tov

TPOGPEPOLVY KLUPLWGS Ta TPl TEAEUTALX ONUElX ETAPTG, AVEAVETAL T CUVSEDT] TIWAT T KAL

KATOVaAWT KATL IOV 08nyel oTn Snplovpyla TIOTWV KAl LHKPOXPOVIWY TIEAATWV.
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Ke@aiawo 3

Kavaiia Atavikwv IwAnocewv
KL ZTPATNYIKEC MAPKETLVYK -
H EtéAidn

e auT) TNV EVOTNTA TAPOVGLALOVTAL Ol OTPATNYIKEG ALAVIKWY TIwAN oWV [e Bdon Ta

KkavaAla StdBeong. [Ipokeltal ylx Tig €€NnG T€00EPLG:

® MovokavaAikn otpatnykn pdpketvyk (Single-channel marketing strategy)
@ TloAvkavaAikn otpatnyikn papketvyk (Multi-channel marketing strategy)
@ AwkavaAlkn otpatnykn papketvyk (Cross-channel marketing strategy)

® IlavkavaAikn otpatnykn papketvyk (Omni-channel marketing strategy)

Ol otpamylkés auTEG Sla@épouy PETadD TOUG OTNV ouoia OpwWG amoTeAoVV 1 pia
HETEEEALEN TNG TNG AAANG. Kapia amd autég dev €xel TAPeL va VIOTATAL OTIG LEPES WAG
av Kal 1 TpwTn Bewpeital mALov avayxpovioTikn. E@appolovtal 0Aeg avddoya pe Toug
OTPATNYKOVG GTOXOUG TOU KABE ALAVOTIWANTH. O HTtopovcay Vo XapaKTNPLOTOUV KAL WG
OTPATNYKA BHATH TTOV aKOAOVBOOUV 0L EUTIOPOL GTOXEVOVTAG TNV TTAPOXT TG ATTIOAVTNG

KATOVAAWTIKNG EUTELPLAG YIA TOV TLEAATY).

3.1 MovokavaAikég Atavikég IlwAnoeig (Single-

channel Retailing)

Q¢ LOVOKOVOAALIKTY ALXVIKY] TWANON XapaKINplleTal 1| TPOOTABELA TOV ALAVOTIWANTH VX
(PTACEL OTOVG KATAVAAWTEG pEoa amo pia povo muAn Stabeong (Ewova 1). Avt pmopel
Vo OXETI(ETUL e OTIOLOSNTIOTE KAVAAL TOU (PACHATOS TNG AlAVIKNG TwAnongs (amo to

oTaBEPO KATAOTNHA 0TO SLASIKTUAKO KATAOTN ) ApKEL auTO va elvat povo éva.
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Single

Channel

!
PN
Ewdéva 1: Single-channel Strategy - IInyn: Wilson Perumal & Company

Eivat 1 o maAld xpovikd HETAE) TWV TECOAPWY OTPATNYIKWVY KAl AELTOUPYOVCE KATA
KAVOVX HECW PUOIKWOV KATACTNUATWVY. Me TNV €{0080 Tou SLadikTiov TNy Kabnuepvn
(wn ToL aVBPWTIOVL, OL EMIAOYEG TOU EUTIOPOV TIOV £XEL VIOOETNOEL AQUTN TN CTPATNYIKN
StevpuvOnkav katd ToAV. [MAéov ULTAPYOUV TEPLOCOTEPESG HOPPEG KAVOALWV Kal
Aettovpylkég Slodol SlabBéoleg, MAVTA OUWG VTAPXEL O TEPLOPLOUOS TNG Hiag KAt

HOVASIKNG TTUANG TTIPOG TOV TTEAXTT).

H mpocéyylon aut, xapaktnpilletal amd YaunAod AELTOUPYIKO KOOTOG KOl HELWUEVES
Sdamaveg pdpxetivyk. Elvat mpo@aveg 6tin adinon tov aplBpol Twv xpnoLuoToloVHEV®Y
KaVOALWV auEdvel kal Ta avtiotolya £€08a. Mia TOAVKAVOALKT] OTPATNYLIKI] LAPKETIVYK
UTTOPEL VX KOOTIOEL GTOV EUTIOPO TPELS POPESG TAPATIAV®W ATIO TNV HOVOKAVOALKT). ETtiong,
SLAKATEXETAL ATIO TNV XELPLOTIKY ATTAOTNTA TIOV §{VEL TO HOVASIKO KAVAAL CUYKPLTIKA [E
TNV TOAVTTAOKOTNTA TNG XPNoNG TOAAWVY KavaAlwv. TEX0G, eav £vag ALAVOTIWANTNG EXEL
KATOPEPEL VAL KUPLapXel 1] Vo €XEL HEYAAO KOUUATL OTNV Qyopd& TOU TPOIOVTOG 1) NG
UTIMPECLAG IOV TIPOCPEPEL, 1) XPNOT HLXG Kol Hovadikig TUANG StaBeong pumopel va tov
BonOnoeL va Statnproel TV Kuplapxio Tov auTr). AUTO OUWG SEV LOXVEL YL OTIOLOVETTIOTE
éumopo Alaviknis. Eival ekt otig U0 akpaieg mMePIMTWOELS, OTAV SNAadT) TPOKELTAL YIA
uio S1ebvn etalpela OV KATEXEL TTAYKOOULIK SUVAUN 1 Yl pia pikprn emixeipnon movu

KUPLOPYEL 0TNV TOTILKY] AyOopdQ.

ATO ™V GAAN TAELPA, | HOVOKAVOALKY) OTPATNYIKY Teplopilel TV emiyeipnon kat tnv

a@ENVELVA avamTuxOel £wG To onpelo TTOV EMITPETEL TO EMAEYUEVO KAVAAL TWAN 0N G. AuTol
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TIOV TIPOCAVATOAIOVTAL OTLG SLASIKTUAKEG TIWATGELG, SEV AVATITUGGOVV GXECELS LLE TOUG
TEAATEG TOV OTIWG av elyav otabepd kataotnpa. H emidoyn Touv otabepol) KATAGTIUATOG
EMTPETEL OTO ALAVOTIWANTN TNV LOXUPY TOTILKI TIHPOVCIX KOL TNV QVXyVWPLoN OTNV
TOTILKN KOowwvia xavovtag Opws 0ooug emAEyouv va Pwvicouvv o GAAEG TOTIOOEDIES,

1000 YWPLKA 600 Kol Pn@Laka.

H xp1omn ™G HOVOKAVAAIKNG OTPATNYIKNG LAPKETIVYK OPVEL TIOAAEG EVKALPLES YL TOV
EUTIOPO VA TIAVE XUUEVEG. ZTNV ETOXT TNG EVPLIWVIKOTNTAG, TWV KWV TWV GUCKEV WYV, TWV
HECWV KOLWVWVIKNG SIKTUWOTG 1 ETTAOYT] EVOG LOVO OTUEIOV ETAPTG PLE TOVG TIEAATEG Elval
TOVAGXLOTOV TOpwYNUEVN. XAvetal 1M Ymn@akn Tmoapovcioa NG emixeipnong, n
AVOYVWPLOILOTNTA TNG AAAG KAl TANBwPpa TWANCEWY. YTIAPYEL LEYGAT TOKIAIX GAAWV
KQVOALWV TIOU Ol oyopaoTEG oToxoL umopel va xpnowwomolovv. Emiong, moAAol
KATOVAAWTEG XPNOLUOTIOLOVV TIOAAA SLAPOPETIKA KAVAALX YL VO KAVOUV TIG Y 0PEG TOUG.
AUTEéG oL SUVATOTNTEG TAVE XOUEVEG OTI UOVOSIAOTATN OTPATNYLKN TOU €VOG UOVO
KavoAloV. Kavévag emayyeApatiog Tou xwpou Sev EXeL TNV TOAVTEAELX AAAG OUTE KL TNV

emBupia va v eKPETAAAEVTEL TIG EVKALPLES YIa avATITUEN Kot BeEATiwon.

3.2 loAvkavaiikég Atavikég IwAnoeig (Multi-channel

Retailing)

H moAukavaAlky] TwANON ava@EPETAL OTNV TPOOTIADEL TOU ALAVOTIWANTH VA PTACEL
OTOUG KOTAVOAWTEG TOU OULVOLALOVTAG KOl QVAUELYVUOVTOS TOVAGXLOTOV SU0
Staopetika kavaiia Stabeons (Ewova 2). [Tpoomadel va S1euK0AVVEL TOUG KATAVAAWTESG
Kal va KQAUPeL 0AovG Toug TBavoUG TPOTOUG UE TOUG 0To(oVG auTol Tpofaivouy o€
ayopég. OuoLHOTIKOG OKOTIOG lval 0 EUTTOPOS va lval TTapwv OTav AapuBAaveTal amd Tov
TEAQTN 1 amO@aoT Yl TNV ayopd. 'Etol dev Oa et kapia twAnon yauévn. [pémet va to
KAVEL EDKOAO OTOV TIEAATT) VA AYOPACEL, [LE TOV TPOTIO TOV £Vl KATAAANAOTEPOG YL TOV

(610 KL 0TO KOVAAL IOV AUTOG ETLOVEL
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Ewéva 2: Multi-channel Strategy - IIny1: Wilson Perumal & Company

H moAvkavaAikn otpatnyikn marketing xpetdletal peyaAdtepn vmootipLEn amo OTL M
LOVOKQVOALKT). ATTTOUVTAL UTTOSOUES Y v oTnpLxOel 1] CUYKEKPLUEVT) OTPATNYLKT] KoL
oAV KA opyavwaolakn Telbapyia £Tol wote va eival amoteAeopatikn. Elvat avtiinmto
OTL TO KOOTOG €lval AVAAOYO TWV XPNOLUOTOLOVUEVWY KavaAlwv. ‘0co aviavovtal ta

KavaAla StaBeong SnAad T060 aLEAVETAL KAL TO GUVOALKO KOGTOG.

AvtioTtoxa, kaBe Kavait @Epvel Ta Sika Tov €008a kKat kKEpSN oty emixeipnon. Ta éco0da
KAl To KEPST TIOU ATOPEPEL KABE KAVAAL OTOV ALAVEUTIOPO SLAPEPOLVV Kol TO MEYEDOG

AQUTWV EXPTATAL KABAPA ATIO TIG TIPOTIUNOELG TWV TTEAATWV.

H épesuva ayopdg mpog aviyvevuon Twv TMEPLOCOTEPO ATOSOTIKWV VAWV SldBeong elval
OVUCLACTIKNG ONUACIAG YIx TOV EUTOPo KabBw pmopel va emikevtpwOel o avtd. Aev eival
amapaitnTo 0A0OL OL EUTIOPOL VU £XOVV TTAPOVCIX 0€ OAEG TIG TAXATPOPUEG TIWANONG. Agv
€xeL T000 onuacio 0 aplOpds Twv Kavailwyv ota omola o emAEEeL va €xel TTapovasia o
ALOVOTIWAN TG AAAQ TO VO TIPOCPEPEL OTOVG TEARTEG TOV TN SUVATOTNTA VA AYOPAGOUV

amoé ekel IOV AV TOL ETOVHOVY KL TIPOTLUOVV.
Baolkd YapakTnploTIKO QUTNG TNG OTPATNYLKNG elval OTL TTPOO@EPEL EEXWPLOTES Kal

AVELAPTNTEG EVKALPIEG ayopdS amd kavaAl o€ kavaAl Kabe koavaAl dnAadn eival

QUTOVOLO KL AELTOVPYEL aveEAPTNTA ATIO TA VTIOAOLTIA.
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Hapdderypa

(1) Eotw évag AlavomtwAnTiG 0 000G SLHBETEL PUOIKO KATACTNUA Kol NAEKTPOVIKO
katdotnua. 0 meAdTNG pmopel va KAVEL TIG AyOPES TOV OTO (PUOLKO KATAOTNHQ,
omov Ba Bpel pla CUYKEKPLUEVT YKALX TTpOTOVTWY. MTtopel emtiong va Ywvicel amd
TO SLASIKTLAKO KATAOTNUA OTIOV 1] TIOLKIALX TWV TIPOTOVTWYV UTOPEL Vo elvat TTOAD
HEYQAUTEPT KL Ol TIUEG TILO QVTAYWVIOTIKEG. Ol @UOIkEG TapayyeAieg
€EUTINPETOVVTAL ATIO TO KATAOTNUA KAL Ol SLASIKTUAKEG HEGW TOU NAEKTPOVIKOU
kataotuatog. [Mapayyedia mov yivetal nAekTpovikd Sev umopel va mapoaAn@Bet
amd TO KATAGTNUA OVUTE KAl Vi YIVOUV ETOTPOPEG O0TO Kataotnua. Emiong
OTIOLOOONTIOTE EKTITWTIKOG KWOIKOG OTAAEL Le NAEKTPOVIKO TayuSpopeio umopei va
XpnoomomOel povo to SladIKTLaKO KATACTN X KAl OXL 6TO QUOLKO. AvTioTola
EKTITWTIKO KOUTOVL TOU €KSISeTAl QMO TO QUOIKO KATACTNUA HTOPEl va

eCapyvpwOel LoVo eKel.

3.3 AwakavaAiikec Atavikec lwAnoeig (Cross-channel

Retailing)

H Stakavadikn mwAnon evat 1 peteE€An ¢ moAvkavaAikns. Kot edw 1, otpatnykn
xapaktnpifetal amod T xpron dVo Kal Tapamdvew KavaAlwv TwAnocewv. H avafdduion
™G €EEAENG TNG SLAKAVOALKNG OTPATNYLIKNG LAPKETIVYK, OXETICETAL LE TNV ETKOWVWVIN

avapesa oTa SL@OPETIKA KavaAla TwAncewv (Ewdova 3).

Cross-

Channel
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Ewova 3: Cross-channel Strategy - IInyn: Wilson Perumal & Company

L
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['a va K&vel TNV apayyeAlor TOU 0 KATAVOUAWTNG PTOPEL VO XPTOLLOTIOOEL TTOAAXTIAEG
TOAEG SLdBeong Twv mpoidovtwy. H Baowkn 18éa eival o ayopaoctig va pmopel va €xel
TPOoBacn oTo TMPOIOV SIHPOPETIKEG WPEG TNG NUEPAS, HECW SLAPOPETIKOV KAVAALOV
TWANONG o€ Sla@POopPeTikd oTAdlo NG Sadikaolag ayopdg. Autd TpouToBETEL TO
SLpolpacd TG MANPOEOPLNG KATA HNKOG TWV KOVOALWY, T OTOola AELTOUPYOUV

OUUTIANPWUATIKA, WOTE VA EEOUAAVVOEL 1] AyOPAOTIKT EUTIELPLA TOV TTEALT).

OL éumopol movL emMBLHOVV va VIWOBETNOOUV TN OTPATNYIK) ouT OBa TpEmel va
avafabuiocovv TV TEXVOAOYiQ TTOU XPNOLLOTIOOVY, VA ELGAYOUVV OTN POUTIVH TOUG VEX
TPOYPAUUATH UE OKOTO VU EVOWHATWOOUV TNV TIANpo@opia amd 0Aa ta Slabéoipa
kavaAla. Emiong, amapaitntn elval 11 6LOOWPELON YVWONG KOl 1) AVATITUEN VEWV
SLSIKAOIWV Yl TN €MITELEN TNG CWOTNG KAl ATOSOTIKNAG GULVEPYAOIAG OAWV TwV

TAPATIAVW.

Ol KATAVOAWTEG, Ao TNV MAELPA TOUG, SLEVKOAVVOVTAL KATA TN SIEPKELX TWV XyOopwV
TOUG 0TV OAEG OL TAATPOPUESG TIWATGTG CUVEVWOVOVTAL KATW atd tnVv (Sta opmpéda. Kat
QUTOV TOV TPOTO, ATOEEVYOVTAL TOAAA TPOoPANHATA TTOU SNULOVPYOUVTAL KATA TNV
avegdpTnTn AclTovpyilot TWV KAVOALWV. AgV ONUELOVOVTAL SLAQOPEG OTIS TIHEG TWV
TPOIOVTWV avdAoYd e TO KavAaAL TwAnong. H Stabeciudtnta Twv EUTOPEVHATOWY avd
KaVAAL eival pla Anpo@opla tnv omola pmopel 0 MEAGTNG va €xel UKOAX Tpdafaon.
ZUVoAlKa, N €fuTmpETnon @aivetal va €xel KAAUTEPN pon Kol peyaAvtepn ouvvoxn. H
EUTELPlA TOU TEAGTN QMO TOV ALAVEUTIOPO THPAPEVEL OTABEPT] Kol avVAAAO(WTN
AVELAPTITWS XPNOLUOTIOOVHEVOLU KavaAlov. ‘ETol, 1 oUvdeon mwAnT Kol ayopaoTh

auEAVETAL KATL IOV eivat apotfala emOLUNTO Kol w@EALUO.

Hapaderypa

(2) 0 xatavadwtg pmopel va avalnTinoel Ta TPOIOVTA TOU E€MBOULPEL Kol va
dnuovpynoet pia Alota emBLULWY 0TO SLASIKTUAKO KATACTNUX TOU EUTOPOU.
‘ETetta, va K&vel v mapayyeAlo Tov HECH ATTO TNV EQAPUOYT] TOU KLvnToU TOU
TNAEPWVOU KL VA TTAPOAGBEL TA TPOIOVTA ATTO TO PUOLKO KataoTnpa. ‘Otav AdfeL
HECW MAEKTPOVIKOU TOXUSPOUEIOL €vav EKTTTWTIKO KwSIKO, Umopel va TOv
XPNOLLOTIOU|OEL YLt fict LEAAOVTIKT) AYOPQ& GE OTIOLOONTIOTE KAVAAL Av BeAnoeL va
KAVEL EMOTPOEN N AAAAyN] KATOLWV TPOTOVTWY aUTO UTopel KAl TAAL va Yivel

HEow oTolnodNmoTE TUANG SLABEoTG.
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3.4 Navkavaiikég Atavikeg IwAnoeig (Omni-channel

Retailing)

H mavkavaAikn otpatnykn ivat 1 mo €§eAlylEVI] OTPATNYLIKY UAPKETIVYK ALXVIKWV
TwANoEwV UEXPL OoTLYUnG. Baolletal, OTMwG M SlaKavaAlkny oTpaTnylKn, otn xpnon
TOAAXTIAWV KAVOALWV TIOV ETLKOLV®WVOUV TO £VA LLE TO GAAO KoL polpadovtal HETagl TOUG
™mv mAnpo@opia. To emMmMPOCOETO XAPAKTNPLOTIKO IOV KAVEL TN Slaopd givatl OTL T
KavAaAla autd Aettovpyovv tavtoypova (Ekova 4). Mopalovtat SnAadn tnv mAnpogopia

0€ TPAYUATIKO XPOVO KAl UTOPOVV VA GUV-AEITOUVPYNOOUV TNV (Sla akplBws xpovikn

OTLyun).

Ewxova 4: Omni-channel Strategy - ITnyn: Wilson Perumal & Company

H @uoocopia ™¢ omni-channel otpatnywnig eivat n mavtayov mapovoio. Kdbe kavdil
Bploketal otV VINPecia TV VTTOAOITWVY KAl OAX pall cUPTANPWVOLVVY To omni-channel
@dopa mov Aettovpyel eviaia. ITAEL TO @PAYHA AVAUECK OTO PUOLKO Kol Pm@Lako
KOOLOU WOTE VA TIPOCPEPEL Hidt ATIPOCKOTITI] AYOPAOTIKY) EUTIELPIN OTOV KATAVOAWTY.
Eivat oy ovola To TeEAeuTAi0 OKAAOTATL 0TNV KAIHOKX TNG OAOKA pWUEVNG EUTIELPLOG

ywx tov meAatn (Ewova 5).
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Ewova 5: Kavahia [lwAnong kaw Eumeipia Katavaiwtn - IInyn: BSI Software

Eivat EexdBapo 6tL M mapovoia og 6Aa Ta Suvatd KavaAla cAANAGSpaoN G PE TOV TTEAATN
OUVETIAYETAL KAl OPKETA QUENUEVO KOOTOG Yl Tov AlavoTtwAntn. Ta Aettovpykd
OUOTILOTA TIOU XPTOLLOTIOLEL 1) ETIYXEPTON TIPETEL VA EIVAL EVILEPWUEV KXL VA CUVASOUV
1e v texyvoroyia tng emoxns. ‘Etol Ba avtaneféAbouv otig avdnuéves tdéoo og fdBog 600
KAl EUPOG ATALTNOELS TNG TAVKAVOALKNG OTPATNYLIKNG. loxupd mpémel va elval KoL to
KOUUATL SLaelplon G TwV OXECEWV PUE TOUG TEAATEG OTIWG KL TO KOUUATL TNG SLao@AALong
™G evaloBNTNG TTANPOPOPLAS KAl TWV TTPOCWTIKWY SES0UEVWY. ZTOX0G Elval 1 TtapoxM
™G KXAVTEPNGS SUVATHG EUTIELPLAG OTOV TTEAXTT). ATIALTEITAL GLUOOWPEVOT  TEXVOAOYLOG
KAl TEYVOYVWOING YLt Vo UTIOPECEL AQUTO TO CUCTNUA VA LOOPPOTINOEL KAl va €lvat

TAPAYWYIKO KAL TIPOCG0S0(OpO.

Ol KATaVOAWTEG elval TAEOV TOAD EKTASEVUEVOL OGOV A@OPA OTNV TEXYVOAOYIX Kal
UTTOPOUV HE gVKOALX Va TTAOTYNB0oUV amd To €va KavaAl TwAnong oto dAro. Me e§ioov
HEYAAN €VKOALA SEYOVTAL KAL TIG TIANPO@OPIEG TTOV EMOVUOVV OL ETLXELPTOELS VA TOUG
SWooLV HECW TWV UETAEY TOUG onueiwv ema@ng. ‘Oco Teploocdtepa elval Ta Stabeoipua
KAVAAL KOl ONUEl0 ETAPTG LE TO KOO, TOGO UEYXAVTEPN 1) SECUEVOT TWV TIEAATWV UE
Tov TwANT. Enlong 600 meplocdtepo evomompéva eival Ta KavaAla TwANoewyv, 1060
KQAUTEPT €lval 1] aAyopaoTIKY EUTELPIX VIO TOUG KATAVOAWTEG. AVTIANTITO elvat OTL M)
XPNOM NG TIAVKAVAALKNG CTPATNYLKIG CUVETAYETAL LOXVPOUG SECUOVG HETAEY TTWANTY)
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KOl KATAOVOAWTT), TTOU ATIOPEPEL TILOTOVG TIEAATEG OL OTIOLOL EMAVEPYOVTAL CUVEX WG VLA TLG

QYOpPEG TOUG.

‘Oca TtepLypd@OovVTAL GTNV TTPOTYOUUEVT) TIAPAYPAPO SEV ATOTEAOVV 0€ KAl TTEpITTWON
TO TACTIAPTOV Kal §€V ouVIoTATALT “TUPAN” EQaPLOYN TOVG aTO OA0VG. KaBe emiyelpnon
elvat Eexwplot) ovtoTTA Kal amoteAel povadikn mepimtwon. 0 ekAoTOTE ALAVEUTIOPOG
mpooappdlel To omni-channel ota pPETpa TOU OTPATNYIKOU TOU OXESLAGHOU KOl TIG
BLLTEPOTNTEG TNG ETLXEIPNONG TOV. AleEdyel €peuva TPOG EVTOTIIOUO TWV KAVAALWV
TIWANGEWYV TIOV €XOVV QATXTOT GTO KOLVO TOU Kal BACEL AUTWV TTOPEVETAL 0TO SPOUO TNG

TIAVKQAVOALKTG OTPATNYLKTG.

Mapadsiypata

(3) Inyalvel kATOLOG 0€ €va PUOLKO KATACTNUA AVALNTWVTAG £VX OUYKEKPLUEVO
avtikeipevo. To mpoidv auto dev vmapyel SlaBéaoipuo oto PLUOIKO kKatdotnua. O
TWANTNG N 0 VTTAAANAOG €EummnpETnong avalntd To TPOIOV OToV LoTO KoL TO
TAPAYYEAVEL YIX TOV TIEAGTT ATTO TO NAEKTPOVIKO KaTtdotnpa. O TTEA&TNG TANPWVEL
0TO Katdotnua, 8ivel Ta otolyela Tou Kat T StevBuvor] Tou kat TapoAapavel To

TIAKETO LE TO TIPOIOV GTO XWPO TOV.

(4) O katavodwTng BplokeTal 0To KATdoTnHa avalntwvtag éva mpoiov. Tnv S
OTLYU) HEC® TOV KLV TOU TOU TNAEQWVOU GUVSEETAL OTNV EQAPUOYT VLA KIVNTEG
OUOKEVEG 1] OTA UECA KOWWVIKNG SIkTUwonG Tou eumopov. EAéyxel ta
XAPAKTNPLOTIKA TOU OUYKEKPLUEVOL TIPOIOVTOG, TIS BabuoAoyieg Tov autod £xel
AGBEL AAAQ KOL TIG KPLTIKEG TTIOU TOV €X0VV Swoel dAAoL xpriotes. Mmopel emiong va
ovykpivel Tmoapopolax TpoiovTa  UETAE TOUG XPNOLUOTOLEl TaAUTOXpOVA
SLLPOPETIKA KAVAALX TIWAT|OTG WOTE VX ATIOKTNOEL Ui OAOKAN pwHEVT ATrodm Yix

TO TIPOTIOV IOV TOV EVSLAQEPEL TIPLV TIPOBEL 6TNV ayopd.

3.5 OpoLOTNTEG KoL ALa@OPEG ETPATYIK®V

H povokavaAikn otpatnylkn papketvyk omoteAel pila katnyopio povn tmg. Aev
oxetileTal Pe TI§ VTTOAOLTIEG 0€ Kaveva Babud mapd POVo oTo Yeyovog OTL amoTeAEl
mpdSpopd tovg. H epappoyn e Baciletal ot xprion piag povo moAng Stabeong, pUOLIKNG
N Unelaxng. Ztov mupnva g oTpatnykns Bploketat To mpoiov kat 6Aa xtifovtal yOpw

aTtO QU TO.
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Ot BaOIKEG OMOLOTNTEG TWV VUTOAOITIWY TPLWV OTPATNYIKWV UAPKETWVYK glval Svo.
[IpwTOV 1 EQEAPLOYN TOUG OXETITETAL LE TNV TIAPOVCIX TOV EUTIOPOV OE TIEPLOCOTEPN TOV
EVOG KOVAALX TIWAT)OEWV. AEVTEPOV EIVUL OTPATNYIKEG TTEAATOKEVTPLKEG IOV £XOVV GTOV
TTUPNVA TOUG TOV KATAVUAWTH. ZTOX0G TOUG AoLTIOV ivaln KaAvTepT Suvatr eEummpeTnon

KAl 1M LEYLOTN LKAVOTIOMOT) TOU TTEAQTN).

Ol SLPOPEG TWV TPLWV OTPATNYLIKWY, EXOUV VX KAVOUV PE TO Babud oAokANpwong g
EVOTIO(NOMG TWV KAVAALWV KAL TNG AAANAETIISPAOTG TOOO AVAUECK OTOV KATAVAAWTN Kol

TO KAVAALX OG0 KL TV KOVAALWV HETAED TOUG.

H moAvkavaAikn oTpatnyikn elvat n Tpwn Tov avamtuxdnke 0tav To Sladiktuo €ytve
KOUUATL TNG KaBnpepvomtag tTwv avipwmwy. Xapaktnpiletat amd undevikn evomoinon
TV KAVOALWV. [TOAAG SLa@opeTIKA KOVAALX VEIOTATAL KAL LTTOPOVV VA XPTCLLOTIOmB00V
QTO TOV KATAVAAWTI] YLK TI§ AYOPEG TOU. AEITOVPYOUV OUWG AVEEAPTNTA TO €va ATIO TO

QA0 KoL SV ETIIKOLVWVOUV HETAEY TOUG.

H Swakavadikn otpamywkn Baciletal otnv MoAvKavaAlkn mnyaivovtag va Brpa
mapanépa. H Swagopd Toug elval 0Tl 0TIG SLAKAVOAIKEG TIWANCELS TA KAVAALX
ETKOLVWVOUV HETAEY TOUG KAL AVTHAAXGOOUV AN PO@OpPLEG. AUTO ETILTPETEL GTOV TIEAXTY

VO TIEPVAEL ATIPOCKOTITA ATIO KAVAAL O€ KAVAAL KATA TN SLEPKELX TWV AYOPWYV TOU.

H mavkavodikn otpatnykn, eivat n mo avaBadulopévn amod Ti§ TpELg, xapaktnpiletal
Qo AmOAVTI EVOTIOMOT TWV KAVAALWV KoL 0AANAETISpaoT TO60 PETAE) TOUG OGO KAl LE
TOV KATavaAwTr). H Sta@opd pe tn Stakavadiky oTpatnykn eival OTL Ta KAaVAALX TTopoUV
va AeLToupynoovv Tautoxpova. H epumelpia Tov meAdtn mapapével otabept) AOYETA LLE TO
KaVAAL 0To oTolo BplokeTal kaBe @opa evw UTOpEL va Xp1ooTIOLEL TTapaTdvw aTd Eva
KavaAla Vv (Sl otrypn. Ot mideg ldBeong OxL HOVO EMKOLVWVOUV HETAED TOUG OAAQ
OTNV 0VG{A AELTOVPYOUVV Hall, ATIPOCKOTITA KL GUXVA TAUTOXPOVA WO TE VA TIPOGQEPOVV
oTov MeEAQT pia Eexwplot epmelpia. Xavovtal Ta opla HeTady PYn@LakoL Kal (UGIKOU
KOOUOV. O KATAVAAWTNG ATOKTA Hict OALOTIKY) OTITIKI] YLt TO ALKVOTIWATTI) KAl YA QUTO
OV TOU TPOCPEPEL, AVTIPHETWTII(OVTAG KABe onuelo emaEng wg TUHA €VOS gviaiov

ouVOAOL.
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operations silos all channels

Ewova 6: ZVykpion Ztpatnyikav - [Inyn: A Medium Corporation

KAeivovtag autn v evomrta agilel va onuelwOel 6TL Sev vTtapxel cwoTd Kat AdBog ot
XPNOM TWV TAPATAVW oTPATNYIKWV. KaBe AtavoTtwAn Tt amogacilel Tola Ba vioBeTroel
QVAAOYX LLE TOVG OTPATNYLKOUG TOU GTOXOVG, TNV AYOPA& OTNV OTIolo amevBUVETAL KAl TO
€l80¢ TwV TPoidoVTWY Tou eumopevetal. Kabepd pmopel va otabel auvtovopa kat
Eexwplotd amd TIG vmoAowmeg. AmotedoVv OUwG, Kpikoug ™G (Slag eEeAKTIKNG
Stadikaoiag mov EeKva amo TO £va Kal HOVASIKO KOVAAL KAl KATAANYEL OTNV ATTOAUTH

gvoTmoinomn @uokov Kat Ynelakov kdéopov (Ewkova 6).
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Kepaiaio 4

O Baowkot INvAwvec TN Omni-
channel Stpatnywknc

e autn TNV evotnTta Ba yivel ava@opd otoug Bacikovg TUAwVES TG omni-channel
OTPATNYIKNG TOug omoloug Ba mpémel va Adfouvv cofapd vTOYT TOUG OGOl EUTTopOolL

EMOVIOVV VA TIETUXOVV GTOV TOUEN TWV TIAVKAVUALK®DV ALAVIKWV TTWANGEWV.

Xe auto to onpeio aifel va ava@epBet Eava 6TL To omni-channel papketivyk amookomel
oTNV KaAUTEPT Suvatn epmelpla ylax Tov KatavoadwT. H 0An @loco@ia ¢ oTpatnyKng

elval TEAATOKEVTPLKY.

4.1 llpocappoyn tTov Ttabepov Kataotuatog

To @uoKo kKatdoTnUa lval Eva KavaAL TTwANGoTG 0 POAOG TOU OO0V O€ £va HEAAOV e

amoALTY E@appoyn ™G omni-channel oTPATNYIKNG LAPKETIVYK KPIVETAL AUPIAEYOUEVOG.

Ot amaiwold6oéol Tou kKAASov Bewpovv OTL 1| AlAVIKY TIWANON UEoW TOU OTABEPOV
KATONOTNUATOG €lval VO katdppevon. Ta Aettovpylkd kootn elvat vPmAd kot o

QAVTAYWVLIOUOG TIOAD £VTOVOG KaBLloT@wvTag TV VTTAPE TOL AGVUEOPT).

Ot ato168080L A0V YLO KATACTIUATA TEXVOAOYIKA BEATIOTOTOUEVA [E SLASPACTIKES

000VEG KL XP1)ON ELKOVIKNG TIPAYLATIKOTN TG,

OL o petplomabeic Bewpovv OTL TO PULOIKO KaTaoTNHa Ba Tapapeivel o d&ovag yupw
amd tov omoio Ba evowpatwhov 6Aa Ta vTOAoLTa KavAAla TwANoNG. O TavKavoALkog
ALOVOTIWANTIG UTOPEL VA XPNOLUOTIONOEL TO (PUOLKO KATAOTNUHA ¢ €KOETNPLO
(showroom) yia ta mpoidvta tov, Sivovtag tn SuvatdTTa Ayopds amd omolodNToTE
aAAo KavdAl. Mmopel BéBaia va vmapel kol Aettoupyikn BeAtiwon tou otabepov

KATAOTUATOG, OUTWS WOTE VA LELWOOVV 0L TTOPOL IOV ATIALTEL, UE LETATPOTN) OE oNpEl0
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avtoefutmpetnong (self-service kiosk), onueio maparafng (pick up point) 1 mpatnptlo
(local pick up).

To poévo olyovpo eival Twgn otpatnykn mov Ba kAnBel 0 AlavoTtwAn TG va akoAovBnoel
Yl TO (PUOLKO TOU KATAOTN X OTOV KOGHO TOU TIAVKAVOALKOU EUTIOPLOV SEV £XEL VA KAVEL
HE TO MOCO alol06080G 1 amalolod608og eival. H popen mov Ba €xel e§aptdtal og mMOAD
neydio Babud amd to €(80G TOU TPOIOVTOG OV EUTIOPEVETAL, TA XUPAKTNPLOTIKA IOV
QUTO £XEL KAL TNV EUTIELPLO OXETIKA PE TO TIPOIOV IOV XPELAJETAL 0 KATAVAAWTNG Yl VA

mpofel o€ ayopda.

4.2 ATtotedeopatikn Awadiktvakn lapovoia

To Baocwkdtepo KAvAAL TWANONG UETA TO QPUOIKO KATAOTNUA Elval TO NAEKTPOVIKO
katdotnua(e-shop). Eivat moA) onpavtikd 1o SIKTVaKO KATAGTNIA TOU ALAVOTIWANTH VA
elval KaAo@TIXYHEVO TOCO OCOV APOPA TO TPOYPAUUATIOTIKO KOUUATL 600 Kal TO

TEPLEXOUEVO.

[IpoypaUUATIOTIKA Ba TIPETEL VA EvAL APTLO, OL AAYOPLOUOL VX AELTOVPYOUV Aoy KAl va
oLVVEPYALOVTAL CWOTA UETAEY TOUG WOTE VA ElvaL YP1YOPO, VA UNV KOAAGEL KAl va Unv
XAVeTaL 1 TANpo@opia. AUTA €XOUV VA KAVOUV e TNV SlaXElpLon Ao TOV EUTIOPO KAl TN

OWOTN AELTOVPYLA TOV NAEKTPOVIKOU KATAGTHHLATOG.

‘Ocov a@opa Tov TEAGTN, autd Tov PBAémel emBupel va elval Aeltovpylko, ypryopo,
evYpNOTO Kot evxaploto. [IpoTind eva TePIBAAAOV EUTIAOVUTIOUEVO LE EIKOVEG, BIVTED Kal
OVUGLACTIKESG TIEPLYPAPEG TWV TIPOTOVTWYV WOTE VU UTTOPECEL VA ATIOKTI|OEL OGO TO SUVATOV

KQAUTEPT Aoy yla TO EKACTOTE TIPOTIOV.

EkTto6 amo ta mapandvw, LeYdAn onpacia TpemeL va 500el kal 6To OGO PALKO TIPOG TLG
unxaveg avalntnong (searching machine friendly/google friendly) elvat to nAgktpoviko
Katdotnua. YYnAng moloTntag mEPLEXOUEVO, TAOUOLO OE TIANPOQPOPIEG, CWOTEG AEEELS
KAELOLA oV TtepLypa@ovv pe akpifela To k&Be OEpa, Aoyikn Soun VTEPOLVEEGUWY Elval
HepLKol TPOTOL Yl va emitev)Oel BeATioTomoinon vl Tig unxavég avalntnong (search
engine optimization/seo). Auté onpaivel 0TL To KaTdotnua Ba ep@avidetal YnAa otig
uUNxaveg avalntnong. Oa Byaivel SnAadn oTig U0 TPWTEG V0 OEAISEG ATIOTEAEGUATWY UE
KABe avalntnon oTig unxaves. Xe Kabe mepimtwon, umopet va fonbnoel koL to marketing
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unxovav avalntnong (search engine marketing/sem) to omolo agopd peBdS0ULG

TPOowONONG TNG LOTOGEASAG GLUVIOBWG LECW TIANPWHEVWVY Sl uicewy.

4.3 AvaBaduion ¢ Texvoroylag yia Kivntég

YUOKEVEG

H xpnon touv Kvntov THAEQP®VOoL elval avaTOoTAOTO KOUUATL TNG KABNUEPIVOTNTAG TOU
oVYXpovou avBpwmou péoa amd TO OTOI0 EMIKOWWVEL, evnuepwveTal SltaokeSalel,
umopel va epyaletal kal uotkd Pwvilet. Eivat avtiAnmto To Té60 onUavTIKo elvat va unv
TapapeAnBel o Kapla meEPIMTWON OMOLOONTOTE ONUEl0 EMAPNG HE TOV TEAATY OV
oxXeTI(eTAl PE TO KIVNTO TNAEQWVO. ZUYKEKPLUEVA, TO [Bapog mpémel va Sobel oTig
LOTOOEASEG Y KV TG THAE@wVa Kot TauTAETeS (Mobile sites) kaBwg kat otnv avamtuén

EPUPLOYWV YL KIVNTEG CLOKEVEG (mobile applications/mobile apps).

Ot otooeAibeg Y €fumva kKivntd thAE@wva (smartphones) kat taumAéteg (tablets),
telvouv va unv elvat téoo ypryopes oUTE TO00 ATOSOTIKEG OG0 AUTEG IOV TIpoopLllovTal
YW TOUG TPOOoWTLKOUS LUToAoYLoTéG (personal computer/pc). Amotédsopa eivat va
Xavovtal TwAnoelg. ‘060 peyaAvtepn elvat  avapovny yla ™ Hetdfacn ot L.otooeAidy,
TO00 peyaAUTEPT KoL 1) IO VO TN TA 0 VTTIOYT)(PLOG YOPAC TG VX aTtoywpnoeL. Emiong, 6co
mo dVoxpnotn kat Suvocavayvwotn elvat 1 oeAida mov “Tpéxel” oTa KnTd, TOCO
mOavoTepn lval M @UYN TOU EVSLAEEPOUEVOL TIPOG avalnTnon &AAov TwAntn. H
BeATIOTOTIOMON TWV LOTOGEAIBWV YL KLV TEG CUOKEVEG ETOL WOTE VA EIVAL PLALKEG TIPOG
To xpnotn elvatl mAéov {wTIKNG onpaciag yla kaBe mwAnt mov B€AeL va BplokeTal 6To
mpooknvio. TéAdog, akilel va avapepbel OTL pia @UAKN Tpog Ta kvt (mobile friendly)
loTo0EA(SQ, elval TaVTOXpPOVA KL PIALKN TIPOG TIG UNYavéS avalnnong (search engine

machine friendly/google friendly).

To devtepo KOUUATL TOL Mobile-commerce oxeTI(eTAL PE TNV AVATITUEN TWV EQAPUOY WV
(applications/apps). Mia kaAo@Tiaypévn Kot KaBOAo AELTOUPYLKN EQAPUOYT]. TIPOCPEPEL
LKOVOTIO(NOT) 0TOVG TTIEAATES, OL 0OTIO(OL ETAEYOVV TA TIPOTOVTA IOV BEAOLV KAl €V TEAEL T
ayopalovv. Méow NG €@apUoyng o MEAATNG BPlOKETAL O €V OCUYKEKPLUEVO Kol
TPOOCTATEVUEVO TIEPLBAAAOV XWPIG Vo UTTopel va €pOEL o€ AP e AAAOVG TIWANTEG TTOV

TPOCPEPOLVY TIPOOLX TIPOIOVTA. AUTO AUEAVEL TN SECHUEVOT TOV TEAATY LLE TOV EUTIOPO
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kal odnyet otn Snuovpyla TOTOV TEAXTOAOYIOU E AYOPACTEG TIOU EMOTPEPOLVV EavA

Kat Eavd.

0 medatng emBupel va Pwvilel amd omovdNToTE Kal OTOTESNTOTE PECW TNG KIVNTNG
oVOKeLNG TOL. To eUTOPLO HECW TWV KIVNTWV cuokevwv (mobile commerce) dev pémel
va Bewpeltal wg TPOEKTAOT TOU Tapadoolako NAEKTPOVIKOU gumopiov (e-commerce).
Amtotedel éva EexwPLoTO KOUUATL IOV 0TIV 0VGIo KAAVTITEL TO KEVO avdpeca oto online
kat 1o offline. H ocwot) expetdAievon tov pmopel va Swoel PEYAAO OTPATNYLKO

TIAEOVEKTILA GTO ALLVOTIWATH).

4.4 0 PoAog Twv Méowv Kotvwvikng Atk tOworn g

'OTWG ava@EPONKE KAl TAPATIAVW Ol KATAVOAWTEG APLEPWVOUV UEYAAO KOUUATL TOU
Xpovou Toug “cep@dpovtag’ oTo SlHSIKTUO Kol UEYAAO TUNUA TOU XPOVOU QUTOU
oxetileTal pe Ta pEoH KOWVWVIKNG Siktuwong (social networks/social media). Ta social
media eival éva onpelo ETa@NG e TOVG TEAATEG TTOV elvat TTOAD OLKELO Kol KaBnuepva

XPNOLULOTIOLOVHEVO ATIO TO VPV KOLVO KATL IOV EXEL TTOAAXTIAK 0QEAN VLA TOV EUTIOPO.

Katapydg, Sivetat n Suvatdmmta oto AlavomwAnt va yivel EVPEWS YVwoTog Kal va
Stapnuioel Ta TPoildvTa TOL o€ HEYAAVTEPO KOO HE EAGXLOTO KOOTOG KAl XWPI§ XpOVIKO
KAl YEWYPAPLKO TepLoplopd. Emiong, vmapyetn Suvatdtnta tng oToOXEVUEVNG Sl oG
0€ OUYKEKPLUEVO AYOPAOTIKO KOLWVO avaAoya PE To kKdOe Tpoidv. Extog amd tnv mpofoin
TV TPOIOVTWY, 0 EUTTopoG Umopel va kepdioel kal TwANoELg, Sivovtag T SuvaTtoTnTo

AUEOTG AYOPAS TWV TIAPOVCLACOUEVWY ayabBwv péoa amd kabe onueio ema@ng.

To Baokd kat TOA) GNUAVTIKO XAPAKTNPLOTIKO TWV HEGWV KOWMVIKNG SIKTUWONG Elvat
OTLTIPOCPEPOVY XAANAETISpaon (e To kowvo. H ammxnon mov pmopel va €xel pia Kot povo
pwToypagia 1 Blvteo kATOLOL TIPOIOVTOG KAB WG Kal Ta oXOALx TTov Ba AdBel, Sivouv pia
loxupn avatpo@odotnon otov mwAnti. Ot Mdn vumdpxovteg MEAATEG UTOPOUV Vo
a&lOAOYTO0VV TU TTAPEXOUEVA OLKOVOULKA ayaBd €ite oUVOALKA E(TE YL CUYKEKPLUEVA
XAPAKTNPLOTIKA TOUG. AKOuN, umtopel va aglodoynBel kot 1 emtiyeipnom cuvoAlkd yia auto
IOV TPOCPEPEL. YTTAPXELT SuvaTOHTNTA VI TEBOVV EPWTITELS, VX YPAPTOVV OXOALX KOO
Kal Tapdmova eite Snuocla eite HECW MPOOWTIKWV UNVUHATWVY. ETiong, o meAdng
UTTOPEL VAL KOLVOTIO G EL TNV EUTIELPLA TOV UE TO TIPOTOV AVAPTWVTAG OXOALX, (PWTOYPAPLES

n/xo Bivteo.
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Avutég oL Aettoupyleg twv social media Sivouv SVvaun ota XEpla TWV VTTAPYXOVTWV
TEAATWV VA LOLPAGTOVV TIG ATOYELG TOUG KAL VA TTOUV TNV YVWUT] TOUG EVW 0L VTTOYTLOoL
meAateg €xovv mpooPaon o OAN auth TNV TANpPoopia Tpv pofolv oe ayopd. 'Etot
XTleTaL P OVOLACTIKY OXEON HE TO KOLVO TOU XOPAKTNPIJETHL amd oTabepOTNTA KL
EUTLOTOOVVT], KATL IOV CUUBAAAEL TOGO OTNV KAAT UM KAL TNV A§LOTILOTIO TOV TIWAN TN

000 Kal oTnVv Snuovpyla BeTIKNG avpag yUpw oo To VOl ToU.

Ev oAlyolg, Ta HEGU KOWWWVIKNG SIKTUWONG elval onUEl ETTOPNG IOV ATTOTEAOVV LEYAAO
OTA0 OTQX X£PLA TOU ALXVOTIWANTN] WOTE va dSlatnpnoel oe LYMAAG emimeda TNV

LKVOTIO (N o™ TOU KOLvoU Tou.

4.5 Awayeipion MapayyeAiwv kat IAnpwpwv

Emopevog kat oAV Bacikds TuAwvag Yo pia oAokAnpwpévn omni-channel otpatnykn
elvat n owotn Saxelplon Twv TapayyeAlwv Kol Twv TAnpwupwv. To ocvotnua
TAPAYYEALWVY EIVAL OUAVTIKO VA E(VOL TIAVKAVOALKA EVOTIOUEVO KAL 1] TIANPO@OpLa Vo
éxel akpifela kat ovvemela. OL TIHEG TWV EUTOPEVHATWV KAl OL TOCOTNTEG TWV
aMOOEUATWY TIPETMEL VA E(VAL EVIUEPWUEVEG AVA TACH WPA KOl CTLYUN Kol va U

SLPEPOLVY ATIO KAVAAL € KAVAAL

‘Eva axdpa ovowwdeg otolyelo elvar to koadabL ayopwv. O medamng emBupel ™
SuVaATOTNTA 0AOKANPWOTNG TNG CUVAAAQYTG TOU HECA ATIO SLAPOPETIKEG CUOKEVEG. AV
Q@NOEL OTN HECT TNV AVEVPEOCT] TWV TPOIOVTWV TIOV €MOUUEL 1] TNV Ayopd auTWV, va
utmopel va cuveyloel o€ €va AAAO KavAAL amd To onuelo akplBws mov eixe pelvel oto
TPONYOUUEVO. AUTO ETILTUYXAVETAL UE TO OGUYXPOVIOUO OF TPAYUATIKO XPOVO TOU
kaAaBoU ayopwv (shopping cart) kat ¢ Alotag emiBupiwy (wishlist) Tov meAd o€ 6Aa

T SLaBEC I KAVAALX TTWAT|OEL.

Emopevo Bpa ot Saxeiplon g mapayyeriag elval n emdoyr) g mapaiafng. Kot edw
OL ETIIAOYEG €lval ONUOVTIKO Vo E(VaL OL HEYLOTEG SUVATEG YL TOV TTEAXTT). OL SuvaTtdTnTEG
oxetifovtal T000 e ToV TOTO TTapaAafng 6oo kal pe Tov xpovo mapaiafng. H maporafn
umopel va yivel ot StevBuvon Katolkiag Touv ayopaoct 1 0T SltevbBuvon epyaciag Tov 1
0TOLVNTOTE KAAOV HECW KoUpLep, Taxudpopeiwv 1 BeBalwg pmopel va maparafel o (Slog

AT KATIOL0 KATAC TN, TIPATIPLO 1] ONUEL0 KOWVOU evila@épovtos. Ocov agopd To XpoOvo
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mapaAafnig kat 8w ol emAoyeg elvat moAAEG. MapaAaf v (Six pépa(same day
delivery), mapaiafin v emdpevn pépa (next day delivery), ypriyopn mapaiafin (express
delivery) 1 Baown maporafn (standard delivery).

TeAevtaio frpa ywx v oAokAnpwon TG TapayyeAlag elval 1 mpayuatomoinon g
TANPwUNG. Kat e5w 0 mavkavaAikog AlavomwAnTig Oa TpETEL va PPOVTIoEL VO KOAVPEL
OAN TV yKapa peBOSwV TANPpWUNG WOTE va lval 0TOV ayopaoTh) BOAKO Kal EDKOAO va
€€0OPAN0EL TOOO OTO (PUOIKO KATAOTNHA 000 Kol NAEKTPOVIKA. Ol HOP@EG TTANPWUNS
KQAUTITOUV éva €upl (PACUA TIOVU EEKIVA OO TA UETPNTA, TN XPEWOTIKN KAPTA, TNV
TOTWTIKN KAPTA KAl PTAVEL £w TIG avémapes kat NFC ocuvaddayég (emikowvwvia
KOVTIVOU TeSiov), TIG ouvaAdayés péow web-pos (NAEKTPOVIKO TEPUATIKO) KAl TNV

TANPWUT HECW AVEEAP TN TWY TTVAWV TANPWH®V OTIwG (T.X. paypal, payoneer).

TeAevtaio kal onUavTIKOTEPO, €lval va yivouv OAEG oL amapaitnteg cLVUPACELS HE TIS
ETALPEIEG TTOL TTAPEXOVV AOPAAELX OTLG SLASIKTUAKEG CUVOAAAYEG KAl CUVAAAQYEG LECW
KLV TWV CUOKELWV SLAG@AAILOVTAG TO ATTOPPNTO KAl TNV ISLWTIKOTNTA TWV EVAoONTWY

TPOCWTIKWV SESOUEVWV.

H ocwot Swayxeiplon twv mapayysAlwv Kot 18{wg To KOUUATL TNG ATTOCTOANG KoL TNG
TAPAAXBNG OAOKANPWVETAL HE TNV €QOSIHOTIKY 0ALGISa OV TPoVCLAleETAL GTNV

AUECWG ETOUEVT EVOTNTA.

4.6 H E@odiaotikn AAvoida

Kabwg 0 6YkoG TwV TWANGEWY IOV TTPAYUATOTIOLEITAL EKTOG TOV (PUOLKOU KATAGTNLATOG
OLVEXWG AUVEAVETAL, 1) LEYAAT TIPOKATOT) YLX TOUG ALAVOTIWATTES VAL VA avTATIOKPLOOUV
oTn Véa au T ) tnom emapkws. H SuokoAla a@opd TV £@oSlao Tk aAvciSa 0Tov TpEmel
va avadlopyavwBel pe Tpomo TETO TOL va Pmopel va e€ummnpeToel Tnv adinon tTwv
TAPAYYEALWV KAL TWV ATOCTOAWV. OEpaTa OV OXETIOVTAL HE TOV EPOSLACUO Elval N
SLBECIUOTNTA TWV TPOIOVTWY, OL ETIAOYEG ATIOGTOANG, TO ATOOEUN, Ol EMOTPOPES, Ol

QAPVNTIKEG POEG KL OAX QUTA TOV TIVEVUA TOU TIAVKAVOALKOU TIAEY LATOG.

0 KatavoAwTNG emBULUEL VX YVwpLlel TPV TNV ayopd T SLaBECIUOTNTA TOV EKACTOTE
ayaBoU kabws kattéoo amobepa vapyet. Emiong, 0éAeltva pmopel va emAegeL Tov TpoTO,

TO XPOVO KAl TOV TOTIO ATIOGTOATG TOU TIPOIOVTOG LETA TNV XYOpPdL.
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Mia pebodog Swayelpiong elvat 1 vnAamnon Tov TPOIOVTWY KATA UNKOG TNG
e@odlaoTikng aAvoidag. To va yvwpilet SnAadn o AlavoTtwAnTig ava Tdoa wpa Kol
otiyun mov akplBws Bploketal kaBe TPoidv, TOV SLIEVKOAVVEL 0T YPNYOPOTEPT) ATTOGTOAN
OTOV TEAQTN Kal HEALOTA HE PIKPOTEPO KOGTOG. AVTIOTOIXWG, LE TN XP1|OT TOU aplBpov
QTOOTOANG, LTTOPEL KAL O TIEAKTNG VX EVTOTIOEL TNV TTAPAYYEALX TOU KATL IOV AUEAVEL TO

emimedo efumnpétnong.

[ToAV xpnown emiong elvat kat 1 €pevva Kol avAAVOT TNG AYOPAS TIPOG AVEVPEDT TWV
TEPLOCOTEPO KIWNOLUWV EUTIOPEVUATWV. 'Exovtag autr v mAnpogopia, o TwAnts Ba
KPOTNOEL LEYAAVTEPO ATODEUN OTA TIEPLOGOTEPO EMOBLUNTA TPOIOVTA KAl avTioToXX
Alyotepo M kal kaBoAov ota eAdylota 1| kaBoAov ayopaldpeva ayabd. Etol dev Ba
xaBoVv apayyelieg, Sev Ba pelvouv ayopEG avoAoKANPWTES 0UTE B VTIAPXEL AVALOVT)

Y& TO T(POIOV ATIO TNV TAEUPA TOU KATAVAAWTY).

Mia dAAn taktikn eival To Aeyopevo dropshipping. O épmopog Aapfavel v mapayyeAia
KQL TNV TANPWUT OUWS 1) ATTOGTOAT TOU TIPOIOVTOG YIVETAL E(TE ATTO TOV KATAOKELVAOTI 1)
amd mpounbevtég Tpltwv pepwv (third party logistics/tlp/3pl). Avtd avtdpata
OUVETIAYETAL XOAUNAOTEPO KOGTOG Yl TOV EUTOPO KABwG Sev XpeldleTal va KpATAEL
amdfepa oUTE KAL VA vTOUXEL YL TNV ATTIOGTOAT TWV TIPOTOVTWV. ZTNV TIPAEN OPWG, aAUTH
1 TPAKTIKN S€V EVSEIKVLTAL VIO ETILYEIPTOELG IOV EUTIOPEVOVTAL TIOAAEG SLAPOPETIKEG
eumopikeg emwvupieg (brands). Mia mapayysAla mov Ba mepllapfdavel €idn amod
SLLPOPETIKEG HAPKEG B 0AOKANPWOEL KL PE SLAPOPETIKEG ATTOOTOAEG KATL IOV UTIOPEL

va elval ato pn emBLUNTO £wG KAl SUGAPESTO YLA TOV TIEAATN.

Emiong, o AlavomwAntig &lval ouvolwdeg va avamtugel €va AeLToupylkd Siktuo
ouvveEPYNOIOG HE TOXVOPOUIKES eTalpeleg, eTalpeleg Tayvpetagopwv (courier) xalt
TPATNPLA £TOL WOTE VA UTOPECEL VA KOAUYEL KABe emBLUUNTO A6 TOV TEAATN TPOTO

TapaAofng.

TéAog, Sev B mpémel va mapapeAnBel To KOUUATL TG VTTOOTNPLENG HETA TNV TIWANOM
(after sales support) OV OXETI(ETAL E EMOTPOPEG TIPOIOVIWY, AVIIKATACTACELG KOL
KAAvym eyyunoewv. O meddtng embupel va oTeleL TTiow TO TTPOTIOV PE TOV TPOTIO TIOV Elval
o BoAKAG ywx Tov (8o xwpis va emPBapuvOel otkovopkd. O Eumopog TPEMEL va eivat

TIPOETOLHAOUEVOG VO QVTATIOKPLOEL KoL O0€ quTn TNV TePIMTworn o€ kdbe mBavo
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evdeyopevo. OL EMOTPOPEG Elval Pia TTTUYM TOU ALVIKOU EUTIOP IOV TTOV EVEXEL KOGTOG YL
Tov emyelpnpatio. ‘Exel 0pwg moAl BeTikn emidpaot otV IKAvoTo(Non TOU TEAQTY, TNV

Q&LOTILOTIO TOV TWAN T KAL 0T YEVIKOTEPN ELKOVA TIOV OXMUATICEL TO KOLVO YLA QUTOV.

4.7 AAAnAentiSpaon pe tov Katavailwt

'Onwg eldape KAl € TPONYOUUEVA KEPAAXLA, 1) TTAVKAVAALKT) OTPATNYLKT] HAPKETIVYK
elval TEAATOKEVTPLKT]. XTOV VPN VA TG NAady), BplokeTal o TEAKTNG Kat OAx xTilovTal
KAl vVATITUOCOVTAL YUPW ATO aUTOV PE BAon TIS avayKes Tov. ATapaitn mpoimobeon
Y auTo elvat 1 aAANAETIS paoT TWANTI KAl KATAVOAWTY) WOTE O TTPWTOG VU UTIOPECEL VX

VI VEVOEL TIG TTANPOPOPILEG IOV XpELAlETAL KL VO SpACEL VAAOY Q.

'EVaG TPOTIOG ETIKOWVWVING LLE TO KOLWVO £ivaL oL SLa@NUICELS, TO NAEKTPOVIKO TaxuSpopeio,
oL kopbdédeg mANpowoplwv (banners) kat Ta avadvopeva mapabupa (pop ups) Tov
TOTOOETOUVTAL OTNV LOTOCEAISA NG ETIXEIPNONG AKOUX KOl Ol ELOOTOU|OELS TWV
e@apuoywv. Avtol Tou €ldovg M emKowwvia eivat povodpoun. O KatavoaAwtng
EVILEPWVETAL YLX AVTA TIOU BEAEL 0 EUTTOPOG VA ETILKOLVWVTOEL XWPIG OLWG va UTTOPEL va

VO QVTLIOPAOEL TIEPALTEPW.

Mia GAAN pop@1 emikoVwVIaG lvat 1 GpeoT eMKOWV®VIA. AUTO ETTUYXAVETAL LEGW TOV
MAE@WVoV, ™G apeong ouvvopiag (live chat), pe emiokeymn oe KATOLO KATACTNUA, UE
apeoa pMvOpaTa, akOpo Kal pe PLVTEOKANOT. X& QUTEG TIG TEPLTTWOELS UTIAPYEL TO
otolyelo ™G aAANAeTSpaomn S KoL 1 EMKovVwvia eivat ap@idpopn. O Katavoadwtng pmopel
0€ TIPAYUATIKO XPOVO va {NTNOEL TANPOQOPLESG, VO AVOEL TIG ATIOPLEG TOV, VA EKPPACEL TA
TAPATIOVA TOU KAL YEVIKWG va SLEVOETNOEL OTISNTIOTE OXETI(ETUL PLE TNV TTAPAYYEALQ TOV
1] TO T(POIOV TIOU TOV EVSLAPEPEL

Avaupeoca ota Tapamdve Bploketal oTONTOTE oXeTI(eTAl HE TA UECA KOLWWVIKNG
Siktdwong. Avaptioels ota social media, wtoypagieg, Bivreo. OTdNMOTE APOPA TNV
EMWVLHIX Kal Ta TTpoldvTa TG Kat BEAeL 0 €umopog va polpactel pe To Kowd tov. H
EMIKOWVWVIA KoL €8w elvat ap@iSpoun KaBwg oL KATAVAAWTEG UTTOPOVV VA AVTLIOpACOoLY,
VO EKQOPACOUV TNV APECKELX 1) TN SUCAPECKELA TOUG KL VX a@joovy oxoAla. Eival pev

ap@idpopn emikowvwvia, Sev eival WG o€ TIPAYUATIKO XpOVO.

H aAAnAemtidpaon eival Eva ToOAU onUavTiKO KOUUATL TNG ETMKOWVWVINKNG TIOALTIKNG TNG

KkaBe emiyelpnong to omoio elval {wtikng onuaciag ya avtiv. O éumopog BeAel va
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yvwpllel T yvoun T®wv TMEAATWY TOV TOCO Yla Tov (510 600 Kal yla Ta TPOIOVTA TV
mpoo@epel. EXTOG autoV, emiBupel Kol TNV AUECT EMIKOWVWVIX £TOL WOTE v UTTOPEL Vo
AVoel gykalpa amopieg Kot mpofAnuata mouv mpokvmtouv. Emiong mn kivnon movu
Snuovpyeital oTa PHECA KOWVWVIKNG SIKTUWONG YUpw Ao TNV EMWVUUIX TOU Kol Ta

TPOIOVTA TOV, P TOAAATIAACLAOTIKA AVOLyOVTAG TNV TTOPTA O€ KO LEYAAVTEPO KOLVO.

Ol KATavaAWTEG Ao TNV AAAN TIAEVPQ, EXOVTAG TTAEOV amokToel Yn@Llakn ekmaibevon,
TEPLUEVOUV ATIO TOV ALAVOTIWANTH va otnpilel autd to MpocOeto Teplexopevo. Ot
a&LOAOYTNOELG, OL TTANPOPOPLES TOU TIPOIOVTOG, OL CUCTACELS, OL KPLTIKEG, Ol (PWTOYPAPLES,
Ta Bilvteo, amMOTEAOVV TEPLEXOUEVO TIOU OUEAVEL TNV ol TOU EUTIOPOV YlA TOUG
KatavadwtéS. Emiong a&la mpooBetel kol 1 ypryopn avtamokplon o€ kaBe popeng
eMmKovwvia. 0 KatavaAwg elval o mupnvag g omni-channel otpatnykng kat to

QaTMOAAUBAVEL € OAO TO PACHA TNG AYOPACTIKNG Stadikaciag.

- Omni-channel

Ewéva 7: Omni-channel - I[Inyn: Shopify
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Ke@paiawo 5

'Epevvec kat Ilapadstypoata

Ze quT TV eVOTNTA TTHPOVGLALOVTAL TA ATIOTEAECHATA TPLWV EPEVVWV TIOV EYLVAV ATIO
S00 eTapEleg KAl EVAY 0PYAVIOHO TIOU OVIKEL 0TO TIveTLOTULO Tov Harvard. H mpwtn
HeTPA& TNV omni-channel otpamywkn otig Std@opeg xwpes kal KAGSoug Tpoidviwy, N
devTepn ElVAL TPOCAVATOALGHUEVT] OTOUG KATAVOAWTEG KL 1] TPLTN Kol TeEAguTaia Seiyvel

TNV ATOTEAECUATIKOTN TA TNG TIAVKAVAALKNG OTPATNYLKNG.

5.1 MseOodoroyia

H eumepkn Siepedivnon g mapoloag UETATTUXLHKNG Satplpng otnpiletal oe
devtepoyevn SeSoUEVA TA OTIOLX TIPOEPYOVTAL ATIO EPEVVES OL OTIOLES TIPAY LA TOTIO ) O KOV

€(TE ATTO KATIOLO TIAVETILOTIULLO EITE ATIO ETALPELES.

Kdmoleg peyddeg moAvebvikég etalpeleg 11 SpacTnplOTNTA TWV OTOlWV OYETI(ETAL UE
KATOol0 TPOTO pe TNV omni-channel otpatnywkn die€ayovv avd Staotipata EpEVVES yla
Vo EAEYEOVV TNV ATTOTEAECUATIKOTNTA TNG TIAVKAVAALKNG GTPATNYLKNG, TNV QTX1OT) TTOV
EXEL OTOVG KATAVAAWTEG, TO BaBpd 6TOV 0TIOl0 TNV VIOBETOVV OL ETILXELPNOELS KABWG Kot
TOLOG TPOioVTIKAG KAAS0G Acttovpyel KaAuTepa oto omni-channel mepBdAiov Kot yia
ToLOVG A0YouG. Ot eTalpeieg auTEG umopel va elvat dpesol XprioTES TNG OTPATNYLIKNG (TL.X.
Amazon, eBay) 1 éupecol xpoTeEG TNG OTPATNYLKNAG, VX TNV TPOTE(VOUV KL VA TNV
epapuolovv SNAadn otoug meAdteg Toug. TeEToleg elval ol etaipeieg Tapoxns
EMAYYEARATIKWV VTMpeotwv (T.x. Deloitte), ol etaipeleg AoyloTIKNG Kol eAeyxov (T.X.
Pw(), etaipeieg management (m.y. Strategy&) kabwg kal eTapeleg TANPOPOPLKNG Kol

avamtuing Aoylopkov (.. Shopify, Bigcommerce).

H emdoyn Twv epeuvwv Tov xpnopomomtnkayv £ywe e BAcn To TOGO TIPOCPATES lval
KOl TO KOATA OO0 T OTOLYElX IOV TAPEXOLVV TALPLA{OUV KAAVTEPA PE TA EPEVVITIKA
EPWTNUATA KAL ATAVTOUV ca@éotepa o€ autd. [apakdtw mapovolalovtal ol TPELS

épeuveg oTIG oTroleg Baoiotnke N Tapovoa StatpLpn).
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H mpwtn épevva StevepynOnke amod tnv Strategy& o€ ovvepyaoia pe tnv PwC. H PwC givat
aTo TIG LEYXAVTEPES OTOV KOGHO ETALPELEG TTAPOYN G ETTAYYEAUATIKWV VTN PECLWV. ESpevel
oto Aovdivo katl 1 SpactnplotnTa TNG MEPAAUBAVEL UTINPECLIEG AOYLOTIKNG, EAEYXOU Kal
TApPoXNG @opoAoylkwv cuufoVAwv. H Strategy& eival moAveBvikn etaipela Tapoxng
ovpBovAwv og Bépata otpatnykns. Elvat Buyatpkn), peta amo efayopd, g PwC kat £xel
™mv €8pa ™¢g ot Néa Yopkn twv Hvwpévwv MoAtteiwv Apepikng. O TITAog TNG HEAETNG

sivau

@® The 2017 Global Omnichannel Retail Index

Eivat SnAadn évag maykooulog Seiktng Atavikov epumopiov yia to €tog 2017. Ol eTaipeieg
IOV KAVOULV TN HEAETN, avayvwpilovv Ty avodikr mopela tng omni-channel otpatnykng
0To Alavikd eumoplo. T ) Snuovpyla tov Selktn avaAVOUV TNV TAVKOVAALKY
WPLLOTNTA EIKOOLOKT®W (28) xwpwv Kot evvéa (9) KATNYOPLWOV KATAVAAWTIKWV
TPOIOVTWV Alavikn G TtwAnomng. [apopola avaivon eiye Ste€axOel kot Vo xpovia mpLy, To

2015 pe Atyotepeg OpPwG XWPES Vo Aapdvouv pépog.

[IpoxelTal yla €va OTLYULOTUTIO TNG KATACTAONG TWV ALXVOTIWANTWY Bdoel TecodpwV
XAPAKTNPLOTIKWY TouG. To Babuod Ymelomoinong oTig ALaVIKEG TTWANOEL, TN SUVNTIKY)
omni-channel 0AokANPwO™N, TN CUUTEPLPOPA TOU KATAVOAWTY Kol TNV Sabéowun
TexvoAoyikn vmodoun. Ta otoela mov ypnopomomOnkav mnyddouvv amd Blopunyxavikd

dedopéva kat ) tagvounon yivetal o Tocootiaio KApaka.

H Sevtepn €pevva €yve amd v BigCommerce, pia ToAveBvikn eTalpela TexvoAoyiag Kal
Aoylopikol pe €8pa to ‘Ootv tou Téfag twv Hvwpévwv TMoltewwv Apepikng. H
Spaotnpotta g BigCommerce oxetiletal pe pia MAAT@EOPUA AVATITUENG AOYLOULIKOU
Yl NAEKTPOVIKO EUTIOPLO, TNV oTola SLlabéTel o€ emixelpnoels. O TITAoG ™G Epevvag elvatl

0 efNg:

® The 2019 Omni-Channel Retail Report: Generational Consumer Shopping Behavior

Comes Into Focus

[Ipoxettal yla pio ava@opa mov oXeTI(ETAL LLE TNV TIAVKAVOALKT] TIWANOT) 1) OTtolor E0TIALEL

OTNV AYOPAOTIKI) CUUTIEPLPOPA TWV KATAVOAWTWVY AVAAOYX LLE TNV NALKLOKT] TOUG Op&Sa.
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LKOTOG TNG EPELVAG ElvaAL 1] KATAVONOT] TOU CUYXPOVOU KATAVOHAWTN KAl TNG EUTELPLNG

Tov amoAappavel o€ eva omni-channel epifaAiov.

Kata ) Sie€aywyn ¢ épevvag epwtOnkav mepimov Tpelg XAtades (3.000) Apepikavol
KATOVAAWTEG OAWV TWV NAKLOV OYXETIKA LLE TN XP1)OT) TTOAAWV SLAQOPETIKWVY KAVUALWV
TWANONG KAl oNUElWV ETAPNG LE TOUG TWANTES KABWG KAl TOUG AGYOUG TTOU KAVOULV TIG
OUYKEKPLUEVEG eMIAOYEG. Ta amoTeEAEoPATA TTAPOVOLALOVTAL OE TTIOCOOTIXIO KALPOKO [E

Baom ™V NAKLOKT OHASH CUU@®WVA LE TO TTAPAKATW KAELSL.

Generational Key:
® Gen Z:18-21
® Millennials: 22-37
® Gen X:38-53

® Baby Boomers: 54-72

Ewcova 8: HAikiaxo kAeld( Staypauuatwv - IInyn: BigCommerce

H Tpitn perétn dnpooedtnke tov lavoudplo tov 2017 oto Harvard Business Review
(HBR), éva amd ta mo dnuo@dn meplodikd management otov koopo. To meplodiko
exdidetal amd tov Harvard Business Publishing (HBP), évav pun kep8ookoTiko opyaviopo
Buyatpikd Tov Tmavemiotnuiov Tov Harvard mov avikel otnv Harvard Business School.

TitAoopeitat:

® A Study of 46,000 Shoppers Shows That Omnichannel Retailing Works

Eivar pla  peAétn mov  Selyvel OTL Ol TAVKAVOAIKEG  ALAVIKEG TIWANOELS
TPAYHUATIKA SOVAEVOVV TIPOCPEPOVTAG OETIKO ATIOTEAEGUA OTOUG ALAVOTIWANTEG IOV
vloBeToVV ™V omni-channel otpatnykr). Ot epeLINTEG TTAPATNPWVTAG OTL, KATW ATIO TIG
SUOKOAEG OLKOVOULIKEG CUVONKEG IOV ETILKPATOVYV, OL TTAPASOCLAKOL ALAVOTIWANTEG £XOUV
apxloel va oTPEPOVTAL TNV TIAVKAVOALKY] OTPATNYLKY KAl TIwG 600l TNV akoAovBouv
QTOKTOUV QVTAYWVIOTIKO TAEOVEKTNUX EVAVTL TWV VTOAOITWY, EEKlvnoav autiv TNV
EPELVA AYOPAG. ZKOTIOG TV VA SEIE0VV otV TEALKE ElVAL OVTWG WEEALUN 1) VEQ GTPATNYIKN
yw v emixelpnon Alaviknig TwAnong kat €&v ot omni-channel ayopaoctég eivoal

TEPLOCOTEPO TIOAVTLUOL YLA TOUG EUTIOPOUG CUYKPLTIKA [LE TOUG UTTOAOLTIOVG.
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H mpaypatomoinon g €pevvag autng £YLVE 08 CUVEPYATTN PLE WA LEYAAT] XUEPLIKAVIKN
etalpeia 1 omola SLBETEL EKATOVTASEG KATAOTNUATA ALAVIKIG TTIWANONG KATA HUNKOG
0AO0KANPNG NG Xwpas. H cuAdoyn twv Sedopévwv Sipkeoe 14 pnveg Eekvwvtag amod Tov
Iovvio tou 2015 kat oAokAnpwbnke tov Avyovoto tou 2016. Eto SdoTnua auto
HEAETNONKE 1 AYOPAOTIKY] CUUTEPLPOPA oapdvta €§L Kol TMALov XALAdwv (46000)
Katavalwtwv mou mpaypatomoinocav ayopés péoca oto 14unvo autd oamd Ta
KATAOTUATA TG CUYKEKPLUEVNG aAvcidag. Ol epwTNoELS TTOU KANBNKAV Ol TTEAGTES VA
QTIAVTN|COVV OXETI{OVTAL LE TNV AYOPACTIKY] TOUG CUUTIEPLPOPA, TA ONUEIN ETAPTG TIOV
TOUG APECEL VA XPNOLUOTIOLOVY, KAl OAOUG TOUG GUVSVACUOUS KAVOALWY KAl ONUEIWY

ETIAPTG IOV €XOVV XPTCLUOTIO|OEL

5.2 TuAsiyvovuv ol 'Epgvveg

L€ aqUTI TNV EVOTNTA YIVETOL CUVOTITIKN TTAPOVCIACT TWV ATOTEAECUATWV TWV EPEVVDV
KOl LEAETWV TIOV avVa@EPOVTAL TapaTTAvw. ETiong mapatiBevtal elkoveg pe ta avtiotoya

Slaypappata, OTov auTod KPIveTal oKOTILUO.

5.2.1 Mlavkavaiikn Qppuotnta Xwpwv kot KAdSwv

H épevva tng strategy& €6e1&e 6TL M Yn@lomoinomn oTig xwpeg Tov epeuvnOnKav auéndnke
Kkata 27% oamo to 2015. Me tov 6po Ymelomoinon evvoovpe to Babud otov omoio ot
TwANnoelg yivovtatr ymeaka gvavtt tov Babpov mov auteg yivovtal HECw TwWV
KATHOTNUATWY. Oewpeltal wg 1 avinon Tou TapatnpninKe TPOEPXETAL ATO TOV

TOAAATIAXGLAG O TWV TTWANCEWV HEG® KLV TWV GCUCKEVWV.
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Omnichannel development progress by country (scale: 1-100)

43

L

5

= 38
& B

38
5 35
3

g 35

ar a7
ol

34 34 34
B 33 33 37 3z a3z -
4 sl 0 py =0 a9

3 25232?2?

4 2525
2 24 24

T F S R a@aﬁqb r
e cﬁ@?pjﬁﬁof#ﬁ@g # & Fﬁ“f@ *qﬂf"’%“'ﬁ fq@@
f‘.!

Il countries included since 2015
- M parlicipants

. Paird growth compared
with 2015

Ewcova 9: H &€Mién tn¢ omni-channel avantvéng ava ywpa - Inyn: Strategy& PwC

ESetdotnkav eikooloktw (28) xwpeg kat ta amoteAéopata £6e§av OTL TNV LYMAGTEPT
WPLLOTNTA YN PLOTIONONG KATEXOLVV OL AYYAOPWVES YwpeS. H mpwtn Tptdda amaptifetal

atd g Hvwpéveg IMoAtteleg Apepikng, to Hvwpévo BaoiAelo kot tnv Avotpaiio.

Extog¢ amd to vPmAd mocootd online ayopwv MOV TAPATNPEITAL OE AUTEG TIG XWPES
UTAPXEL KAl TOAV LYPMAN {1TNom TOVKAVOALK®OV TWANCEWV ATO TNV TAELPA TWV
KATOVaAWT®V. Ot Yn@LakéS VTTOSOUEG O AUTEG TIG XWPEG ElVAL LOXVPES Kal oL puBuol
avamtuing ¢ Ymelomoinong Blwaoipot. Autd SikaloAoyoVTAL Ao TO YEYOVOS OTL TAV
Ol TIPWTESG YWPES TIOU ayK&Alaoav Tnv omni-channel otpatnykn kat édwoav Baon Tig

OWOTEG UTTOSOUEG KATL IOV TOVUG €8wae amd vwpis éva otabepd mpofadiopa.

ATo T1§ xwpes s Evpwmaikng ‘Evwong eplocdtepo Ym@lomomueves @avnkav 1 Aavia
(61 6€0m), n Zoundia (8n B€on) kat to BéAylo (101 B€om). XTI§ TEPLOCOTEPEG KATNYOPLES
1N Evpwmm Sev éxel onuavtikn Stadiktuakn kivnon oUte onpelwoe peyain avénon amod to
2015. BéBaia, ol KaTdAAnAeg UTOSOUEG UTAPYXOUV KOl OTIS TEPLOCOTEPES
SUTIKOEVPWTIATKES YWPES OL TTEAXTES apX {ovv va B€Aovv va eival pEpog Tov omnichannel
eumoplov. YTApxel OPwG HEYAAN TTUKVOTNTA KATAOTNUATWY KoL Alyol peydAol TTalKTES
IOV UTOPOVV VA KAVOLV TLG ATapaltnTEG EMEVOVOELS YLIX VA 0O OOVV TOUG KATAVOAWTES
otis online ayopég. Evtomwon mpokaAet ) F'eppavia n omola teppdtios otn 171 6€on.
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Ovpaydg oTig Yn@Lakeg VTTOSOUES ONUELWVOVTAG OXL LOVO TA YaunAotepa emimeda amod
OAEG TIG UEAETWUEVEG XWPEG CAAX KOl TO UIKPOTEPO EVOLAPEPOV ATIO TAEVPAG TWV

KATAVOAWT®V YLA TNV TIOVKAVOALKT] ALOVIKT) TIWAT 0.

Index results by product category (scale: 1-100)

Media products
Conzumer electronics and appliances
Traditional toys and games

Apparel, footwear, and sports eguipment
Housewares and home fumnishings

Personal accessories and eyawear

Dig-it-yourself and home improvement

Beauty and personal care

ﬂEEﬂ T: Number in parentheses
represenis I8 courtnes
surveyed in 2097 (made up
of 18 surveyed in 2015 and
10 added Tor the 201 7 sureey];
rurnber owlside parenfeses
refars only to the 1B survesyed
in 2015

Grocery

Total Il 2015 Recersant= 18 courries

surveyed in 2015

Ewéva 10: Omni-channel avantvén ava katnyopla mpoidvtog - [Inyn: Strategy& PwC

ZTO KOUUATL TWV KATNYOPLOV TWV TTPOIOVTWVY ALAVIKT G TIWATOTG TNV TTPWTIA KATEXOLV TA
TPOIOVTA TTOAVUECWV. AUTO AVTAVAKAQ EVPVTATEG AAAXYEG GTOV TPOTIO TIOU OL AvOpwTOL
TAE0V “KATAVAAWVOLUVY” TALVIEG, LOVOLKY], EQNUEPLOES Kol TTEPLOSIKA. TN SevTepT BEom
BplokovTal Ta NAEKTPOVIKAE TIPOIOVTA KOl CUOKEVEG VW TPITA TEPUATIOVY TA T VISLA,
mapadoolaka kat Pmeakd. Ta mpoldvta Twv U0 AUTWV KATNYOPLWV EIVAL TUTIOTIOHEV
KQL JLE OAPT XUPAKTNPLOTIKA. AUTO SLEVKOAVVEL TOUG KATAVAAWTES va T avadnToUV Kat
Vo OUYKPIVOUV TIG TIUEG oTa SLA@OPU NAEKTPOVIKA KATAOTUATH ALAVIKNG. TNV
Katnyopia Twv mayvislwv Bewpeital Twg §ev O vTapEel GAAN avdamtuén oe 6poug omni-
channel TwAnocewv. AvtiBétTws Ba e€eAiyBoUv oe KaBapAd NAEKTPOVIKEG OL TWATCELG TOUG

Kl qUTO Yot OAa Ta kKavovpla oy viSia Tov mapdyovtat eivat Pn@Lakd.
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TeAevtaia oe TAVKAVOALKT] WPLLOTNTA EPYXOVTAL TA TTPOIOVTA TTAVTOTIWAEIOV. AUTO Elval
aVopEVOIEVO KaBwG TTpoKeLTal Yl evTtadn ayaBd, Twv oTolwv To KOGTOG LETAPOPAS Kol

amofnkevong aveR&lel apKETA TNV TN OTAV TIPOKELTAL VX TIWANOEl NAEKTPOVIKA.

5.2.2 To Yn@Lako pe to Mpaypatiko AeLtovpyovv TURTAN P OUATIKA

Zoppwva pe v épevva g BigCommerce, ot Apepikavol KaTavoadwTeg oav cUVOAO
Ywvifouv amo 6Aa ta Stabeoipa kavaiia. Kabe nAwiakn opada Opws Exel SLa@OpPETIKESG
TPOTYNOELS WG TIPoG avuTd. Ot vedtepol Samavouv SV0 £€wG TPELS POPESG TIEPLOGOTEPQ

XPNUATA OTA KAVAALX TWV HECWV KOWVWVIKNG SIKTUWONG 0€ GUYKPLOT| LLE TOV HEGO OPO.

Which of the following places have you purchased from in the last 6 months?
[Please select all that apply]

A physical
store

An online
brand store

Amazon

eBay

Instagram

Spapchat

Facebook

Other (please
specify)

T0% BO% 20% 100%

o

=4
3
E
I~
=]

30% 40%

wm
o
=
=2}
o
=

. Gen Z . Millennials . Gen X . Baby Boomers

Ewcova 11: Mépn ayopwv to terevtaio eéaunvo - [Inyn: BigCommerce

Ou 8V0 vedTtepeg yYevieg TTpoTinovV To Instagram kot To Snapchat yia tig ayopég toug. To
Facebook emAéyetal TeplocdTEPO ATIO TIG LEYAAVTEPES YEVIEG TP ATLO TOVG “Beviapiv”
™G Gen Z. Atyotepol and évag otoug déka (9,6%) e Gen Z SnAwoav 0Tl Ywvioav oe
(PUOIKO KATACTN A ZTIG HEYAAVTEPES YEVIEG TO VOUEPO aUTO TptmAactaletal (Millenials
29.39%, Gen X 27,5% kot Baby Boomers 31,9%) @£pvovTtag 6To KATACTNUAX VAV GTOUG
TPELG.
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What is the primary reason you buy from a brand's website?

GenZ

Millennials

Gen X

Baby
Boomers

0%  10% 20% 30% 40% 50% B0% 70% B0% 90% 100%

B soced . Convenience . site experience [l Price
Brand Reputation _—’ Ease of return . Free shipping
. Loyalty reward or discount . | do not buy from online stores

Other (please specify)

Ewova 12: Adyot ayopds amo To nAeKTpoviko kataotnua — [Inyn: BigCommerce

Ot Baowkol AdyoL TToU EMAEYEL KATIOLOG VX YWVICEL ATIO TO NAEKTPOVIKO KATACTNUA Elval
1 €UKOALQ, Ol TIHEG KL TA SwPEeAV PETAPOPLKA. ['lar TNV TpoTiUnon ayopdg amod Quolko
KATAOTNUA TPWTAPXIKO poAo Tailet 1 Suvatotnta ayylypatog kat SoKiunmg Tou

TPOIOVTOG [E TNV EVKOALX KL TNV TAXVUTNTA VX AKOAOVBOOUV.
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What is the primary reason you would decide to buy from a physical store
rather than an online store?

Boomers

0%  10% 20% 30% 40% 50% GO% T0% 80% 90% 100%

. Speed . Convenience . In-store experience . Price
Brand reputation Ease .;\D'lty to touch or try on the item
. Ability to ensure the item doesn’t have any defects .

sibility
. | do not make purchases in-store . Other (please specify)

Ewéva 13: Adyot ayopas amd to puotkd kataotnua - [Inyr: BigCommerce

When you go into a store to return an item that was originally purchased
online, do you browse/shop in that store afterward?

Gen Z

Millennials

Gen X

Baby
Boomers

0% 0% 20% 30% 40% 50% 60% T0% B80% 90% 100%

I. Yes II No

Ewkéva 14: ETLOTPOPES Kal UETETELTA AYOpES amo To katdotnua — [Inyn: BigCommerce

To peydAo atol TOU @UOIKOU KATAOTNUATOG QAIVETAL Vo €lval ol emoTPo@eg. Ot

KATOVAAWTEG MNAwoaV 0€ TOGOoTO peyaAvtepo Tov 30%, SNAad TOVAGXLOTOV £vag
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OoTouG 3, OTL KATA TNV ETIOKEYN OTO KATACTNUA YA EMOTPO@N KA&molag online

mapayyeiiag Ba Pwvifav otn cuvEXELn ATTO AUTO.

ATd TA TMAPATAV®W OTATIOTIKA OTOlElA emaAnOeveTal 1 ovoix TNG TMAVKAVOALKNG
OTPATNYLKNG TTOV (VAL 1] EVWOT TIPAYHATIKOU KAt Pn@lakol KOopov. YTapxeL TEPACTLA
avinon Twv SLSIKTVAK®WY KAVaALwY X&pv BoANG KAt EVKOALXG, @AiVETAL OUWG TIWG TO
otaBepd Kataotnua ovveyilelt va mailet to poAo tou. Nat pev aAAdlel pop@n Kol
Aettovpyla Sev amalwvetal Opws evieAws. Emiong amodeikvietal n peyain onuacio twv
HECWV KOWWVIKNG SIKTUWONG KoL 1] avaykn va 600el oe k&Be onuelo ema@ng Le TOV

TEAATN 1 SUVATOTNTA AYOPAS TWV TIPOIOVTWV.

5.2.3 Hot Topic Ta Awpedv Meta@opika kat ot Emoetpo@Eg

'Omwg eidape kal vwpitepa, Ta SWPEAV LETAPOPLKA BplokovTal oTNV TPWTN TPLASA TWV
KUPLWV AOYwV TIOU Ol ApeplKAVOl KATAVOAWTEG eMAéyouv va Pwvicouv omd Ta
NAEKTPOVIKA KATACTNHLATA.

EkTtog autov, 1 épeuva Selyvel mwe elvat TOAV VPMAO KAl TO TTOGOGTO TWV ETMOTPOPWV.
Kata péoo 6po, ot meAdateg vmoAoyilovv va emiotpePouy €ws to 25%, éva TETApTO

dMAad Twv ayabwv Tov ayopalovv péow Tov SLadikTvov.

What percentage of items that you buy online do you expect to eventually
return?

1-25%
26-50%
51-75%

76-100%

| do not buy
online

0%  10% 20% 30% 40% 50% G60% T0% B0% 90% 100%

. Gen Z . Millennials . Gen X . Baby Boomers

Ewova 15: Emotpopés - IInyn: BigCommerce
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Kata péoo 6po, ot meAdteg vmoAoyilovv va emotpedPouy €wg to 25%, éva TETAPTO
oMAad Twv ayabwv Tov ayopdlouv HECW TOU SLaSIKTUOU EVM YL TIG LEYXAVTEPES YEVLEG

OL AVOLUEVOUEVEG ETILOTPOPES TIEPTOVV KATW atd to 50%.

H épevva emBefatwvel TwG 0 TAVKAVUALKOG ALAVOTIWAN TG lval ovolwdeg v StabETel
HLt EVVOTKN YL TOV KATOVOAWTN TOALTIKI] XTTOOTOAWV KAl €MOTpo@wv. [pemel va
VAT TUEEL Eval KOAG SIKTUO HETAPOPWV HE TIG AVTIOTOLXEG ETALPELES Y VA SLEVKOAVVEL
TOUG TEAATEG TOU. AUTO OuveETAyeTal LYMAOTEPO KOOTOG YlX TOV ALXVEUTIOPO.
[IpoTtepaldTNTA OLWG 0TV omni-channel otpaTNyk: €xEL 0 TEAKTNG KAL 1] LKAVOTIO(NOM

TOVL.

5.2.4 Ac@dalrewx [IpoowTK®wV Aedopnévmy

What personal data are you aware of retailers collecting? [Please select all
that apply]

Email

Phone
number

Address

Profession

Relationship
status

Parental
status

Browsing
history

Personal
preferences

Salary range

Other (please
spacify)

Q
-
2
&
3
Q
&
w
Q
]
Q
&
n
)

60% TO% BO% 20% 100%

'l
=
'y

Ewéva 16: I'vdon yia ouldoyn mpoowikay dedouévwy - IInyn: BigCommerce

‘Ocov a@opd T CLAAOYT] TWV TIPOCWTIKWYV SeSoUEVWY, 1) Epevva €8€1Ee OTL oL Apepikavol
AYOPAOTES YVWPLLOLV TIG TIANPOPOPLEG TTOU CUAAEYOVTAL YIX AUTOVG. Z€ YEVIKEG YPAUUES,
oL peyaAUTepeG MAlkieg elval kol KaAVTEPOL YvwoTeg Tou TL eldovg SedSopéva

KATOyPAQOVTAL ATl TIG ETALPELEC.
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If given the option, would you opt out of sharing your data with retailers, even
if it meant that you would no longer receive special offers tailored to you?

Gen Z

Millenmials

Gan X

Baby
Boomers

0% 10% 20% 30% 40% 50% 60% 0% 80% 0% 100%

[

Ewéva 17: Emidoyn un cvAdoyis mpoowTmikayv dedouévwyv - Inyn: BigCommerce

H mAgloym@ia Twv KATavaA®WTWV Kol 6€ TOGOOTA LEYaAUTEPA TOV 65% Ba emiBupovoav

va egapefovv amod tn Stadikacio cuAAoYNG SeSoUEVWY AV AUTO NTAV SLVATO.

Would any of the following incentivize you to share your personal data with a
retailer? [Select all that apply]

Product
discount

Early access
to new
products

More
personalization

VIP
membership

Free shipping

Faster
delivery

None; | do not

need an...
Mone; | am
not
intarested
Other (please
specify)

0% 0% 20% 0% 0% 50% E0% T0% 80% 20% 100%

. Ger . Millennials . GenX [l Baby Boomers

Ewova 18: Kivntpa yia va potpactoiv ta mpoowmikd dedouéva — Inyn: BigCommerce
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Zmv epwtnon Tt Ba Toug £melfe va HOLPACTOVV TIEPLOCOTEPA TIPOOWTILKA SeSopeva, ot
HEYQAUTEPEG YEVIEG NTAV KABeTeg otnv amdvtnon timota. OuL vedTEPOL @AVNKOV

TEPLOCOTEPO SLAAAAKTIKOL € AUTO TO KOUUATL.

5.2.5 H Omni-channel Etpatnyw) Eivat llavakswx

Zoppwva pe t peAétn touv Harvard Business Review, povo to 7% twv epowtnBéviwyv
Ywvilel amokAelotikd nAektpovikd. To 20% Ywvilel amokAelotikd oe otabBepd
KATOOTNHATA EVW 1) TTAELOYN@la Tov 73% Xpnoipomotel TOAAXTAQ SL@OPETIKA KAVAALA
Katd TN Sdpkela Twv ayopwv. 0L mavkavaAikol autol TeAdTEG apéoKovTal 6To va
XPNOLLOTOLOVV OAX T KOVAALX Kl oNpela ETTAPNG LE TOV ALKVOTIWANTY], 0€ OAOUG TOUG

Suvatolg cuvduacpovg kat amd k&Be dSuvatn Tomobeoia.

Ot omni-channel katavaAwtég Samavoiv katd péco 06po 4% TePLOTOTEPA XPNIHATA OTAV
Ywvilouv 0610 0TABEPO KATAGTNUA ATIO OTL OL LOVOKAVAALKOL KaTavaAwTéS. To Tocootd
auTo avéavetal @Tavovtag To 10% dtav oL ayopég yivovtal nAekTpovika. Evtunmwotako
€lVALTO YEYOVOG OTL OGO TIEPLOGOTEPU KAVAALX XPTOLUOTIOLEL O TTEAGTNG TOGO TIEPLOCOTEPA
elval kol ta xpnuata mov damoavd. Ol MEAATEG OV XPNOLUOTIOOVV TAPATIAVW OTIO
téooepa (4) kavaAla Samavolv Katd HEGo 0po 9% TePLOCOTEPA XPUATA CUYKPLTIKA [UE

QUTOUG TIOV XPNGLUOTIOLOVV HOVO EVA KAVAAL TIWATOT|G.

H €pevva yla ta mpoidvta oto SLadikTuo TpLv TNV ayopd o8nNYyel TOUG TTAVKAVUALKOUG
ayopaotég o€ 13% peyaAvtepn damavn oto Katdotnpa. Autol Tov €(80UG 1) AYOPACTIKY)
OLUTIEPLPOPA PalveTal OTL eTIKpatel otoug millennials (yevvnBévteg petafv 1980 kat
2000) kot elvat apkKeTd eVTUTIWOLAKT KaBwg amodelkviel TV avtiAnym tov ekbBetnpiov
Tov B€AEL TOUG KATAVOAWTEG va BAETOUV TA TPOIOVTA OTO KATACTNUA KOl VA T

ayopalouv nAektpovika (showrooming) AavOacuevn.

EkTto6 TOU 0TL YwVvilouvv TEPLOCOTEPO, OL TTAVKAVAALKOL ayOpaoTES, Elval KAl TILO TILOTOL.
EToTpE@OUV 0TO KATAOTN A TOU ALAVOTIWANTY] YO AYOPES KATA 23% TEPLOGOTEPO ATIO
TOUG HOVOKAVOALKOUG Kal €lval Kat oAU To mBavd va GueToO0LVV TNV EMWVLIIA OE

OLKOYEVELA KaL PIAOUG.

Eivat @avepd to méco moAvTipol eivat ot omni-channel ayopaotég yia kdbe éumopo

Alavikng TwAnong. To texvoAoyko TepBGAAOV TTOU XPTCLLOTIOLEITAL OTO EUTIOPLO OTUEPT
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ETTPETEL T XPT)OT) AP A TIOAAEG EMAOYWV OE KAVAALX TTWANOTG Kot onpeia ema@ng. ‘0co
auidvovTtal TA XPNOLUOTIOLOVHEVA KAVAALAX TOOO auEAveTal Kal 1 SEOUEVOT TOU
KATOVOAWTY HE TOV TTWANTH. AUTO aKplBWG TPEMEL VA EKPETAAAEVTEL O ALAVEUTTOPOG.
YTmdpyet 1600 PEYAAOG QVTAYWVIOUOG TPLYUPW TOU €V NAEKTPOVIKO KATAOTNHA SeV
apkel. [Ip€meL va cLYYPOVICEL TOV TIPAYUATIKO KOGHO HE TOV PN@LAKO YLX VO LTIOPECEL VAL

TAPEXEL OTOV TIEAATN WA ATIPOCKOTITI) CUVAPTIACTIKY AYOPAOTIKNY EUTIELPLQL.

5.3 AtoteAéopata 'Epgvvac

ATO TNV TapaATAvVE VACKOTINON TA ATMOTEAEoHATA eival evtedws LekdBapa. H omni-
channel otpatnykn Aettovpyel Kal elval AKPWSG WEEALUN YL TIG ETILYELPT)CELS IOV TNV
akoAovBovv. H emyeipnon Alavikng mwAnong mAadr, ofilel va vioBetnosl tnv
TIAVKQAVOALKT) OTPATNYLKH LAPKETLVYK. ZTOUS SUOKOAOUG OLKOVOULKOUG KAlpoUGS TTov {oVE
1 €QAPUOYT TNG OTPATNYIKNG QUTHG UTopel va Swoel AVon o€ KABe AlavoTwANT apkel

VO TNV TIPOCAPUOCEL 0T SESOUEVA KL TIG ELSIKEG AVAYKES TNG ETLXEIPT 0TS TOL.

O vuméAoLmeg €peuveg OYXETIKA e TNV omni-channel otpatywkn) mov peAetiOnkav Katd
™ oUYYpPUEN TNG TAPoVOAG LETATITUXLAKNG SLaTPLPTG, SIVOUV aVTIOTOLX X ATIOTEAECUATA.
ATd apketovg TiBeTal TO (MTNUA TOL AVENUEVOU KOOTOUG YLA TN GUVTIPNON TIOAAWV
EVOTIONUEVWV KaVvaALwV Kot 1) Staxelplon avtov. To k6oTtog amotedel BEBata pia e0Aoyn
avnouyla ylix 6Aoug Toug emixelpnuaties. Ot Epeuves OUWGS ATTOSEIKVUOUVY OTLT XP1|0T) TNG
TIAVKAVOALKNG OTPATNYIKNG EXEL LEYAAQ OQEAN T oTola 0L Hdvo avtioTadpilovv aAAd

EeepVOUV KATA TTIOAU TNV O0ToLla a’&non Tov KOGTOUG.

Fevikd mépav TG MapamAvw avnovxiag Sev evtoTioTnke oe Kapla £€peuva KATOLO
QPVNTIKO oToLXEl0 0G0V aopd TNV omni-channel oTpatnyk: pdpkeTIVYK. AVTIOETWG TA
QATOTEAECUATA OAWV TWV EPELVWV Elval AKpwG evBappuvTikA. Ev katakAeiSt, ol £épguveg
QTAVTOUV KATA@ATIKA KOl UAAOTO HE KATNYOPNUATIKO TPOTO OTA EPEVVNTIKA

EPWTNHATA TIOV TEBMKAV 6TV apxn TNG StatpPnig.

5.4 Napadetypata E@appoync tng Omni-channel
ITPATYIKIG

[Mapakdtw ava@épovial Ta mapadelypata KATOWWY ETAPELWV TIOU VWBETNoAV TNV

omni-channel oTpatnykn Kat Vv e@Aappooav pe peydAn emtuyio. KaBepid pe to 1kd g
52



HovaSIko TPOTO Sivel 180G Kal TIPoo@EPEL EuTvevon o€ dmolov embupel va Stafel To

TOVKAVOALKO LOVOTIATL.

5.4.1 Apple

H etapeia mov amotedel to kaAUTepo Tapddetypa tou TUL elvat 1 omni-channel
otpatnykn elvatn Apple. Ilpdketrtat yia pia moAvedvikn etaipeia texvoAoyiag pe €5pa to
Kovmeptivo ™ ¢ KaAwpdpvia twv Hvwpevwy IMoAttewwv g Apepikng. Apaoctnplomoleitol
0TO OXESLAONO, TNV AVATITUEN KAL TNV TIWANOCT  AOYLOULKOU, NAEKTPOVIKWVY €8WV Kal

UTIOAOYLOTWV.

‘Ovtag amod TI§ LEYXAVTEPEG OTOV KOOUO ETALPEIEG AOYIOUIKOU KL KATEXOVTAG TEPATTL
TEYVOYVwoia Kol eumelpia otov Topén, N Apple gxel avamtugel pla Suvatn s@apuoyn n
oTola CUAAELTOVPYEL PHE TO KATAGTNUA TIPOG EVIOXVOT KAl OTNPLEN TwV TTwANoewv. Ta
duokd KataoTHaTa eival Stapop@wpéva Le TNV (Sla @loco@ia TTov XprnoLloToLeiTal
Kal ot Tpoidvta. ‘EToLn atpoc@alpa 6To KATAOTNUA VAL OLKEIQ VIO TOV TTEAQTN KAL)

aAANAemiSpacn Tov pe auTO YiveTal pia eUXAPLOTY EUTELplaL.

Méow NG EQAPUOYNG YIX KLV TEG CUOKEVEG O TIEAQTNG TIPOYPAUUATI(EL pavTEROU P TNV
opada vmootping g Apple. Kata v €ico86 Touv oT0 Katdotnua, AapfBdavel
eldomonon ywx to MOTE 0 LMAAANAOG 1| 0 TeEXVIKOG Ba elvalr StaBéoog va tov
efutmpetoel. Emiong, o kdbBe nAektpovikny ayopd HeE €vToAn TapoAafng amd To
KATAOTNUA, 1) EQAPUOYT] ELSOTIOLEL TOV TTEAQTT OTaV aVIXVEVTEL OTL BPlOKETAL KOVTA OTO
onuelo maparafng. Kabwg eloépyxetal oto katdotnua, Aapfdvel otnv 006vrn Tou Kivntov
TOV TIG TANPOWOPIEG TNG TAPAYYEALAG TOU Kol oToladnmote dAAo otolyelo Tou eival

XPNOLUO YL Vo TTapaA&BEL TO TAKETO TOV.

Ta kxataocTpata katn e@apuoymn g Apple elvat evomompéva kot Hetafacn amo to éva
0TO GALO elval EEALPETIKA OLAAN TIPOCPEPOVTAG AUETES KAL ATAEG AVoels. Ta mavta eivat
oxeblaopuéva pe Baon TiS iSteg apyES kat SNULOVPYOUV X OALOTIKTY aloB1 ot oToV TTEAXTN.
0 xatavoadwtng nAadn Sev PAETEL KABE KAVAAL TWANONG EEXWPLOTA AAAQ BAETEL TNV

EMWVL IO WG éva eviaio oUVoAo. AUTOG lval KOl OUGLACTIKOG OKOTIOG TNG TIAVKAVAALKNG

OTPATNYIKNG.
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5.4.2 Disney

H Disney gival 1 o eupnuatikn emwvupia oe 0A0kANpo Tov mTAavitr. Aev Ba pmopovoe
TAPA va elval NyETNG KAl 0TO KOUUATL TG omni-channel otpatnywng. H Disney world
Bpioketar oto OpAdavto ™G KoAwpopvia twv Hvwpévwv ToAttewwv g Apepikig.
AmoteAeital amd 1o Yvwoto o€ 0Aovg Bepatikd mapko G Disney kat Bépetpa mov

UTTOPOVV VA PIAOEEVIIGOVV TOUG ETIIOKETITES.

Apxwka, akiel va onpelwdel 6TL 1 otooeAiSa oL StabBéTouy elvat TOAY KoAG Sounpévn
KAl dPTIa KATAOKEVAOUEVT. AglTovpyel ajoya amd OTOLNSNTIOTE GUOKELN KAl Qv
xpnowomomBel eite mpokeltal yio otabepd LVTOAOYLOTI], AATTOM, TAUTAET 1 KIwNnTo
MAEQPWVO. AuTi 1 ELEaoT ot AETTOUEPELA €lval TTOV KAVeEL TNV Disney TpwTomopo oTIg

TIAVKAVOALKEG ALAVIKEG TIWAT|OELG.

H omni-channel epmepia Eekvael pe v a@in oto Bepatikd mapko. H emionun
EQEUPLOYN Yl KIWNTEG OLOKEVEG TNG Disney mapéxel éva Ym@Lako xaptn Tou TAPKOU
LECK ATIO TOV OTIOLO 0 EMIOKETTNG UTOPEL v evToTioel TOG0 TNV TomoBesia Tov 600 Kol
TIS Slabéoipueg Spaotnplotntes. Emiong, Sivel mAnpo@opleg yla To xpdvo avapovig otnyv
eloodo kabe atloBéatov. EXTOG amd v e@appoyn, o MEAATNG UTOPEl, pHEoa amd TO
epyaieio My Disney experience ou Stabétel 1 totooeAiSa g Disney, va opyavwoel Tnv
SLOLOVT) TOU XPTOLLOTIOLWVTAG OTIOLXST TIOTE CUOKELT TOV BOAEVEL (UTTOAOYLOTY, TAUTIAET,
KWNTo ™AEPwvo). Mmopel va Stayelplotel kpatnoelg Eevodoxelwv Kal eotiatoplwy, va
KAVEL TIANPWHEG KL VA PTLAEEL EVX TTAAVO HE TIG SpACTNPLOTNTEG 0TI 0Toleg BEAEL v
AdBeL pépog.

H teAevtaia teyvoloyikn eicodog otnv okoyévela tng Disney akovel oto ovopa Magic
band. [Tpoxettat yia éva e§umvo BpaytoAL tov StaBetel puBpLIlOEVO aoBN TP KAl CKOTIO
éxel va avafabuiosl v eumelpia oto MApKo akopa meplocdtepo. To Magic-band
ouvdéetal pe To epyareio My Disney experience Kot TapEXEL GTOV EMIOKETIT TIAP X TIOAAES
StevkoAvvoels. Mmopel va xpnowomowmBel wg kAelSl g moOpTAS TOv SwpATOL OTO
Eevodoyxelo, wG KAPTA €10080V OTIS SLAPOPES SPACTNPLOTNTEG, Yl TNV ATOBNKELVOT
EWTOYPAPLOV TIOU AXUBAVOVTHL OTO TIAPKO OKOUX KL Yl TNV TapayyeAia @oyntov.
ETtiong cuvéeTal e TNV TIOTWTIKY KAPTA TOL KATOXOL SIvOVTAS TOL TN SuvatotnTa va
KAVEL EAEV0EPA TIG aYOpES TOV Xwpis TopTo@OAL Eival otnv ovoia To kKAELST Yl TO TTpKO

KOl KAVEL OAEG TIG SLadIKaGieG TTOAD TILO YPTYOPES KAl ATIAEG.
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‘Oca ava@épbnkav Topamdvw, PTopoUV Vi XPNOLLOTIOmB0UV TAUTOXPOVA KAl [LE TOV
TPOTIO IOV £lvaL TTEPLEGOTEPO BOALKAG Yo TOV K&BOe eAd ™. H Disney yvwpilel oAU kaAd
TLKAVEL £XEL TTOAV KaAn amoym yia TV ayopd. Ztnpidel pe 60€vog TN oTpaTnyLKn TG Kot

TIPOCPEPEL OTOV EMIOKETTN TNV amtOAV TN omni-channel epmelpia.

5.4.3 Sephora

[Ipokettal yw pla moAvebvikn etalpeia epmoplag €8WV TPOCWTIKNG VYLEWVNG Kal
opop@lag pe €8pa to IMapiol g F'aAAlag. ‘Exet oto Suvapkd ¢ mavw amd 2.000
kataotyuata Sebvwg. Eumopedetal meploocotepeg amd 300 emMwVUMIEG KoL TTAPAYEL

QVTIOTOLXX TIPOTOVTA LSLWTIKNG ETIKETAG.

H Sephora mavtpeletl To SLadIKTUAKO PE TO EVTOG TOU KATAOTNUATOG HECw TG Beauty
bag. H Beauty bag sivat évag Aoyaplaopog 0Tov elval CUYKEVIPWUEVES KOL OPYAVWUEVES
OAEG OL AYOPEG TIOV £XOUVV YIVEL ELTE NAEKTPOVIKA €lte o€ 0TaBEPD KATAOTNHA KABWG Kol
O0Aa ta ayammueva poiovta (wish list / favourites) tov kdBe meAdtn. Katd tv €lcodo
TOV OTO KATAOTNUA O KATAVOAWTNG, HEow TwV tablets mov SwatiBevrtal, exel mpooPaon
oto Beauty bag Aoyaplaopd tov. Méoa amd auTOV TOU TAPEXOVTAL AETTTOUEPELEG YL TA
QYATINUEVA TOV TIPOIOVTA KAL TIG TIPOTYOUUEVES AYOPES TOV. ZAPWVOVTAS TA TIPOIOVTA OTO
KATAOTNUQ, BAETEL AETTTOUEPELESG YIA KABEVA aTtO AU TA. AAUPBAVEL OTO TAUTIAET TIPOTACELS
XPNONG TWV KAAAUVTIK®V, SOKIUACEL TPOIOVTA YN@LAKA, OVIXVEVEL TIPOCEPOPES Kol

EKTITWOELG UTTOPEL akoua Kol va Pwvicel péoa amd to Beauty bag.

0 AoyaplaooG aAUTOG 6TV ovaia elval 1) KOAAX TTOU SEVEL TO NAEKTPOVIKO KATAG TN [UE
TO 0TaBEPO KATAOTN A, TIPOCPEPOVTAG TNV ATPOCKOTITN KOl EVOTIOUEVT EUTIELPLO GTOV
Katoavadw . O TeEAdTNG £xeL TN SLVATOTNTA VX ayopdoel autd Tov emBupel dToTE TO
emBupel kat amd omov to emBupel. Me kdbe xpron g Beauty bag n cuvdeon etalpeiag
Kal teAatn woyvpomoleitat. Ta eyyeypappéva peAn eival mdvw amd 10 ekatoppvpla Kat
€xeL vmoAoylotel 0TL Samavovv katd pHEco O0po 15 opég mMEPLOCOTEPA XPUATA OTA

Kataotnuata Sephora amnd Tov HEGO KATAVOAWTY.

5.4.4 Shiseido
‘Eva oAU  evla@épov MApASElypd, TOU EVOWUATWVEL TN XPNON TNG EKOVIKNG
mpaypatikotntag eivat n Shiseido. [pokettal yla pia moAveBvikn etapeia pe €8pa to

Toko ™ ¢ lamwviag Tov Tapayel £(61 TPOCWTIKNG VYLELWVNG, KAAAVVTIKAE KOl ApOUATA.
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H Shiseido £xeL dnulovpynoet evav Ymeako kabpé@t pakiyldl (Shiseido make-up
Mirror). H Aettovpyia tov kaBpé@tn vmootpiletal amod éva tablet péow tov omoiov ot
TEAATEG UTTOPOVV VA SOKIUACOUV ELKOVIKA TA TIPOIOVTA TIPLV TTPOXWPT)COLVV GTNV AYopq.
Emtiong péow tov tablet pmopolv va amoBNKELTOVV GTIYUIOTUTIX IOV ATOOTEAAOVTOL
OTOV KatavaAwt péow e-mail Sivovtag touv 1 SuvatdTa va KAveL TNV ayopa o€

devtepo xpovo amod to Stadiktuo.

dalvetal EekdBapa 1 omni-channel oTpaTNyKI) HE TNV TAUTOXPOVY XPTOT) TOU oTABEPO
KATOOTUATOG Kol TNV e@apuoyn tov tablet. H opaAn ovvepyacia Twv Sla@opeTikwy

KAVOALWV Kol oNUelwV ETTAENS TTHPEXOLV pia EExwPLoTI EUTIELPLX OTOV TTEAGTT).

5.4.5 Starbucks
H tio evtumwolaky) (cwg Xp1om TG TAVKAVAALKN G OTPATNYLIKNG YiveTatl amd ta Starbucks.
Eival eTtalpeia epmopiag mpolovtwy Ka@eteplag pe €5pa to ZIatA ¢ OUACIVYKTOV TV

Hvwpévwv MoAttetwv Apepiknig.

It SpacTnploTNTA TNG ETALPEIAS AUTNG KPUPETAL TO EVTIUTWOLNKO KOUUATL NG
LTO0eoNG. [IPOKELTAL YIA KAPETEPLEG TIOV TIPOCPEPOLVV KAPE 0T YEpL (coffee to go). Eivat
SuvaTov o SPaAcTNPLOTNTA IOV AT TN VO TNG EIVAL TIPOOPLOUEVT] VA AELTOVPYEL LECW
OTAOEPWV KATACTNUATWY VA HETATPATIEL 0€ ampookoTTn omni-channel ayopactikn
eumelpia; H amavtnon twv Starbucks elvat kata@atikn kat o kKAEWSL TG vTOBeON S Elval

1N e@appoyn Starbucks app.

H e@appoyn Sivel tn SuvatoTnTa 0TOV TTEAATN O00 TIEPLUEVEL TNV OUPA Vo €L TO HEVOD,
v EMAEEEL QUTO OV BEAEL va TILEL, va TTapayYelAeL Kol va TANPWOEL TO POPNUA TOV.
Mmopel emtiong va Swoel TNV TapayyeAlo TOU TPV PTACEL GTO KATACTNUA KoL Vo S€L TNV
EKTLLWUEVT] WPA AVALOVIG € OAX T KOVTIVA Kataotnpuata. H epappoyrn cuvdéetal pe
v Starbucks card, Tpoc@épovtag oxt povo emifBpaBeVoelg Kal EKTTWOELG XAAX Kol TN
SuvaTtoTNTA EMAVAPOPTWONG Kal Stayxelplong tov Stabeoipov vmoAoimov TG KAPTAS.
EmumpooBetn vmmpecoia Tov app elvaln avayvwpLot Tou Tpayoudlov Tov TTalleL KV T
OTLYU] 0TO KATACTNUA KAL 1] QUTOHATN ATOO1KEVGT] TOU GTOV TIPOCWTILKO AOYAPLAGHO

Spotify Tou meAa.
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H Starbucks mpoomaBwvtag va AVoel To TPOBANUA TWV HAKPOOKEAWYV 0VPWV KAL TNG
HEYAANG AVALOVTG, KATAPEPE EVOTIOMOEL TO TIPAYHUATIKO PE TO Pn@Lako Kal v amodei&el
mwg dev elval pla amAn aivoida kaetepltwv. To 2017 to €va tpito mepimov Twv
TANPWHWV SlekTepalwbnkay péow TNG €@appoynsg m omola pétpa mepimov 20

EKATOUPVPLA XPT)OTES.

5.4.6 Timberland

Mia evSla@épovoa TePITTWOT ETALPEING TTOU XPNOLUOTIOLEL Pt SLoPOPETIKY TEYVOAOYIA
amd Tig vmoAotnes eivat 1 Timberland. H Timberland eivat apepikavikn etaipeia mov
edpevel ot Bootwvn ¢ Macayxovoétng twv Hvwpevwv MoAttelwv kat acxoAsital pe

TNV KATAOKELT] KAL TO ALKVEUTIOPLO ELGWV POUXLOUOV LE ELPAOT) OTNV VIO OM).

H Timberland ywx va gvwoel tov ym@lakd pe TOV QUOLIKO KOGUO XPNOLUOTIOLEL TNV
eMKoVwVia kovtvov mediov (near field communication / NFC). H NFC texvoAoyla
eMmTpEMeEL TNV amevbelag (xwpls egwtepikn mapépfaon) avtardayn esvaicOntwv
TANPOPOPLWOV LETAEY KLV TWV CUOKEVWYV O0TAV aUTEG BpeBovv oe kovTtivi) amootaon. Ta
kataotyuata ™ Timberland eivat eEoTMALGUEVX PLE TAUTIAET TTOV XPNGLULOTIOLOVVTAL EVTOG
TOV KATAOTNHATOG KAl [Le 000VES apniG ToTIOOeTNUEVEG 0 SLa@opa onpeia Tov. Méoa amd
TIG 000VEG AP Ol KATAVOAWTEG UTOPoVV Vo Souv T TPolovVTA Tov eival Stabéoipa
QTOKAELOTIKA OTO MAEKTPOVIKO KatdoTtnua. Ilatwvtag mavw oTig ekoves PAETOLV
TANPO@OpPieG Kol umopolv va mPooBEcovy KATL 0T AlOTA ayopwv TOUG €QOCGOV TO
emBupoLV. Ta TAUTAET Aettovpyovv pe v texvoroyia NFC. [TAnowdlovtag To tablet oto
UKPOTOIT OV SlaBETEL TO TIPOIOV ER@avifovTal oTnV 000V OAEG OL TIANPOPOPILES YL
auto kaBwg kol mOaveEG mpooopeg N ekmtwoelg. 0L meAdteg dev xpelaleTal va
amevBuvBovv og kAToLOV VTTAAANA0 KABWG OTL Xpelaletal va yvwpilouv Bploketal otnv

006vn ¢ oV €YOVV VA XElpag.

H Timberland xata@epe va @Epel TO NAEKTPOVIKO KATACTNUA HECA OTO (PUOLKO
KATAOTNUA KAL VX EEATOULIKEVOEL ATIOAVTA TNV EUTELPIA TOV TEAXTN 0 0TIO(0G PUTTOPEL VX
Ywvicel mpoidvta kat amd ta Vo kavdAla TwAnong tavtoxpova. H omni-channel
OTPATNYLKI] TTIOU OKOAOUBOEL APNVEL TOUG KATAVOAWTEG TOAD KAVOTIOUEVOUS KABWS

kepSilovv TOOO 6€ XpOVO 000 KAL OE EVKOALQL.
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Ke@aiawo 6

LUUTEPACUAT

LKOTOG NG MAPOVOAG HETATTUXLHKNG Slatpfng elvat n avaAvorn TG TOVKOVOALKNG
OTPATNYIKNG HAPKETIVYK KAl TWV AOYWV YlX TOUG OTOLOUG €lval W@EALUN YA TOUG
ALOVOTIWANTEG KAl emMBUUNTH amd TOUG KaTavoAwTéS. Emiong mapovolidommkav to
QATOTEAECUATA KATIOLWV EPEVVWV TIOV SE(YVOUV OTL N CTPATNYIKY AUTH OVTWG AELTOVpYEl
Kal €YWVE TTAPAOEDT) KATIOLWV ETALPELWV TIOU EPAPUOIOUV ETILITUXWS TN CUYKEKPLUEVT

OTPATNYLKN.

ZoUpe otnVv Moy TOUL 1) TexvoAloyia Sivel amelpes SuvaTtdTNTES. e Evav KOO0 OTIOU Ol
KATOVAAWTEG elval 161 Xp1oTEG TMOAAATIAWY SLAPOPETIKWV KAVAALWOV TIWANONG KAl
onuelwv ema@ne. H avdaykn yua kawvotopla 6tov KAGSo TOu AlavikoU epmopiov eival

EKSNAN.

Ot AltvoTtWANTEG TIPETEL VX LEAETIIOOVV TO KATAVUAWTIKO Ta&(SL TV TEAATWV TOUG Kol
v Toug cuvodeVoovy oe K&Be oTdSlo U TOV, TTPOCPEPOVTAG TOVUG Uit CUVHPTIACTIKN
ayopaotikn eumelpia. H omni-channel otpatnywn elvat meAatokevtpikn kat Baciletal
oTNV LOE TNG SEGUEVOTG TOV TTEARTT HECW TWV TIOAAWV KAVOALWV TIWATONG KAL OTUEIWV
ema@nG. Elval pia Tpaktikng mov dev TpEMmeL val VTTOTIUN Ol aAAG 0UTE Kot va aekoAovOn Bl

TUPAQ.

Inuelo kAeldt amoteAel 1 eveAi&ia. Aev xpelalovTal OAEG OL ETILXELPTOELS OAX TA KAVAALX
oUTE OAa T KavaAlx eivat To (5o Tpocodo@idpa. H TpooapuooTIKOTNTA GTO OLKOVOLLKO
TEPPAAAOV KAL ) ETAOYT TWV CWOTWV TPAKTIKOV OVAAOYX PE TO KOO OTO OTOo(0
ameVOVVETAL KATIOLOG KL TO T(POIOV TO OTol0 TPpooc@EpeL Tov Bonbd va meTUXEL GTOV

TIAVKAVOALKO KOG LO.

H omni-channel otpatnywn eivar mpaypatikotnta. Elvar emikaipn kot dxpwg

amoteAeopatikn. Kdabe emiyelpnuatiog otov kKAGSo ™G Alavikng TtwAnong mov B€AsL va
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TETVUXEL EXEL AUTO TO LOXVPOTATO OTIAO 0T XEPLX TOV. To POVO OV £XEL VX KAVEL ElvaL Vo

TO XPNOLLOTIO)CEL CWOTA.
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