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NepiAnyn

IKOTOC TNG MOPOUONG HETAMTUXLAKAG SLatplPBrg ival va peAetnBoulv oL cUYXPOVEG TACELG
mMAavw otnv Slaxeiplon OXECEwv e oOTPATNYLKOUG TeEAdTeC. MopOTL OTO MPWTO UEPOG
napatiBetal pia cuvtoun BLBAloypadikr emokomnnon tou Key Account Management kotd
Vv omola avadépovtal ta BepeAlwdn otolyeia twv mpoypappdtwyv KAM, oto gpeuvnTiko
okého¢ Kottaloupe tnv Aswtoupyio tou KAM péoca amd to mplopa tng emixeipnong -
npopnOeutn.

Mo CUYKEKPLUEVA, TO TTIPWTO HEPOC TNG SLATPLPAC MapEXEL TO BewpnTko utofabpo To omnolo
QUTTALTELTOL YLO TNV KATAVONOHN TOU EPEUVNTIKOU OKEAOUG TTOU aKoAouBel. ELdikoTepaQ, yiveTal
pLo yevikn avodopa nepi KAM, avadopd oto odpEAn mou amoppéouv and tnv Xpnon twv
nipoypappdtwy KAM, otov polo, Tig euBuveg Kat Tig de€lotnteg Twv Key Account Managers,
ota otadla KAM, oToV OpLoUO Kol T KPLTAPLA ETIAOYG OTPATNYIKOU TIEAQTN Kol 0TOV pOAO
™G avwtaTng S1oiknong 0TNV ANMOTEAECLATIKOTNTO TWV TPOYPOUUATWY KAM.

To 8eUtepo HEPOC AdLEPWVETAL OTO EPEUVNTLKO KOUMATL TNG LETAMTUXLAKNG SLatptBAg KoL To
omnolo adopd TNV peAétn nepimtwong Tpododotn mAoiwv. EAAelPEL OYETIKWY PE TNV MEAETN
niepintwong epsuvnTKwY SeSopévwy, KPLBNKE avaykala n eKmOVNon MPWTOYeVOUC EPEUVAC.
HEoWw gpwTnuatoAoyiwy. Ta epwtnuatoAdyla pog édwoav “slkova’’ t0co and tnv MAeupd
TOoU MeAdtn (otnv Sk HOg MEPLMTTWOoN TAOLOKTNTPLEG VOUTIALOKEG ETALPELEG), 60O Kal amod
TNV MAEUPA ToU TPod0odotn (ship chandler).

Avolutikotepa, n £peuva Ole€nyBn TOOO £O0WTEPLKA, €VIOC TOU TPOUNBeuTH, ME
£PELVNTIKOUG OTOXOUG TIoU adopolV Ta KpLTApLa ETIAOYAG OTPATNYLKOU TIEAATN KoL TOV pOAO
™C¢ avwtatng Sloiknong otnV AMOTEAECUOTIKOTNTA TWV TPOoYPaUUaTwy KAM, 600 Kal
€WTEPLKA, TPOC TOV TEAATN, HME KUPLO EPEUVNTIKA EPWTAUATO TA KPLTHPLA ETUAOYNG
TIPOUNBEUTI KOL TNV YVWLLN TOU YA TOV ONUAVTIKOTEPO TPOUNBOEUTH TOUG.

To amnoteAéopato TG £peuvag mapouclalovial HECW TIVAKWY, OTMoU Kol YIVeTal n
avtiotolyn enefepyaocia Toug, WOTe va e€axBouv Ta EPEUVNTIKA LaG CUMMEpAopata. Kamola
oo AUTA TO CUMMEPACHOTA KOl LSLATEPWE EKELVOL TIOU ATTOPPEOUV ATO TNV £PEUVO TIPOG
TOV TEAATN Hag eKMANCOOUV guydplota, kKabwe katappinmtouv “puboug” mou yla xpovia
KuplapyxoUoOv OTNV ayopd Twv Tpododotwy mAoiwv. AUTOG AAAWOTE €lvol KOL 0 OKOTIOC TNG
£€peuva pag, n avalntnon SnAadn Tng mMPAyUATIKOTNTAC TTOU TIPOKUTITEL ATIO TNV AOTUTIWON
NG LECQ IO TNV £PEUVAL.

BeBaiwg dev mpémel va Eexvape OTL N eKAOTOTE £peuva amoteAel pa “dwrtoypadia’” tng
ayopdg tnv debopévn otiyun. Mpodavwg, LEANOVTIKEG EPEUVEG OTNV CUYKEKPLUEVN ayopd
evOEXeTAL va EAYOUV SLOPOPETIKA CUUMEPACHOTAL.



Summary

The purpose of this master thesis is to study the current trends in relationship management
with strategic clients. Although the first part provides a brief bibliographic overview of Key
Account Management in which the basic elements of the KAM programs are mentioned, in
the research part we look at the operation of the KAM through the prism of the supplier.

More specifically, the first part of the dissertation provides the theoretical background
needed to understand the research strand that follows. In particular, there is a general
reference to KAM, the benefits arising from the use of KAM programs, the role,
responsibilities and skills of Key Account Managers, the stages of KAM, the definition and
selection criteria of a strategic client and the role of the top management in the
effectiveness of KAM programs.

The second part is dedicated to the research part of the master thesis, which concerns the
case study of a ship chandler. In the absence of research data related to the case study, it
was deemed necessary to conduct a primary investigation through questionnaires. The
guestionnaires gave us an "image" both from the customer's point of view (in our case ship-
owning shipping companies) and from the ship chandler's point of view.

More specifically, the research was conducted both internally, within the supplier, with
research objectives concerning the strategic customer selection criteria and the role of top
management in the effectiveness of KAM programs and externally, within the customer,
with main research questions the supplier selection criteria and customer’s opinion of their
most important supplier.

The results of the research are presented through tables, where they are processed
accordingly, in order to draw our research conclusions. Some of these findings and in
particular those stemming from our customer research, are pleasantly surprising, as they
dispel "myths" that have dominated the ship chandlers market for years. After all, this is the
purpose of our research, by the means we are searching for the truth and how this is
captured through the research.

Of course, we must not forget that the current research is a "photograph" of the market the
moment the research took place. Obviously, future market researches may draw different
conclusions.



EuxapLotisg

Oa nbela va suxaplotnow tov eniBAénovta Kabnynt pou, Ap. Nektdplo TleumeAiko, yla
tnv oAU KaAr cuvepyoaoia kol apéplotn PonBela ToU HOU TOPELXE KATA TNV SLAPKELD TNG
METAMTUXLOKAG LoU SLatpLBng.
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KepaAalo 1

Elcaywyn

H Swayeilplon oxéoewv pe otpatnywkovs meAdtes (Key Account Management-
epefnce KAM) Bewpeital Ta TeAevtaia XpoOvia w¢ pia amod TI§ TTAEOV OTUAVTIKESG
Thoelg puapketvyk (Abratt & Kelly, 2002). MaAwota ot McDonald, Millman
& Rogers (1997) Bewpolv 10 KAM wg TV uOoK €§€AEN NG €0TiaonS OTIG
QVAYKEG TOV TIEAXTI KL TOU HAPKETIVYK oxéocwV (relationships marketing), to
0TI0{0 TIPOCPEPEL KPIOLLA OPEAT KL EVKALPIES Vi BeEATIOTOTOMON TWV KEPSWV

Kal TPog TI§ SV0 KatevBVVOoeLS (TTEAGTN Kal TpounBevutn).

Eivat mpo@avég OTL OTIwG OAEG OL ETILXELPTIOELS, £TOL KL OL TPOPOSOTEG TTAOIWV
(ship chandlers), ota TAaicla TNG EMXEPNUATIKIG TOUG SpACTNPLOTNTA,
EMSLWKOVY TNV ATOKTINOT QAVIAYWVIOTIKOU TAEOVEKTIUATOG EVAVTL TWV
AVTAYWVIOTWV TOUG. Ml amd TIS OTPATNYIKEG TTOV SUVATAL VX EQAPUOCOVV E
OKOTIO TNV £TITEVEN TOV MAPATIAVW OTOXOVL elval 1 Staxeiplon oxéoewv PE TOUG

OTPATNYKOVG TOUG TTEAXTES.

H ovykekpluevn pHeA€tn epIMTWOoNG A@OPA TNV TAYKOOHULX AYOpA TPOPOSOTWV
TAolwv, Tov e@edng Ba Bewpeital o mpounBevTG. AvtioTol(®, WG TEAATNG
epeine Ba Bewpovvtal ot EAAnvikés kat Kumplakés vautillakés etalpeieg
(TTAoLoKTNTPLEG 1] SLAXELPIOTPLES), APOV Ol CUYKEKPLUEVES VAUTIALAKEG AyOPES Ba
ATOTEAEGOUV KOl TNV €PEVVNTIKY MG Sefapevr), amd Omov OBa avtArjoovue

otolyelat HEOW KATAAANAWY YLa TNV TIEPITTWON EPWTNUATOAOY(WV.

Toppwva pe toug Homburg, Workman & Jensen (2002) ot otpatnytkol TTeEAATES

elval oyvpol Kal e EKTEVI] OPYAVWTIKN SOUN EVW QAVAUEVOUV GUVTOVIOUEVES


https://www.tandfonline.com/author/McDonald%2C+Malcolm
https://www.tandfonline.com/author/Millman%2C+Tony
https://www.tandfonline.com/author/Rogers%2C+Beth

TPOOTAOELEG OE OTL APOPAE TNV EEUTINPETNON TOUG, KABWG KAl ELOIKN LETAXEIPLON
amd Toug TpounBevuTég Toug. H mapamavmw Topatpnon @aiveTal va avTovakAQ
™MV @UOT TWV VAOUTIALOK®V ETALPELWV TIOV WG LoXVPOl TalkTeg, amattoly v

TIAT)PT] TIPOGOXN KOl TTPOCTAWON ATIO HEPOUS TWV TIPOUNBEVTWY TOUG.

Mia amd TI§ WSLTEPOTNTESG NG TPOG EEETAOT TIEPIMTWONG E(VaL OTL O TTEAQTNG
EMAEYEL KATA TAYLH TOKTIKN] VA OGUVEPYOOTEL UE €va TIEPLOPLOUEVO apLlOUO
TPoUNBevTWV OV TANPOVV TA KPLTHPLA TOV. AUTO Ao HOVo Tou onuaivel OTL o
EKAOTOTE TPOWOSOTNG, B TPETEL APXLIKWG VX KATAPEPEL VAL ELGEABEL OTNV AloTA

TWV eYKEKPLUEVWVY TTpounBevtwv (approved vendor’s list).

‘Eva amd Ta KUpLOTEPA KPLTNPLAL ETIAOYNG TPOUNBELT] amod UEPOUG TNG
OUYKEKPLUEVTG KaTnyoplag meAdtn elval To pEyeBog Kol dpa oL £QOSIAOTIKESG
SuvaTtoTNTEG TOU. AVTIOTOLXX, 1| KATNYOPLOTIOINON O€ OTPATNYLKO TEAATN ATO
UEPOG TpoUnBeLTY) YiveTal KUplws (0AAG Sev Tteplopiletal povo o€ autd) pe Baon

TO HEYEDOG TWV TTWANCEWV.

TKOTOG TNG HETATTUXLHKNG SlaTtpiffng elval va StamiotwbBolv oL ocUyxpoveg
T&oelg otV Slaxelplon ox€cewv amod PHEPOVS TOU TPOPOSOTY LE CTPATNYLKOUG
TEAATEG, TIOU OTNV GCUYKEKPLUEVT] TEPIMITWOTN QATMOTEAOUV KOl Ml  ELOLKN
katnyopia Adyw tov vPmAov KUpPoug oL KATEYOUV otnVv Stebvn ayopd. Akopa
VO EVTOTILOTOUV TIOAVEG adUVAUIEG OTIG OYECELS UE TOV EKACTOTE OTPATNYLKO
TEAATY), TNV EMSpaAcn QUTWV OTIC TMWANCES AAAG KAt TNV “elkova’ Tng
ETIXE(PNONG KAl TWG HUTOPOUV aUTEG Ol adUVAUIEG VA AVTILETWTILOTOVV

QATOTEAECUATIKA.

Axopa Ba mpoomabrjoovpe va egetdocovpe To Pabpd  Kavomoinong
OUYKEKPLUEVWV OTPATNYIK®WV TIEAATWV ATO TO TPOYypapua Slayelplong oxEcewv
TOU  €@APUOleEL 0 TPo@oSOTNG kot Ba kKataAniovpe o€ avtioTolKo

OUUTIEPACUATA.

Emiong, Ba eotidoovpe e0WTEPIKA OTOV TIPOUNOELTH) HECW E£peuvag yla U0
Kploweg mapapeéTpovs. Katd mpwto o€ OTL a@opd TA KPLTHPLX EMIAOYNG
OTPATNYKOV TEAQTN KOL TNV ONUAVTIKOTNTK Tou kaBe xpimplov otnv

avafdbuion evog TTEAATN 0 OTPATNYIKNG ONUACING KAl KATA §€UTEPO, TOV POAO



™G avwTATNG SLolkNoMNG 0TV ATMOTEAECUATIKOTNTA TOU Tipoypdupatog KAM

IOV EQPAPUOLEL O TIPOUT OEVLTIG.

AvoTtuxwg, 1 81ebvng BiPALoypa@ia Sev Exel HEXPL OTLYUNG AoXOANOEL e pHeAETN
Tepimtwong Staxeiplong oxéoewv PeTal TPO@POSOTN TAOIWV KUl VOHUTIALKKWY
ETALPELWV, OTOTE B ypelaotel va Sie€ayBel mpwToyevn§ Epeuva Kal agloAdynon

TWV ATTOTEAECUATWV HECW HAOMNUATIKWV SLASIKACLWV.



KepdAalo 2

BiAoypaikn Emiokomnon
KAM

2.1 T'evikd mepl KAM

H 8¢a twv Ipoypappatwv Awayxeiplong oxéoewv pe Ztpatnywkovg [eAdteg, Sev
elval katt kawvovpylo. Ot Weilbaker kat Weeks (1997) evtomifouv thv avamtuén
™m¢ Wéag miow oto 1960. Apxlkwg @aivetal va oxeSLAOTNKAV HE GTOXO TNV
Slaxelplon HE CUOTNUATIKO TPOTO YEWYPAPIKA OLACKOPTILOUEVWV TEAXTWV.
Q01600, e TNV TIAPOSO TWV ETWV, 0O TPOTIOG TIPOCEYYLONG KUL TO TEPLEXOUEVO
QUTWV TWV TIPOYPAUUATWY £xel aAAAEeL. TTapoda auTd Kat TapA TV SLaYPOVIKY
onuacia twv Ilpoypappatwv KAM otnv dnulovpyia pakpoyxpoviwv oxEcEwv
HETAEL ayopaoTy) — TTWANTI), | TPOCAVATOALGUEVT] GTNV OXECT TIPOOTITIKN AUTWV
TWV TPOYPAUUATWV VOTEPEL AKOUX KAl £WG ONUEPN KATAAANANG EUTIELPLKNG

etétaong (Tzempelikos & Gounaris, 2011).

Ta mpoypappata KAM amotedolv emiong €va TPOTO ylA TIS ETLXELPNOELS VA
AVATITUEOVV AKOUA TIEPLOGOTEPO TIG OYXECELS LE TOUG VTIAPYOVTES TIEAATESG TOVG,
va aVENCOLV TIG TIWATOELS TOUG KAl EMOUEVWS Va BplokovTal éva Brjua UTpooTdy,
Payvovtag ouvvexws yua Vvéeg evkalples (Brehmer xkat Rehme, 2009).
Tuveyilovtag, pag TPooBETOVY OTL Elval TIONG EVag TPOTIOG AVTILETWTILONG TWYV
OUVEXWG HETABAAAOUEVOV AQVAYK®DV TWV TEAATWV TOUG. AUTEG OL VEEG AVAYKES

ouVNB WG TTPOKVTITOVV E(TE ATIO AAAAYEG OTNV GTPATNYLIKN TWV AYOPWV TOUG, ELTE



amd eEayopES KAl CUYXWVEVOELG HETAEY TIEAATWY, IOV 0AV TEALKO OTOXO £XOUV

NV LElWOT) TOV KOGTOUG.

Eivat yeyovog oOtL xata tnv teAevtala Sekaetia, 1 SeBvig  owkovopia
QVTIHETWTIL(EL TPWTO@AVN ETUTESA AVTAYWVIGUOV. AOY® auTOV TOL TAPAYOVTA
GAAQ KL AOY® TWV TEXVOAOYLK®WV QAAQY®V TIOU €XOUV ETEADEL OTIG BLOUTXOVIKES
AYOpEG, TOAAEG  ETLXEPNOELS  EMSLWOKOUV VA EMITUXOUV  QAVTAYWVIOTIKO
TAEOVEKTNUA Kol OTABepOTNTA  OTIG  AELTOVPYIEG TOVG, oYMUATI(OVTOG
OTPATNYIKEG oLUPUa)ieG pe eAdTeg Katl tpounBevutég (Millman & Wilson, 1995).
YuveyiCovtag pag e&nyolv OTL €va TETOLO €(60G TWANGCNG TIOU EUTIEPLEXEL TNV
TPOAVAPEPOLEVT] EVVOLX TNG OTPATNYLKNG CUHHaXIXG Kal TIOU €XEL amd Kalpo
amodelyOel SNUOPIANG OE TTEPITITWOELS ETIYXELPNOEWV OTIOV £PAPULOLOVV KEVTPLKO
éleyxo otTig ayopeg toug (centralised purchasing), eltvar to Ilpdypappa

Awaxeiplong Zyxéoewyv pe Ztpatnywkovg [eAdates (KAM).

H Swayeilplon oxéoewv pe oTpatnyIKoU§ TEAATES NTAV KAl cLVEXI(EL va YiveTal
0AOEVA KAL TILO OMUOVTIKY Y TI§ emixelpnoelg (Kumar, Sharma, Salo, 2019). Ot
QAAQYEG OTIG ATULTIOELS TWV TMEAATWY, 0 ALEAVOUEVOG AVTAYWVICUAG Kal Ol
dAAot iBavol avaduduevol eEwyevelg Tapdyovteg eMNPEAIOVY TNV CTPATNYIKN
™G ekAaotote emxeipnong, kabwotwvtag to KAM tov mAéov kplowo Kot
ATOPATNTO TTHPAYOVTQ, Yl TNV emLTUXi0t oolaodnmote emiyeipnong (Guesalaga
K.Q., 2018). Z0ppwva maAl pe toug Kumar x.d. (2019), n Stadikacia ayopdsg ek
HEPOUG TWV OTPATNYIKWV TEAXTWV EXEL EMIONG AAAGEEL LE TNV TAPOSO TWV ETWV,
HE TILO EVNUEPWHEVOUG KL ATALTNTIKOUG AYOPUOTEG, WOWVTAG TIS eTHLPELES
(mpounBevutég) va kivnBolv TPog £va To GUUPOVAEVUTIKO TPOTO TWANCEWV.
AMwoTe auTn €lval Kal 11 @LA0G0@X TOU TTPOCAVATOALGUOV OTO UAPKETIVYK, 1)
IKavoTonon dnAad Twv TPAYUATIKOV oVAYK®V TOU TEAATN KAl OXL QmAQ 1)

EUL@aoN 0TV AELTOVPYLA TNG TIWANOTG.

[ToAAol TTpounBeVTEG XPNOLULOTIOLOVV OTPATNYIKESG SLAXEIPLONG OXETEWV LLE OTOXO
™mv Snuovpyla avTaywvIoTIKOU TAEOVEKTNUATOG, HECW HIXG GUVEPYOTIKIG
EMAYYEAUATIKNG OXEONG He TOUG TeAdTeG TouG (Tzempelikos & Gounaris, 2015).

YuveyiCovtag pag e&nyovv otL n Awayxeiplon Zxéoewv pe ZTpatnykovs [eAdteg



elval pla amo TI§ oTpATNYIKEG OXECEWVY 0NV oTtola Bacifovtal oL TPounBeVTES,

LLE TOXO TNV SLaXEIPLOT OXEGEWV [LE TOUG OTPATNYLKOUG TOUG TIEARTEG.

AMwote kot ot Millman & Wilson (1995) mapadéyovtat OTL 1 €MITUXNG
vloBétnon ™G @uoocowiag tov KAM, Baciletar oe peyaro PBabud, otnv
LKOVOTNTA/TPOBLUIA TWV ATOUWY TTIOV CUUUETEXOVV G€ AUTO va STIULOVPYT)OOVV

OTEVEG/LOAKPOXPOVIEG OYEDELG.

Axopa, ot Millman & Wilson (1995) mpocdiopifouv to KAM w¢ TV GCUGTNHATIKY)
TPOOTAOELX YL SLOXEIPLOT) TWV OXECEWV HLE OTPATNYIKOUG TTEAKRTEG EVW UL AAAN
mpoogyylon Epxetal and toug Wengler, Ehret & Saab, (2005) 6émov pag eEnyovv
0Tt To KAM amotelel éva onpavtikd epyareio mpooéyylong oty Stadikaoia
Snuovpylag aiag, HEoCw TNG VAOTIONOTG CUYKEKPLUEVWVY EVEPYELWV GTOXEVOTG
TWV TAEOV OMUAVTIKOV TEAATWV. LTO TMAPATAV®W OXOAL0 GUUEPWVOUV KAl OL
Woodburn & Wilson (2014), ot omoiot pag ava@épouvv 6Tt To KAM elvat {wTikng
onuaciag epyaieio mpoodoong a&lag oToug TTEAATES VOGS TTpounBevTy. MAAloTa
ATOSEIKVVOUV PHECW TNG EPEVVAG TOUG OTL T KEPSO@OpPIa TTOU ATIOPPEEL ATLO EVaV
meAATn, €lval apeoca ovvdedepévn pe TV agla mov Snuovpyndnke amod ™V

uetaly Toug oxéon (meAdTn-pounBeuty).

YuvoyiCovtag ot Salojarvi, Sainio, & Tarkiainen (2010) pag ava@epouv 4tL TO
KAM mepllapfavel Tnv mPocapuoyn TwV TMPOIOVTWY KAl TWV UTINPECLOV HLXG
ETMIYElpNONG UE TEAKO OTOXO TNV LKAVOTIOINON TOU OTPATNYIKOU TEAXTY), EVW
avtiBeta oL meAdteg mov Sev xapaktnpilovral wg oTpatnykol, Aaufavouv
EAAYLOTN €WG UNOEVIKI] TTPOCAPUOYT) OTA TPOIOVTA KAl TI§ UTINPECIEG TTOV TOUG

TAPEXOVTAL

[Mpaypatikd, pedetwvtag v Sebvr) BifAloypagia oxeTIKA HE TIS QLA0COEIES
SL0lKNoNG LAPKETIVYK, EVKOAX Bt KATAANEOVIE OTO CUUTIEPATHA OTL 1) LOVASIKNY
@ oco@ia ov Sivel afla oTOV TEAATN KAl UEAVEL TNV LKAVOTIOMOT TOV Elval O
TPOCAVATOALOUOG OTO UAPKETWVYK (KOppdTL TOv omoiov eival kat to KAM). H
€0TlOON AOLTTOV OTIS AVAYKEG TOL TEAATN (kKal 61 TOu OTPATNYIKOV) Elval TO

KAEWSL Yl TV IkavoTo(nom oAAG Kol T SLatrpnon Tov.

Koltwvtag eowteplkd oOTIG AelTOoupyleg TG TPOG €EETAOT  ETIXEPNONG
Tpoodooiag  mAolwv, Tapatnpovue  capeic  evdelelg  Asttovpylag
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mpoypappdtwv KAM, pe amokopv@wpa tnv xpnoipomoinon Key Account

managers. O poAoG KoL oL appoSLOTNTES TOUG B avaAvBolv TTapakaTw.

2.1.1 O@éAn yia tov ITeAdtn kat tov [IpounBevti amod Vv Xprion
[Ipoypappdatwv KAM

Toppwva pe toug Brehmer kat Rehme (2009), n Siebvng BiAoypapia yopw
amnd 1o KAM emikevipwvetatl og 0o mtuxes. Ta dpBpa mov a@opovv TIg opAdeg
TwAnocswv (salesforce teams) kat ta ApOpa TOL APopoVV T TTpoypdppata KAM.
MeAéteg AV OTIG OPASES TIWATCEWV £XOVV TTIPOGSLOPICEL TOUG TIAPAYOVTES IOV
SLaKPIVOUVY TIG ETITUXNHEVEG ATIO TIG U ETLTUXNUEVEG OUASES. Ol TTApPAyOVTES
autol Tov Slakpivouv TI§ opAdeg TWANCEWY TEPAAUPAVOLUY TNV EUTILOTOOULVY,
TNV avoLXTH €MKOWwVIA, TNV aAAnAeEdpmmon peTadl Twv HEA®WV TNG OPAdag
(Gladstein 1984, Smith 1997, Smith and Barclay 1997) aAA& kat {nTijpata mov
AOPOLVV TNV EVOLVALWON TwV HEAWV NG opddag (Perry k.a., 1999). Avtiotoiya,
oL €pevveg yupw amd ta Tpoypappata KAM avédSellav o@éAn OTwg ol
BeATIWEVEG OXEOELG HETAED AYOPAOTI) KAl TWANTN KAl Apa avénon tov peptdiov
TWANCEWY TPOG O@EAOG TOU TpounBevtn, PeAtiwon oy emKowwvia
AYOpACTI-TWANTYN, BEATIWHUEVN TOLOTNTA OTIS SLATIPOOWTIKEG 1| TNAEQPWVIKES

ema@EG K.A. (Barret 1986, Boles k.&. 1994).

Onwg Ba avaAVoOVE KAl O TAPAKAT®W EVOTNTA, EVTOG TWV TPOYPAUUATWV
KAM amaoyoAeitat évag pévo mwANTIAGS 1] Hiat opdda TwANcEWY, oL oTolot elval
vTeEVBLVVOL Yl Evav OTUAVTIKO TEAQTN, O OTIO(0G ESPEVEL OE Hiat CUYKEKPLUEVT)
YEWYPAPLIK TIEPLOXN 1) XWPQA, EITE AKOUA KAl AV TIPOKELTUL YLK [LX TTOAVEOVIKT
eTalpEla PE TTayKOo UL TTapovaia. ZVu@wva pe toug Brehmer kat Rehme (2009),
Eval aTO TA O@PEAN] TWV TMEAATWV ATO T XPNOLUOTIONOT EVOG GUYKEKPLUEVOU
ATOUOV VTELOLVVOU Yl TNV EMIXE(PNON TOVG, lval akplBws auT 1 amAomoinon
0€ OTL APOPA TNV ETMKOWWVIX KAl EEUTNPETNOT TOUG AAAX KL TO YEYOVOS OTL
UTIAPXEL OPOLOHOP@IA TNV TIHOAGYNOT TWV TPOIOVTWY, KO KAL AV O TIEAATNG
SaBétel vmoKATACTHATA/SIEVOVVOELS OE M YEWYPAPIKA OLACKOPTILOUEVN

Teploxn. Avtiotoya, pag efnyeitat 6TL KoL 0 TpounBevTi Exel O@PEAOG amd v



™mv Swdkaola, kabBws eEaoc@aAileTal ocuvexnG PON TAPAYYEALWV ATO TOV
medatn. Ot Weilbaker kat Weeks (1997) amodidouv autn tnv ouvexn pon
TAPAYYEALWV OTNV IKAVOTNTA TOU TPounBeuty va emAVEL TTpoAnpata, agov
TAEOV SLABETEL Evav aOCLWIEVO o€ KABE TTEAATN TWANTN, 0 0Tol0G YVwplileL o€

B&B0og TO GUVOAD TWV AELTOVUPYLWV TOU TTEAQTN YLa TOV 0Tto(o eival vtelBLVOG.

ASappopnmmra, ota mpoypaupata KAM miotwvovtal ToAA& o@éAn (Brehmer
kat Rehme, 2009). T'evikd pliAwvtag, ot TeAdTeg @aivetal va eivat Betikol otnv
mpoogyylon ™G @uoocopiag touv KAM (Pardo 1997, Pardo k.a. 2006).
[leplooOTepT eMKOVWVIX Kol 0TEVOTEPES o)EnelS (Barret 1986, Boles k.d. 1994)
OAAG KL TILO ATITA ATIOTEAECUATA, OTIWG HEPISIO ayopds Kol pepiSlo eml Twv
€€08wV TOL TMEAATN KAAG KAl VYPMAOGTEPN KepSo@opla, £xouv emiong avapepOel

WG TAEOVEKTIHATA TWV Tipoypappdtwyv KAM (Brady 2004, Stevenson 1981).

Q¢ emmpooBeta avayvwplopeva kéPSN Twv Tpoypapudtwv KAM pag
AVA@EPOVTAL 1) AVATITUEN TNG EUTILOTOOVUVNG HETAED TEAGTN - TpounBeuty
(Doney kat Cannon 1997, Smith kat Barclay 1997), n avinuévn avtoAiaym
mAnpo@opwwv (Frazier k.&. 1988, Mohr kot Nevin 1990), n peiwon twv
ovykpovoewv (Gundlach kat Cadotte, 1994) kaBwg kat 1 apotaia déopsvon
otv Swatnpnon ¢ oxéong (Achrol 1991, Mohr k.&. 1996, Morgan kat Hunt
1994).

2.2 0 poAog tov Key Account Manager

TOpQWVA e €PEVVEG TOU a@OPOLV ToV PBabud wKavomoinong BLounxavikwy
TEAQTWY, Ol TTAPAYOVTES PE TNV VPMAOGTEPN KaTataén otnv avtiAnym toug (tTwv
TEAQTWV) YA TNV EMITUXIA TWV TPpoYpaAUpdTwv KAM twv TpounBeutwv toug
elval ot 8e€LoTNTEG, M TEXVOYVWOla Kol 0 emayyeApatiopos twv Key Account
Managers (Abratt & Kelly, 2002). Zoupwva pe toug Guesalaga x.a. (2018), ot KA
managers €lvat ToAUTIHOL avBpwTIvol TopoL (Ba PTTOPoVCAE VO OXOALACOVNE
OTL €fopolOVOVTAL UE TA TOAUTIHX TEPLOVCLAKA OTOLXEIQ TNG EKACTOTE

ETLYE(PNONG), OL OTIO(OL YEQUPWVOULV TO XACHUX AVAPECSA GTOVUG TIPOUNOEVTES Kal



TOUG TEAATEG evw Katd Toug Al-Husan & Brennan, 2009; Guenzi k.., 2007 kot
Ojasalo, 2001, ot KA managers elvat vymAng e&eldikevong emayyeApaTies,

APOCLWUEVOL OTNV ECUTINPETTOT TWV AVAYKWOV CUYKEKPLLEVWY TIEAATWV.

O Ojasalo (2001) xpnowuomolel evaAdlakTikd Tov 6po “client manager” kal pog
e&nyel OTL MPOKELTAL YIX EvAV ATIO TOUG TILO SNHOPIAE(S EpYaaLaAKOVS POAOVG GTOV
TOMEQ TNG SLaXelpLloNG LAPKETIVYK, OE ETLXELPTOELS TIOV SPACTNPLOTIOLOVVTAL OTIG

B2B ayopécs.

Ot Millman & Wilson (1995) mapadexovtatl ott Sev elvat og B€omn va Swoouvv Eva
QUOTNPO OPLOUO TOV POAOL Kol TwV appodloTTwyv evdg KA manager, wotoco 1
EPELVA TOUG KATEANEE O TEOOEPLS CUYKEKPLUEVEG QATALTNOELS IOV BETOUV Ol
ETIYELPNOELS Yl aUTO TOV poOAo. 'EToL AOLTIOV Ol ETXEPNOELS AVAUEVOUV TA

oaKOAovO:

e EvBvvn ywa v mopela twv mwAnocewv Kol TG Kepdogoplag evog 1
TEPLOCOTEPWY  OTPATNYIKWV  MEAATWY,  OUHEWVA  UE  TOUG
ETIYELPTUATIKOUG GTOYXOUG TOU GUVOALKOU XAPTOPUAAKIOU GTPATIYLIKWYV
TEAQTWV TN G ETLXE(PTOTG.

e TUVTOVIOUOG KOl TIPOGAPUOYT) TOU OUVOALKOU TAKETOU TIPOC@POPAS ATIO
UEPOUG TIPOUNOEVTY) TIPOG TOV GTPATNYIKO TIEAXTN

e AleukOAvvon SLadkaclwVv avToaAAXyNG TEXVOYVWOiag HETAED TipounBeuTy)
- TEAQTT), TOAAATIAWV EMTMESWV KAL AELTOVPYLWV

o [lpowbnon g @uocopiag tov KAM evtog Tng emixeipnong tov
TpounBevtn (WoTe va emMTUXEL SEOUELON OAWV TWV TUNUATWY OTO

mpdypappa KAM).

'Omwg mpokUTTEL AoV, Pl amd TI§ KUPLEG vBUVeG Twv KA managers eival
gvioyuon TO0O TWV MWANCEWV 000 Kol TG Kepdo@oplag tng emiyeipnong.
Qo1600, eMMPAcHeTA AVTWV TWV EVOVVWY, cUHPWVA pe Tov Guenzi K.&. (2007),
0 pOAOG TOUG elval TIEPLOCOTEPO TTPOCAVATOALGUEVOG OTO UAPKETIVYK OXECEWV
(relationships marketing) am6 auTév TV TAPASOCLAKWOV TWANTWY, Yot qUTO Kol

ATOLTOVVTAL SLAPOPETIKEG SEELOTNTEG KAL CUUTIEPLPOPES.



Ol tpoodokieg TwV TEAATWV elvat VPNAEG, 0OTTOTE KAl 0L VTTIEVOLVVOL TOV KEVTPOU
AMUYMG ayopacTiK®wV amo@doewv TposdokoUv amd toug KA managers va eivat
oe 0¢on va avrtdapfdvovtal TIG HEAAOVTIKEG TOUG OVAYKEG, va elval
€COLKELWNUEVOL [E TOUG OVTAYWVIOTEG TOUG, va Yvwpllouv TG Sladikaoieg
Snuovpylag aglag TMPOG TO CUUEPEPOV TWV TEAATWV TOUG, TOV OXESLAOUO
OAOKANPWHEVWY AVCEWV Yl QUTOUG, Vo SlaKPIVOVTOL OTO ETMAYYEAUATIKN
akepalOTNTA Kal eival oe B€om va XTlOOUV EUTILOTOCUVN HE TOUG TEAATEG TOUG
(Abratt & Kelly, 2002; Georges & Eggert, 2003; Guenzi k.d., 2009; Natti & Palo,
2012).

O Millman (1994) emiong Swa@opomolel Toug KA managers amd ta HEAN NG
opddag mwAnoewv (salesforce team) 1 g egummpémong meAatwyv (customer
service staff). 'Etol Aowmdv pag e€nyel 6t o0 KA manager ekteAel Evav oplako poAo
HeTady meAATn - MPounBevTi), @OV elval AUTOG IOV KAAELTAL VO OLKOSOUTOEL
™mv petald toug oyxéom (relationship builder) kot va elvalr tavtdoypova
Sampaypatevtng, oVPBovAog, o avBpwmog Tou Ba avayvwpioel TI aVAYKES
QAAG Kol TIS agleg Tov TEAATN, oL Ba pecoAafnioel petadv Tov mpounBeuT Kat
TOVU TEAQTN o€ TOavY) SLEVEEN TIPOG 0PEAOG Tov TteAdTn (“@(Aog pe Tov meAa”)
aAAG Kol Tov Ba pETa@EPEL TANpPo@opla Kol Teyvoyvwoia pPeTadd Twv U0

mAgvpwyV (information/know-how broker).

Topwva pe tov McDonald (2020), pa akopa suBuvn twv KA managers elivat va
AVATITUEOVY OTPATNYIKO TAGVO (strategic plan) yia emAeypuévoug otpatnytkols
meddtes. 'Etol Aomdv, Ba mpémeL va €§ny1i00UV 0TOV GTPATNYIKO TTEAXTT, LLE TIOLO
TPOTIO OKOTIEVEL 1] ETILXEIPNOT — TPOPOSOTNG VA SNULOVPYNOEL TAEOVEKTNUA VLo
auToVG (TTocOTIKO TAgovEKTNUA). ZuvexilovTtag pag eEnyel 6TL 0 pOVOG TPOTOG

vy va SnpovpynBel mAgovekTnua BploKeTal 0TI AKOAOVOEG EVEPYELEG:

e Me 1o va dnuovpynBel mpaypatikn aia yia tov eAdtn (Yo mapdadety pa
BonbwvTag Toug Vo TOVAT|COVVY TIEPLOGOTEPO).
e Bonbwvtag toug va amo@lyouvv £§oda

e Bonbwvtag toug va petwoovy £€oda

Ot Tapamdvw opoAoyovpévws “Baples” mpoodokieg eEnyovv ylatl ol ealpeTika

tadavtovyot KA managers eival omdviol Kat VTTOypappiouv TV onpacia Toug
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otV avamtuén povadikng afiag yia medateg aAdd kot tpounBevtég (Guesalaga

k.., 2018).

2.2.1 Mia Sta@opeTikn pooéyylorn otoug POAoug kol TIg AeELOTNTES TOV

Key Account Manager

0 pdéAog Tov KA manager aAAa&lel avaddyws Tov otadiov oto omolo BplokeTal N
oxéon petaly medatn kot pounbevty (McDonald & Rogers, 1998). Autd pe v
OELPA TOV ONUALIVEL OTL KL OL SEELOTNTEG TIOV ATIALTOVVTAL YLt KAAN aTtdS0ooT amd
uepovg tov KA manager emiong aAAdlovv. Ot Woodburn kat Wilson (2014)
Bewpovv OTL TO va avayvwploelg Toug SL@OPETIKOVG POAOUG Kal &pa TIG

SlapopeTikeg Se€lotnTeG KABe oTadiov elval kKATL apkeTd SUOKOAO.

Tnv SvokoAla auty €pxovtal va pag v amiomowmoouvv ot McDonald &
Woodburn (2007), pe to va xwpioovv pe Slakpltd TpoOTO TOug poioug Twv KA
managers. Ilpoteivouv Aowmov o poAog Toug va ywpiletat oe §Vo Baoclkég
Katnyopleg, EQEUPUOYNS TOV TPOYPAUUATOG KAM Kal poAo
StevkoAvvong/Slapecorapnong eviog Tov poypaupatos KAM.

Y& OTL aOopA TIG ATALTNOELS TOV PpOAOL Twv KA managers Katd TV €Qapuoyn
Tov Tpoypaupatog KAM, tpdtevay o TepALTEPW KATNYOPLOTIONON HECW TWV

aKOAOVO WV TPLWV VTIOKATIYOPLWV:

1. 'Evag &18tkog yia tov medatn (An expert for the customer): autd onpaivel
TANPN Katavonon and pépoug KA manager TOU QVTIKEWMEVOU KL TNG
Soung ¢ emyelpnong Tov TEALT).

2. 'Evag mpoypauuatiotns aéiag (A value developer): avtd onpaivel 6tL o KA
manager Ba mpémel va Bonbdel v Stadikacio dnuovpylag aglag, TO6co
TPOG OPEAOG TOU TEAATN, OG0 Kal PG dPeAOG Tou mpounBevutn. Emiong
amoLteltal 1 LEAAOVTIKN TPOBAEYT TWV AVAYK®V TOU TEAXTN aAAA KAl 1
OLVEXNG TTpooTIAdELd TTPOCOSOOTG AlaG OTOV OTPATNYLKO TEAAT VLo TOV

omoio elvatl vevBuvog.
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3. To mpoowmo Aoyodoaiag (A point of accountability): autod onuaivel OTL 0
KA manager Ba mpémel va Stac@aAilel 0TL o TeAdTnG Aapdvel To Tpoiov
(ayaBd 1 vmmpeoia) to omoio €xel cup@wynBel. O poAog emiong amattel
KaBopLoPO, EVNUEPWON KAl OUVTOVIOHO OAWV TWV EVEPYELWV TOU

aPOPOLV TIG SEOUEVOELG TOV TIPOUNOEVTI ATIEVAVTL OTOV TTEAQTN).

AvtioTtola, 0 poA0G NG SLEVKOAVVOTG APOPA KUPLWGS TNV AVATITUEN TNG OXECTG
He Tov TEAdTN o€ éva Sladettoupyiko emimedo (cross-functional level). Kot 8w
TPOTEWVAV TNV TEPALTEPW VLTOSLAIPESN TOU POAOL 0TI aKOAovOeg TPELS

VTIOKA TN YOPLEG:

1. Opio éxtaong (A boundary spanner): oquTO ONUAIVEL ETEKTACN TWV
OXECEWV EVTOG TOU 0PYAVIOUOU TOL TeAQTT. [IpakTikd, autd yivetal pe
OKOTIO TNV avalnTnomn EVKALPLWV Yot SLACTAVPOVEVEG TTWATCELS EVTOG
NG MLXElPNONG TOV TTEAXTN).

2. Aywyog/AiavAog (The conduit): auTd ONUAIVEL EKTIPOCWTINGOT TOU TEAXTY
EVTOG TOU opyaviopov Ttou mpoundevutn, eml g ovoiag o KA manager
Asttovpyel w¢g mpeofevutng Ttouv TeEAdTn. Emiong, o pdAog autdg
EMEKTEIVETAL KAL TIPOG TNV avTiBeTn KatevBuvor, nAadn o KA manager
“xtilel” T0 Ovopa tou mpounBevty (epmopikd onua, agieg, KovAtovpa
KATT), eVTOG TOV 0pYyaVIoUOU TOU TIEAQTN).

3. 'Eva onueio emapngs (A focal point of contact): autd onpaivel 6TL 0o KA
manager AELTOUPYEL WG KOWO onuelo emaEng petady TeAATn Kol
mpounBevtn. Eml ™¢g ovoiag, kat ot Vo mAevpeg eotialovv otov KA

manager, 0 0To{0g A0V AELTOVPYEL WG oNUELD AVAPOPAS.

O Cheverton (2008) mepteypae To yevikd MAAIGL0 SEELOTHTWV IOV ATALTOVVTAL
amd pépoug KA manager ylx Tnv €KTEAEON TwV KAOMKOVTWV TOU €VTOG TOU
mpoypaupatos KAM. Autd to mAaiclo Se§lotntwyv mepAapuBAVEL TNV CTPATNYLKN
OKEYPM, TNV OTPATNYLK €TLPPON, TNV Slaxelplon emyelpnoswy, v Saxeiplon
épyov, TV nyecia opddag, TNV opadikn epyacia, TNV KovoTopla Kot
SNUOVPYIKATNTA, TOV CUVTOVIONO, TNV Slayelplon aAdaywv, TV Slaxeiplon tng

TIOLKIAOHOP@LAG, TNV KAB0oS YN on KoL TNV TIOALTIKY) ETILXELPNUATIKOTNTA.
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Ot McDonald kat Rogers (1998) okiaypa@oUv to Tpo@A tou Wavikov KA
manager. Evtomifouv Aowmdv téooeplg Se€lotnteg, mov emitpémouvv otov KA
manager va EKTANPWVEL TI§ TPOOSOokieG TOU a@opolV LVYMAGTEpa emimeda
oxéocwv (BAEme mapakatw ta otadia KAM), tdoo tou pounbevuti), 660 KL TOU
meAdtn. Ot Téooeplg aUTEG SeELOTNTEG APOPOVV TIPOOWTIKA YXAPAKTNPLOTIKA,

TeXvoyvwolia, Se€L0TnTeG okEPNG Kot Se€LotnTES Slayelplong.

Ot Abratt & Kelly (2002) peAé¢tmoav Ti§ avtiAnPelg 1600 TwV TEAXTWV 060 Kal
TwV TpounBeutwy evtdg Tov mAatoiov KAM. H o onpavtikn Tuxn otnv yvoun
TEAQTWVY KAl TPOUNOELTWY NTAV 1] IKAVOTNTA EVTOTIOHOV TIPOPRANUATWY Kol
Tapoyns AVoewv. H kavotnta Katavonong tou TMEAATN NTAV ETiONG ML
ONUAVTIKN TTUYXY, KABWG Kal oL SlAmPOowTIKEG SeELOTNTEG KAl CUVOAIKA M

TPOCWTIKOTNTA Tou KA manager.

Tuvoyilovtag, Ba upmopoVoAUE VA OYOALAGOUUE OTL 1 AerToupyila €vog
mpoypaupatos KAM Swax@épel amd emiyeipnon o€ emiyeipnon, avaioya Ue v
@UON TWV EPYACLOV TNG OAAQ KAl attd TNV @UOT KAl TIG ATIALTOELS TOU TIEAATY
™G. AUTO HE TNV OEPA TOV, €lval TPOEAVEG OTL XAAAIEL KAl TA XTTALTOVUEVX

TPooOVTA Kat SeELOTNTEG OV Ba Tpémel va Slabétel o ekaotote KA manager.

Koltwvtag ecwTepkd TV MEPIMTWOT TOU TPOPOSOTN TMAOIWY PE avTIoTOLYOUG
TIEAATEG VAU TIALAKEG eTALPELES, £xEL KpLOel amapaitnTo ot KA managers va piAovv
KUPLOAEKTIKA TNV (8l YAWooo UE TOUG TEAATEG OTOUG O0TO(0VG amevBvvovTaL
AvuTo lowg elval éva YapaktnploTikd mov Sev avagépetal otnv BiLpAoypapia
QAAG OTOV TOHPEN TNG VAUTIALAG Kol 181kOTEpa 0TV EAAGSa kot KOmpo kpivetal
WG EEAPETIKA ONUAVTIKO. MdaAlota, o vmo@awvopevos ws ‘EAAnvag elvat
VTEVOLVVOG Yl TOUG OTPATNYLKOUG TEAATEG TOU mpounBevty oe EAAGSa ko
KOmpo evwy avtiotolya KA managers aAAwv €BvikoTTwv €lval vmevbuvol ylx
OTPATNYIKOVUG TEAATEG 0€ AAAEG YwPES (Y Tapadetypa [v8ikng eBvikotnTag KA
manager ywx Ti§ ayopés ¢ Ivdiag kat Ziykamovpng, AyyAwng eBvikotntag KA
manager yla Ti§ ayopeg touv H.B., [pAavdiag kat Bopelag Evpwmng kA).

Oa Tpemel emiong va onuewwdel, 6TL M Xpnowwomoinon KA managers pe ta
TAPATIAVW ~ XOPAKTNPLOTIKA  SIVEL AVIAYWVIOTIKO  TAEOVEKTNUA  OTOV

OUYKEKPLUEVO TIPOUNOELTH) 0 OX£0TM HE TOUG avTAywvIloTéG Tou oto H.B., ot

13



omoiol 6gv SLaBETOLVY avTioTOl(X TOCO EEATOULKEVUEVT AELTOVPYlX €VTOG TOU

Tpoypaupatos KAM.

2.3 [lw¢ dpwg opiletal o TTpatnykog [TeAatng;

Toppwva pe tov McDonald (2020), ot otpatnykng onpaciog meAAteg ivat ot
meAdteg autol mou SUvatal va Bonbnoouvv Toug TPOUNOELTEG TOUG vV

avaTTUXB0UV Kol KATA GUVETELQ, SLABETOUV ONUAVTIKY SUVUD.

Ot Millman & Wilson (1995) opiCouv tov otpatnyikd meAat (key customer 1
key account) w¢ TOV TEAGTN TOU KATA TOV TPOUNBevty avayvwpiletal wg
OTPATNYIKNG ONUACIAG Yl TNV AELTOUPYIX KAl LOKPONUEPEVOT) TOU OPYAVIGUOV
Tov. Omwg avtlapfavolaoTe, 0 TOPATAV®W OPLOHOG EIVAL APKETA YEVIKOG.
MdAlota ot Millman & Wilson (1995) oxoAidlouv OTL 0 Tapamdvw OopLopog
OUXVA XPNOLUOTIOLEITAL EVOAAXKTIKA HE TOUG 0poug “gBvikdg Aoyaplaopog”

(national account) kot “Bacikog Aoyaplacpog” (major account).

['a auto kat o Pardo (1999) pag €&nyel 0Tt yia va yivel Stakplon petadd evog
KAVOVIKOU TIEAQTN UE €VaV OTPATNYIKNG onupaciag, Oa mMpEmel va oploovpe Ta
KpLtpla tTa omola B TpémeL va mMANpoUvVTAL, WOoTE va pmopel va SoBel o
XAPAKTNPLOUOS “oTpatnylkng onuaciog meAdatns”. Ta xpimpla avtd Ba
avaALBOUV  AETTTOUEPWS OE EMOUEVO Ke@AAa0 Kol Ba epevvnbel 1

OTNUAVTIKOTNTA TOUG HECW AVTIOTOLYNG EPEVVAS.

Topwva pe toug Abratt & Kelly (2002) moAAEg emiyelpnoelg £(o0Uv peTaKLvnOel
amd TG TAPASOCLAKEG OTPATNYIKEG LAPKETIVYK TOU TtapeABovTog (pllocopia
KaBapA OLKOVOUIKNG CUVOAAXYNG LETAED TIEAQTN - TIPOUNOEVTY]), OE CTPATNYIKES
TIPOCAVATOALOUEVES OTLS SLATIPOCWTIKESG o)E0ELS. 'ETaL Aotmov pag e&nyolv oTL ot
TPOUNOeVTEG avayvwpi{ouv OTL oL BEATIWUEVEG OXECELS TEAQTN-TIpOoUN BV TN
au&Avouv TNV SEGUEVON - APOCIWON TOV CTPATNYIKOU TEAATY, SVOVTAG GTOV

TPOUNOEV T AVTAYWVIOTIKO TTAEOVEKTT LA

AuTo akplfwg To cLNTEPACHA EPYETAL VA KAAUYEL | TIpoava@epBeioa eMAOYT

Tov mpounBevuty va ypnowomolel KA managers (Siag €BvikdOTNTAG HE TOUG
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OTPATNYKOVG TOU TEAATEG, APOV HE QAUTO TOV TPOTIO SLEUKOAVVETAL TOGO M
EMIKOWVWVIA o€ Kabnuepwod emimedo (Yo mapadetypa to kabnuepvo follow up
TAVw O€ TMPOoEPOpPEG Tov LVTOPBANONKav otov TmeAdtn), 600 kKal og emimedo
SLATPOCWTIKNG ETAENG (Y TTHp&Selypa Katd TV SLAPKELX PG OUVAVTINOTG

OTIG EYKATAOTACELG TOV TIEAXTT)).

[Mapoda autd, ywx va TeTUXEL auTtn 1 HeTtdBaom, Ba mpémel va vmapiouv
ONUAVTIKEG XAAAYEG EVTOG TOV TEPLBAAAOVTOG TNG ETILXEIPNONG-TIPOUN BELT TTOV
dev Ba meplopifovtal povo ot Sadikaoieg aAdd Ba emekteivovtal oe
opyavwolakés aAlayes (Homburg, Workman & Jensen, 2000). ‘Eva mapddetypa
0pyavVWOoLlaKNG oAAayng elvat 1 d€opevon OAwv TwV ePYA{OMEVWV TOU
mpounBevtn (amd TNV avwTatn SLolKNon HEXPL TOUG €PYATEG TNG amoONKNG)
KaBw¢ Kal OAwV TWV TUNUATWV UG eTXElpnong (Kot 0xL HOVo TOU TUUATOG
TWANCEWY & WAPKETIVYK), £TOL WOTE 1| TMPOOTIADELN YA ETMKEVIPWOT OTIS
AVAYKEG TOU TEAQTN KAl LKAVOTIOINON QUTWV va €lval cUAAOYLKN KAl Apa TILO

QTIOTEAECLATIKT).

H mpoavaepBeioa petdfaon cvpwva pe tov Capon (2001) tponABe Adyw tng
TEONG TIOV VPIOTATO TO TAPASOCLAKO CUOTNUA TIWATNCEWV, TOCO EEWTEPLKA

UECW TNG YOPAS, 0G0 KUL ECWTEPLIKA LEGA ATIO TOVG (510UG TOU TIEARTEG.

Tav eEWTEPIKEG TILECELS PAG AVAPEPOVTAL O QUENUEVOG SLEBVNG avTaywVIoUOG
(TTou KAvel To €pyo NG SLATNPNOoNG €VOG TMEAGTN aKOpa Ttlo SVOKOAO) KAl TO
aLENUEVO KOOTOG TIWANONG (OTTOTE KoL SULOVPYELTE 1) AVAYKT ETUKEVTPWOTG OF
AlYyOTEPOUG KOl TILO OLKOVOWUIKG QTmOS0TIKOUG TEAATEG). XAPAKTNPLOTIKA
TAPASElYHATA TWV TOPATAVW TIECEWV TOU S8pOUV OTOV TIPOG €EETAON
TPo@oS8OTN TAOIWV elval TOG0 0 OXYUPOS AVIAYWVICHOG TIOU OEXETAL ATIO
TPOoPOS8OTEG OV SpacTtnplomolovvtal o€ GAAes Evpwmaikés ywpes (el8ikoTEpQ
TPo0od80TEG TMAoiwV otnv OAAavsia, Teppavia kat Bédylo Bewpovvtal pakpav
TILO OLKOVOULKOL aTtd omolodnmote Tpo@odatn touv Hvwpévou Baoideiov), oo kat
TO KOOTOG yla TNV amacyoAnon KA managers o€ SleBveg emimedo mov TPpo@aAv®G

aveBaleL To KOGTOG TWANONG.

Q¢ eOWTEPKEG TIECELS ATO TOUG TEAATEG HAG OVAPEPOVTAL T QUENUEVN

OUYKEVTPWOT SUVAUNG OTA XEPLA CUYKEKPLUEVWY TIEAATWV (ALyOTEPOL KAL TILO
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Suvatol OlKOVOULIKA TEAATEG), 1| EVEUVAUWOT TWV TUNUATWY TIPOUNBElWwY TwV
TEAQTWV HECW TNG ATTOPPOPNONG HEYAAVTEPWV KOVOLAIWY (dpa o “'Suvatd’
oteAgywpéva o€ Opoug avOpPWTILVOU SUVUUIKOU TUNHOTO HE UEYXAVTEPN
KOvOTNTA SLATPAYUATEVONG), I ATIA(TNON Yl LKPOTEPO aplOpo mpounbevTwy
LE KPLTNPLX ETMAOYNG TNV TIUN KAl TO SIKTVO SLavoung dAAG KoL 1] CUYKEVTPWOT)
TEPLOCOTEPWY EEOVOLOV ATO TA OUYKEKPUEVA TUNHATA UE OTIOTEAECUN
UEYQAAVTEPT] ATOTEAECUATIKOTNTA. 'EVa XXpAKTNPLOTIKO TTAPASELY L TTIOU APOPA
TO KPLTNPLO TNG TIUNG TTOV TIPOAVAPEPBNKE YLa TOV TIPOG EETAOT KAGSO eival OTL
Ol VOUTIALAKEG ETALPEIEG ATIALTOVV ATIO TOUG ETUAEYUEVOUG TPOPOSOTEG TOUG TNV
VTIO0AT] TPOCPOPWV HE “KAEISWUEVES” YL GUYKEKPLUEVO XPOVIKO SlaoTnua
Twwwv (fixed price lists), amaitnon n omola ocuvBws odnyel oe vmofoAn
ECALPETIKA XUAUNAWY TIPOCPOPWV ATO TAEVPAG TPOPOSOTWV UE OTOXO TNV
glayloTomoinon Tov KvdUvou amwAelag Tov TeAdTr). Qotdo0, autol Tou £(60Ug
1 Ttieom TOAAEG POPEG TTPpOKAAEl TTaVIKO GTOV TipounBeuTn Kot 08nyel og uTooAn
TPOCPOPWV LLE TOGO XUAUNAA TTOCOOTA KEPSOUG, IOV GTNV TOPELA ATTOSEIKVUETAL

TPAKTIKWG advatn 1) eEUTNPETNOT TOU TTEAQTN.

Ot Homburg, Workman & Jensen (2002) Bgwpoiv 0TL 1] HEXPL TWPA KOS LATK
épeuva yupw amd to KAM eival eploplopévn Kol KatakepUatiopévn. MaAlota
ek@palovv v amoym OTL VTIAPXEL XAOUX HETAED TNG ONUAVTIKOTNTAG TOU
mpofApatos (oe emimedo 0pyavwWOolHKOU OXESOUOV) KAl TNG UEXPL TWPN
EPEVVNTIKIG TIPOCOXNG OV €XeL AdPeL To ovuykekpuévo (Mnua. H mapamdvw
TapdpeTpog (dnAadn tov kevol oty akadnpaikn €peuvva), Bewpeite amod Toug
Homburg k.d&. (2002) wg évag amd Toug A0youg OTTov 0L TEPLOGATEPOL OPYAVIoHOL
SUOKOAEVOVTAL TNV ONUAVTIKN TPOKANCT TNG SlaXelplong TwV oTPATNYIKWV

TOUG TIEAQTWV.

2.4 Ytadia KAM

Ot Millman kot Wilson (1995) otnv mpoomdBela toug va meptypdouv tnv
Stadikaoia avamtuing oxéocewv PeTaly TPOUNBeLTH KAl oTPATNYIKOU TEAQTN

(key account relational development), katéAngav oe éva poviédo €€l otadiwv
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(Pre-KAM, Early-KAM, Mid-KAM, Partnership KAM, Synergistic KAM, Uncoupling
KAM). Z0p@wva pe Toug (5L1ovg, TO HOVTEAO TOUG TTAPEXEL EVA XPTOLUO EPYAAELD
Yyl TNV €§€TAOT TNYWV AVTAYWVIOTIKOU TIAEOVEKTNUATOG AAAG KAl CUYKPLONG
™G SLAXEPLOTIKNG CUUTIEPLPOPAS o€ KGBe otddlo. MdAlota, autd MOV EKavay
NTAV VA GUYKPIVOUV Ta OTASIA TOU SIKOU TOUG HOVTEAOL, HE TA avTioTola

oTASLt AAAWV HOVTEAWY, TIOV eTtiong TeplEypa@av ta otddia KAM (Mivakag 1).

Ford (1980) Lamming (1993 Wotruba (1991) Millman and Wilson (1995)
Dwryer et al (1987)

Pre-relationship Traditional Provider Pre-KAM

awareness

Early stage Stress Persuader Early-KAM

exploration

Development stage  Resolved Prospector Mid- KAM

expansion

Long-term stage Partnership Problem solver Partnership KAM

commitment

Final stage Beyond partnership  Procreator Synergistic KAM
institutionalization

Uncoupling KAM

[Mivakag 1 (Millman & Wilson, 1995, p. 12)

2.4.1 Pre-KAM

Onwg €yovpe NN e€nynoe, Sev elvat O6AoL ol TMEAATEG ULAG ETLXE(PMONG
oTPATNYIKNG onpaciag. Apa, cOp@wva pe toug Millman kat Wilson (1995), oe
QUTO TO TPOKATAPKTIKO OTASI0, ol AVOpWTOL TOU TUNUATOG TMWANCEWV &
UAPKETIVYK, £X0UVV GV KUPLO £PY0 VA aVAYVWPIoOUV TIOLoL TIEAATEG EVOEXETAL VA
EXOUV OTPATNYLIKI onuacia ywx tnv emixeipnon (Suvntikol meAdTeS) Kal dpa va
ATO@VYOUV TNV OTIATAAT TOPWV O€ TIEAATES IOV SEV PAIVETAL VA EXOVV NUTH TNV

Suvatotta (dnAadn va e€eAtyBovv o€ key accounts).

Ymv mpadn, oe autd TO OTASI0 M emixeipnon-mpounBevTg LTOLAAAEL
TPOGPOPES o€ PBaoikd Tpoidvta 1) vTnpecieg ¢ (xwpis va Aapfavel onuavtika

VT OV TUXOV IBLAITEPEG AVAYKEG TOV TIEAXTT) EVW TAVTOXPOVA TpooTabEel va
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OUAAEEEL TANpO@OPIEG Y TOUG TIEAATEG AUTOVG, TIPOKELPEVOL VA KaBoploeL eqv
EXOUV TNV TPOOTITIKN €EEALENG o€ TeEAATn oTpatnykng onpaciag (key account

potential).

2.4.2 Early-KAM

Ye autd TO OTAS0, 0 TMPOoUNBeVTNG aoXOAelTAl KUplwG pE TNV avalntnon
EVUKALPLOV YL OTEVOTEPT CLVEPYAOIN UE TOV LTOYNPLO OTPATNYLKO TEAXTN,
TPoodlopifovTag Ta KivnTpa, TNV KOVATOUPA KAL TIG YEVIKOTEPES ETLSLWEELS TOV
TeAdTn auToV (Tt SNAAS TTPAYUATIKE avalnTd 0 TEAATNG Ao TOV TTpounBev T
tov). MapdAinda, 0Twg pag eényovv ot Millman kot Wilson (1995), kpivetat
OKOTILHO O TPOUNBEVTNG VA ava{nTIOEL TIEPLOCOTEPESG TIANPOPOPIES YL TOUG
AVTAYWVLOTEG TOV (SNAad GAAEG ETIXELPNOELG-TIPOUNOEVTEG IOV cLVEPYAloVTAL
HE TOV TPoG €&ETaom TEAATN) KAl va aviXVEVOEL TH TAEOVEKTIMATA Kol
UELOVEKTNHATA TOUG, £VAVTL TNG SIKNG TOL EMIyElpnonG. Me autd tov TpoTo, 0
TPouNBevTN§ SUVATAL VO TTAPOVUCLACEL [LX TILO EAKVOTIKY TIPoc@opd (ol Ba
yvwpilel 161 TIS SUVATOTNTEG TWV AVTAYWVIOTWY TOV) KAl VA TIPOoTabnoEL va
TEOEL TOV VTIOYT(PLO TIEAGTY, YIX TA ETUTTPOGHETA 0PEAN Ttov Ba "amoAapfavel’”’

aTd TNV CLVEPYATLA TOVG.

TOH@WVA PE TO CUYKEKPLUEVO LOVTEAD, ATALTELTAL VA €EEPEVVNOEL ECWTEPIKA O
TEAATNG KAL TILO CUYKEKPLUEVA 1) Soun Kol ol Sladlkaoieg Tou akoAovBouvtal
and v povada ANYmg amo@doewv tou meAdTn (customer’s decision-making
unit), OTIwG emioNng kal 1 KAtavonon g @UONG TWV EPYACLOV TOV TEAATN Kal
apa ta mbava mpofAnpata mov Ba TpokvPovy Katd TV Sadikacia Tpdcdoong

mpootiBépevn aglag (value-adding process).

Ito O)Mua ™G povadag ANYMG amo@dcewv Tou TEAGTN Ba Bfdape va
TPOCOECOVLE OTL KPIVETAL CNHAVTIKO, APKETA TIPLV (PTACOVE GE AUTO TO ONUE(O
Epeuvag, va gxovpe mpoodlopioel Tov avBpwto autd mov Ba pag “avoi§el v
mopta’ ™G emMixelpnong tov meAdtn (gatekeeper) kat Ba pag emTpéPel va
TIAPOVCLAGOVUE PE AVAAVTIKO TPOTIO TO TIPOCPEPOUEVO ATIO LEPOUG TIPOUN BV TN

Tpoiov (ayabo 1 vmmpeoia). o mapddetypa, oty MEPIMTWON TWV VAU TIALXKWY
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ETALPELWY, €xel mapatnpnBel O0TL 0 AvBpwWTOG auTog pmopel va eival éva
xaunAopabuo otéAeyxog TG etalpelag (Y mapadSelypo plo YPOAUUATENG TOU
TUNHOTOG TTpOoUNBeL®V) 1 akOpa KAl Evag UTTAAANAOG TG VTTOS0XTG.

Tuveyilovtag ot Millman kat Wilson (1995) ava@épouv 0TL 6€ autd To 0TAS10 Bt
Ylvouv KATIOLEG TIPOOWPLVEG-OOKIUAOTIKEG OAAXYEG OTNV  TIPOCEPOPA  TOU
TPOUNOELTN-TWANTY], WOTE VA TALPLALEL TIEPLOCOTEPO WE TIG ATALTIOELS TOU
meAdtn-ayopaotr). Ol mpoomdBeleg tou TpounBevt), 1600 otV Sadikacio
TWANCEWY 000 Kol OTO WAPKETWVYK, Ba emKevipwBoUv otnv otkodounon
eumotoolvng, Héow otabepng amddoong oAAd Kol avolXTNG  YPOUMNS
EMKOLVWVIAG PE TOV TEAdT. O BEAaE ETIIONG VA GXOALACOVE GE OTL APOPA
TOV TIpoG €E€Taom TPOPOSOTN TMAOolwV, OTL otV TPA&EN €xel mapatnpndel va
EMITUYXAVETE oTABEPT) ATMOS00N OTI UTINPECIEG TOVU KATA TO TIPWTO SAOTNHA
ouvvepyaoiag pe évav TEAQTN, wotdco auTn N emidoon telvel va @Bivel pe to
TEPAGUA TOV XPOVOU, TOGO GTO KOUUATL TNG TPOo@odooiag (Yl Tapadetypa oto
KOUUATL TNG TOLOTNTAS 1} TWV TEXVIKWV TIPOSLAYPAP WV TWV TIPOTOVTWYV), 600 KAl
O0TO KOUHUATL TWV SIOIKNTIKWV VTMPESLOV (YLt TTAPASELY X GTNV AVTATIOKPLOT) OE

Tapdmova 1] 0€ NTHATA A0YLOTIKNG VTTOOTHPLENG).

Emiong, ot mwAntég kat KA managers Ba mpémel va elvar mpodBupol va
TPOCAPUOCOVV TNV TPOCEPOPA TOUG WOTE VA TPOCPEPOUV TNV TAELOV
efatopkevpévn Avon (customised solution), ov B KAAVTITEL TIG AVAYKES TOV
ayopaot. 01600, Yl va YIVEL QUTO Kol 0€ cLVSLVAOHUO pe Ta VYNAG emtimeda
afefatdTntag yiao TNV pakpoyxpovia €EEAEN autig TG oxéong (umv Sexvape
Bplokopaote akoua oe apxlkd otadio KAM), eivar mbavov va ypelaotel va
TPowOBNooLVY TNV WEA-PLA0COPIA Yl EEATOUIKEVUEVEG TIPOGPOPEG EVTOG TNG
emiyelpnong tov mpounBevty. Me GAAx Aoy, B TIPEMEL VA KATAPEPOLY VA
TeloovV TNV NYeola TOL TPOUNBELT, VA EVOTEPVIOTEL TNV @LA0GO@IA TOV
UAPKETIVYK, SNAadN TNG MPOCEPOPAS EEATOULKEVUEVWY AVCEWV HE OTOXO TNV

KAALYT TV TPAYHATIK®OV-BaBUTEPWY AVAYK®V TOV OTPATNYIKOV TEAATY).
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2.4.3 Mid-KAM

Kabwg Aomdv avamtvooetal 1 oxéon HETAEY MWANTN KoL AyopaoTi), TOGO
aUEAVEL TO ETITMESO EUTILOTOOVVNG AAAG TTAPAAANAX KA TO EVPOG TWV {NTNUATWV
TOU aVAKUTITOUV KAl amo Ti§ 6Vo mAeupés. Autd avtiotolya onpaivel otL Ba
TPEMEL v aLENBel N SLATUNUATIKY eTKOWVWVIX HETAE) Twv SV0 TMAgVpwV (Yl
TAPASELYLX TO AOYLOTIPLO TOV TPOUNOELTN, UE TO AOYLOTIPLO TOV TEAQTN 1) O
UTIAAANAOG TOU TUNUATOG TPOPOS0CIaG TOV TIEAXTT), LE TOV AVTIOTOLXO UTTAAANAO
TOV TUNHATOG TTPOCYOPWYV TOU TipounBeutn), He Tov mwAnt 1) Tov KA manager
Vo XAVEL TTAEOV TOV KEVTIPLKO POAO TIOU PEXPL TIPOATIVOG ElXE WG Bacikog SlavAog

ETILKOLVW VLG,

Emiong, ot Swadikacieg KAM teivouv va petatomifovtal mpog vymAdtepa
KALLAKLX OTIwG TNG avwTtepng Sloiknong (senior management level) Adyw tng
TpocoyNs Tov Ba mpémel va o0&l 0TOV TEAATN 0€ AVUTO TO OTASLO AAAA KL TWV
mopwv Tov  Ba TpEmEL va  KatavepunBovv ywx TNV €fumnpETnon  Tov
OUYKEKPLUEVOL TEAATN (KATL TOU Tpo@avwg Oev pmopel va ylvel amd
XaUnAotepa KALPLAKLX Stoiknong Adyw tng advvapiag aoknong egovoiag Kot dpa

SLaBeonS KAl KATAVOUN G TOPwV).

Axopa, pag einyesitat 6Tl 0e auTO TO OTASLO, TAPA TIS TPOOTIADELEG TOU
TpounBevTr, elvat mMOAVO va punv €xel emTELXOEl N ATOKAEIOTIKOTNTA GTNV
ovvepyaoia, ywx ovtd kot Ba mpémel va €EAQKOAOLUONOCEL 1 TPOOCEKTIKN

TLAPATIPT)OT) TWV EVEPYELWV TWV AVTAYWVLIOTWYV TIPOG TOV CUYKEKPLUEVO TIEAQTN).

2.4.4 Partnership KAM

[TA¢ov Bplokdpaote o€ Eva OTASIO0 WPLUOTNTAS G OTL A@OoPd TNV €EEALEN NG
OXEOMNG LLE TOV OTPATNYIKO TEAATN. O TPOUNOEVTHG CUXVA AVTILETWTI(ETAL WG
eCWTEPKOG TOPOG TOu TeAGTn (6nAadn external resource kot OxL pE TNV

KAaookn évvola Tou seller). AkOUQ, EVTATIKOTIOLELTAL 1] KOLVT] XP1|0T) EvaioBNTwY
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EUTIOPLKWV TIANPOPOPLWV, KABWG TAEOV 1 OXEON EMIKEVIPWVETAL OAOEVA KOl

TEPLOCOTEPO TNV EMIAVOT KOWVWV TIPOLANUATWV.

2.4.5 Synergistic KAM

e aQuTO TO OTASI0 TPOXWPNUEVNG TAELOV WPLLOTNTAS, T Slayelplomn Tov
oTPATNYKOV TEAQTN EemMeEPVAEL AQUTO TOU Ba YaApakTNPIlape WG WL AmAn
ETALPLKI] OXEOT, A@OV VUTIAPYEL TAEOV A BepeAlwdnG aAAayn OTOV TPOTO
okEYMG aAAQ KAl TOV TPOTIO HE TOV OTolo avtilapfdvovtal Ty HETAEL TOUG
ovvepyaoia. OTws pag eEnyeltal, ayopactng Kol TWANTNAG eV avTIHETWTI{OVV O
EVag TNV ETIYXEPNON TOV GAAOV WG SV0 EEXWPLOTOVG 0PYAVIGHOUG, OAAA WG UEPN
UG EVPUTEPNG OVTOTNTAG, IOV ATO KOwvoU £XEL WG oTOXO0 TNV Snuovpyla pag
KOWNG aglag otov kAAS0o Spactnplomoinong Toug Kal Kot EMEKTAON OTNV

EVPUTEPT AYOPAL.

ETtl g ovoiag, o€ autd 10 0TAS10 BPLOKOUACTE OTO ATOKOPUPWHAX TNG OXEONS
uetaly meAdtn - mpounBevtn. Elvat mAgov 6To YépL Kat Twv V0 TAELPWV YlA TO
T600 B SlapkEoeL aUTH N KO TIOPElA Kal 0 KOOGS TPOTOG OKEYNG, ooV TO
eMOUEVO 0TASL0 glval AoV TO 0TASL0 TNG amooLVVdeon§ OTwG Ba avaAvoovue

KOl TTOPAKATW.

2.4.6 Uncoupling KAM

'OMw¢ pag VTTOSEKVUEL KAl 0 TiTA0G Tov TeAevtaiov otadiov KAM, Bplokdpaocte
TAE0V 0TV @Aaon g amoocvvdeong. Ot Millman kat Wilson (1995) oxoAialouv
OTL TO 0TASL0 AVTO, OTIOV OVCLACTIKA £xoupe TNV “SLtdAvon” TG oxéong HETAgy
TPOUNOEVTH KAl OTPATNYIKOU TOU TEAATN, QVTIUETWTILETAL PE EVA OYETIKA
UTIOTLUNTIKO TPOTO. AUTO YlaTl Bewpeltal OTL Pl EMITUXMUEVN OXECT Ba TIPETEL
KaT avaykn va elval Kal po Hakpoxpovia oxeot. Lotdo0o 0w Hag €Enyovy,

auTo Sev elval amapaitnTo.
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OMweG HOG ava@PEPOVV, €XOVV EVTOTIOEL APKETEG BPaxuTPOOEoUES ETALPLKES
OXECELG IOV aVAPEPONKAV WG EEALPETIKA ETILTUXNUEVEG ATIO TOUG CUUUETEXOVTES
KOl LAALOTA LE OHAVTIKO OQEAOG VA EPYXETAL EK TWV VOTEPWY, LETA TNV AN)EN TNG
ouvepyaoiag Kol TTov Tpo@avws Sev elxe cuvumoloylotel. Eival xapaktnplotikd
aUTO IOV paG ava@epel 0 Low (1996, p. 33-34) 0TA CUUTIEPACUATA TNG EPEVVAS
Tou: “To va &pelg TOTE va BYELS Ao P VTTAPYXOVCA OXE0T) KL AVTIOTOLXX Vo
UTELS O€ UL KavoLpyLa, €lval TTOAU TOAVO Vo EAXYLOTOTIOMOEL TO OTHAVTIKA
OLKOVOULKO, TOALTIKO KOl ouvaloONUatikG KOOTOG TOU OXeTi(eTal HE TNV

olKoSoUNoN HLaG oXEoMG, TTOL OUWG SV TTpoopl{dTay TOTE va Stapkéoel”.

‘Eva teAevtaio oxdAo twv Millman kat Wilson (1995) eivat dtu eml ™ g ovolag,
TIOAAEG OXECELG EVIOYXVOVTAL TIOAD TIEPLOCOTEPO ATIO OTL TPAYUXTIKA XpELAleTL
(e ™V €vvola TG TEPAV TOV SE0VTOG OTIATAANG TTOPWYV) EVW TEAKE, Eva Tuxalo
YEYOVOG pmopel va otabel 1 a@opn yl va emtayuvOel 0 TEPUATIONOG TOUG.
Auté Aoumov TO OULUUTEPACHA UTOSMAWVEL KAl TNV QVAYKN VA £XOUUE
TPOYPAUUATIOEL it IOV ATTOOVUVEECT)-TEPUATIOUO ULOG OXECTG, £XOVTAG KATA
VOU éva 0X€S10 EKTAKTNG AVAYKNG, TIOU TIPO@PAV®DS B LELWOEL TIG ETITITWOELS TG
ATOCUVEEONG KAl TAVTOXPOVWS Ba pag avoifel tov Spopo ywa v dnulovpyia

LLOG KALVOUPYLUG LOKPOXPOVLAG CUVEPYNTLKNG OXECTG.

Amd To TapATAV®W OXOAL0 aVTAAUBAVOLXOTE KAl TNV aVAYKALOTNTA, OAOL OL
TpounBevtég, Stapécov Twv KA managers, va Bplokovtal oe Slapkr €ypriyopon
oe OTL a@opd TNV avaltnon VEwV UTOYN@WV OTPATNYIK®WV TEAATWY,
EBIKOTEPA OTAV 1) OXEOT) TOUG HE EVAV OTPATNYLKO TEAQTN €xeL N8N PTACEL TO
TIPOAVAPEPOLEVO OTASLO TNG WPLLOTNTAS Kal apa elvat TToA) mBavo va Bpebdel

0€ TTOAU GUVTONO XPOVIKO SLACTNHA 0TO 0TASLO TNG ATOGVVIEOTG.

EvoAdaktikd, ot McDonald kat Woodburn (1999) mapovotalouv 6To ToHpaKaTw
oxnua (Iivaxkag 2), pe mo ovvontikd TpoTo, Ta oTddIa €EEAENG ™G oxéong
TeAATN-TipounOevT) €vtdg Tou Tpoypappatos KAM. Eml tng ovolag,
TapaAAnAiouv v e€€AEN ™G oxéong evtog evog mpoypappatog KAM pe v
mupapida touv Maslow, vté v €vvoln OTL k&Be emimedo ™G TUPARISAG

avTavakAQ  Sla@opeTikd  emimedo oyxéong (Baowkd, ouvvepyatikd, otddlo
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oAANAeEGPTNONG, OAOKANPWOTN) Kol SLPOPETIKEG AVAYKEG TOU OTPATNYLKOV

TLEAQLTT), TIOU KOAE(TAL VA LKAVOTIOWGEL O TIPOUT OEVTYG.

Degree of KAM Needs of parties to
collaboration relationship KAM relationship
stage

High: Collaborative

\ Inte- Realization of fullest potential

J grated of both organizations

Confidence in relationship, stable
Interdependent & highly evaluated by both sides

: Reduction of risk,
/ Cooperative \ ability to forecast

Operational, efficient
transactions

Basic

Low: Transactional

Source; McDonald and Woodburn, 1999

[Mivaxag 2 (McDonald & Woodburn, 1999)

‘Etol Aowmdv mapatnpovpe 4tL 600 avidavel o Babuog g ocuvepyaoiag petady
meAaT-pounBevTn) Kot mpoxwpdpe ota otadia KAM, tdoo pewwvovtal ot
k(véuvol, auidvel 1 automemolBNno”m Kol EUMIOTOOVVT PETAEY TwV SV0 HEPWV
OAAQ TAUTOXPOVWG QUEAVEL KOL 1 QVAYKN YL EVTOTIOHO, KATAVONOT Kal

LKovoTIo(nom Twv BablTEPWV avayK®V TOU GTPATNYLKOV TTEAXT).
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KepdAalo 3

Kplimmpla emAoyn g oTpaTnyIKoU

TLEAQTT

3.1 l'evikd yvwplopata oTPpaTNYLKOU TTEAATY

O Ojasalo (2001), otnv épeguva TOU TAVW OTNV OSLAXEIPLON OXECEWV LE
OTPATNYIKOVG TEAATEG, TMPOOTIAONOE va avayvwploel kal va TeplypaPel ta
Baowa otoiyeia Tov KAM. Zmpl{dpevog ota gupnuata Tov, KatéAnée OTL TO

KAM mepilapfdvel petadV dAAwv tecoepls Baoikég Aeltoupyleg:

e Tnv avayvwplon TV 6TPATNYIK®V TEAATWV

e Tnv avdivon Twv oTPATNYIK®WV TEAATWV

e Tnv emAoyn TG KATAAANANG OTPATNYIKNG TIPOGEYYLOTG KAl

e Tnv ouvveyn avdmtudn TWV EMYEPNOLAK®WY  SUVATOTHTWV  TOU
TpounBevTr, He oToO)X0 ™V PEATIWON TNG OXEONG TOV PE TOV CTPATIYLKO

TLEAQTY)

e autn TNV evoTNTa B AoY0ANBOVE [LE TO TIPWTO ATO TA TECOEPA TIAPATIAV®
otolyela, SNAASN HE TNV aAvayvwplon TOU OTPATNYLKOU TEAATH KAl KAT
EMEKTAOT), LE TA KPLTNPLA BACT TWV OTOIWV UTTOPOVLE VA AVAYVWPICOVHE KAL EV

ovvexela va avaBaduicovpe évav TEAAT 0€ GTPATNYIKNG ONUAGLAG.

Ot TEAGTEG AOLTTOV TIOV E(VAL TIPAYUATIKA OTPATNYIKNG oNnuaciag elvat Atyol oTov

aplOud Kol Ba TPETEL PE KATIOLO TPOTIO VA SLAKPIVOVTAL ATIO TOUG VTIOAOLTIOUS
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(Guesalaga k.a., 2018). Qotdoo, yla va yivel autn 1 Stdkplon, elvat onuavtiko o
TpounBevTtng va eetaocel TL Kuplapxa avalntd amd &va oTPATNYIKO TEAQTN

(Ojasalo, 2001).

Me Bdon To Tapamdvw CUUTEPAOUA, KATaAXBalvoupe OTL kABe Tpounbev g B
TIPETEL VA BETEL Evay aplBud kpltnplwv, pe Baon ta omoia Ba aglodoyel kot Ba
KATAAYEL 0TV 0pB0TEPT eMIAOYN oTpatNykoL TeAdatn. H Siebvig BifAoypagpia
HOG aVOEEPEL SLAPOPETIKOVG TUTIOVG-0Uddeg TETOLWVY Kpltnpiwv. O Cheverton
(2008) mpoodidploe 5 opadeg mapayovtwv-kprtnplwv: (1) v eAkvoTikOTTA
Tou VToOYmn@lov otpatnylkol TeAdatn, (2) v mBavotnta emTUXiNG TOU
npoypaupatos KAM mdvw oe évav ocuykekpipévo medatn, (3) tnv cvpfatotnta
TWV ETYEPNUATIKOV OTOXWV TEAGTN-TtpounBevTy, (4) €8IKEG evKaLpleg OV
TOAVWS Vo TTPOKVPOVV KAl EVVOOUV TNV ETMIAOYN €VOG OUYKEKPLUEVOL TEAQTN
kat (5) tig SuvatdtnTeg kat TOPoug oL StabETeL 0 (810G 0 TPounBeLTHG KAl Apa

TNV LKAVOTI T TOU VO EEUTINPETIOEL LE ATIOSOTIKO TPOTIO VAV TIEAXTN).

3.1.1 Kptmpla Etidoyng

[TapoAo Aowmdv mou 1 onpacia ™G emMAoYNG otpatnylkwv TeAatwv (Key
Accounts) eival svpéwg avayvwplopévn oty BiAloypagia Tov HAPKETLVYK, 1
EUTIELPIKN] €PEVVA TIOU QOYOAE(TAL HE QUTO TO Oépa elval TePLOPLOUEVT
(Tzempelikos & Gounaris, 2008). Qot60c0, €av BéAape va EeKVIOOLUE TNV
ouv{NTon o€ OTL APOPA TA KPLTNPLX €TAOYNG, Ba Afyaue OTL €va oLV OEeg
XAPAKTNPLOTIKO TWV OTPATNYIK®WV TEAATWV (lowg kat 1 mAéov Stadedouévn
amoym), eivat 0Tl amoTeAoVV TOUG PEYOAVTEPOUG GE OPOUG KUKAOU EPYACLOV

TIEAATES LG ETILYEPTIONG.

Tnv mapamavw dmoym evotepvietatr kat o Barrett (1986), o omolog pag
ava@epel 0Tt to KAM otoxelel 0TOUG HEYAAUTEPOUG KOAL TILO ONUAVTIKOUG
TIEAATESG, OTOVUG OTIOLOVG 1) ETILXEIPNOT O@EIAEL ESIKY LETAXEIPLOT OTOUG TOUE(S
TOU UAPKETIVYK, TWV TTWANCEWV Kol TV SLOIKNTIKWV VTNpeciwv. Ot McDonald

K.Q. (1997) emiong pag €€nyovv 6Tt 0 KUKAOG EpyacLwV (0YKOG TTWAT|CEWV) CUXVA
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TEPLYPAPETAL ATO TOUG AVAAVTEG WG O TPWTAPYLKOG TIAPAYOVTAG ETAOYNG KAL
KO TN YOPLOTIOINOoNG EVOG TIEAATN WG OTPATNYIKOV EVW ETTTPOOHETWG BewpolV ATL
TeAATEG auTOV TOu OYKOovu, Ba TpemeL va €xouvv e&€xyovoa BEom oe Opoug

AVAYVWOLLOTNTAG EVTOG TOU KAASOU SpacTnpLoToinon g TovG.

Omwg €xel N8N mpoavaepbel, pia amod tig Spactnpottes tov KAM eivat
TPOCUPUOYT] TWV ayabwv, VTNPECIOV Kol Sladlkaolwy OTIS AVAYKEG TOU
ekdotote meAdtn (product customization). Qotd6c0o, autov TOL €ldouvg 1
TPOCUPHUOYT] ATALTEL TNV KATAVOUN] ONUAVTIIKWV TOpwV ota avtiotoya Key
Accounts (Boles, Pilling & Goodwyn, 1994). Q¢ ek ToUTOU, OL TPOUNOEVTES
o@elAovv va elval ISLALTEPWS TIPOTEKTIKOL KT TNV avadBuion evog teddtn oe
otpatnywkns onpaciag (Tzempelikos k.d., 2008). Xe autd TO CLUTEPAOHA
kataAnyet kat o Capon (2001), o omoiog Tovifel ™MV onuavtikdtnTa TG 0pO1NG
EMAOYNG OTPATNYIKOU TEAQTN, a@OU OTMwWG HOG €ENYel, 1M €@APUOYN €VOG
mpoypauuatog KAM ocuvvemayetat S€opevon TOAAWY, OLAQOPETIKWVY Kol

OTNHAVTIK®V TOPWV (0LKOVOULKOL, avOpmTILVOL, VALKOTEXVLIKOL).

Medetwvtag TNV TEPIMTWON TOU  OUYKEKPLUEVOU TPO@OSOTN  TAolwv
SLATIIOTWVOUE OTL TPAYUATL, TO KUPLOTEPO KPLTNPLO KATNYOPLOTO(NONG €VOG
TEAATN WG OTPATNYLKOU £lvat 0 T{{pog Tov Tpog TNV emiyelpnon. MdAota, €xeL
TapatnpnOel 6TL 0 TPoPoSOTNG BETEL 08 SeVTEPT Holpa TNV KepSo@opia autn
ka®’' autn, 6Tav Bewpnoel 0Tl eival oe BEon va kepdioel TNV MAELOVOTNTA TWV
TAPAYYEALWV ATO UEPOVG GUYKEKPLUEVOU TEAdTN (GAAWOTE AQUENUEVOG OYKOG
TWANCEWV TIPOG €va MEAATN ouviBwg cupfaivel OTAV Ta TOCOOTA KEPSOUG
HEWBOVUV pe 0TOXO0 TNV avénomn Twv TwAncswv). H mapamavw kivnon BéRaia
OTOXEVEL KUPIWG 0TOV PUYOAOYIKO TTOAEUO EVAVTL TWV AVTAYWVIGTWV TOV, TOV
TPoPAVWS Sev yvwpilouv OTL 1| TTpoowpvy “aykiotpwon” evog TeEAATN GTOV
TIPOUNOEVTI) TPOEPXETAL ATO TIG EEAPETIKA YOUNAEG TWHES €1 BAPOG TNG

kepSopoplag.

Topwva pe tov Capon (2001), oxedOv OAEG OL ETLXELPTOELS AELTOUPYOUVV LLE TOV
kavova tov 80/20 (yvwotdg kat wg kavovag Pareto). Mapdtt avtdg o kavdvag
UTopEel v avayvwoTel e S1a@opoug TPOTOUG, i TUTILKT gpunVvela elvatl 0Tt To

80% ToU KUKAOL £pyacLwV HLaG ETTLXElPNONG, TIPOEPXETAL ATIO LOALG TO 20% TwV
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TEAQTWV TNG. ZUUPWVA AOLTIOV HE QUTO TOV Kavova (1 éva avtioTtoo OTwg
90/10 1) 75/25), to 20% twv meAatwv tng emxeipnong (N avtiotoya 10% 1
25%), Swdpapatifouv Tov TAEOV ONUAVTIKO POAO OTNV paKpOoTpOBeoun
Agttovpyia Tov opyaviopov, Tov vTepaivel Kata ToAD Tov avtioTolo pOAo Tov

“ugocov” meEAATN.

ITov TOpéN TNG TOVTOTOPOU VAUTIAIKG Kol AOYw TOU TAYKOGULOTIOUUEVOU
XAPaKTNPa NG, 0 Kavovag Pareto dev @aivetal va Aettovpyel, umtd TV évvola OTL
Ol TIWANCELS TPOG TOUG TEAATEG TAPOVOLAlOUV SLAKUHAVOTN avAAOya HE TNV
YEWYPAPLK TEPLOXT) OTNV OTola SpACTNPLOTTOLOVVTAL TA TAOLX TNG EKAOTOTE
VOUTIALOKN G eTtatpelag/meAdtn touv mpounBevty. ‘Etol, meAdteg mouv yla
OUYKEKPLUEVT] XPOVIKN Ttepiodo (TToV pUmopel var KAAVTITEL KOl APKETA CUVEXOLEVX
€tn) €xouv Ta TMAola TOLG o€ SpopoAdyla Tou TepapBavouvv to Hvwpévo
BaoiAelo, pmopel kal va €xouv oTpaTNyLK onpacia ylx tov mpounBeutn Kat
TPAYLATL KATIOLOL ATI0 AUTOVUG TOUG TIEAATES, O GUYKEKPLUEVT] XPOVIKN] OTLyUn
KOl YlO OUYKEKPLUEVO XPOVIKO SLAoTnUa va akoAovBovv tov kavova Pareto.
Q01600, oL (510l avuTol TeEAATES, €dv Ea@VIKA 0AAGEoUV Ta POUOAGYLX TOUG KAL
to H.B 8ev meplapfavetat 0toug mPooplopols Toug, 8EV CUVELGQPEPOUV GTOV

KUKAO EPpYQAOLOV TOV TIPOUNOEVTI] KAL TPOQAVW®G avTIKAB{oTAVTHL ATTO AAAOUG.

KataAnyovtag o Capon (2001), €opolwvel autovg TOUG TOAU ONUAVTIKOUG
meddteg (oe Opoug peyéboug TmwAncswv) pe Tto LVYMANG  aflag KoL
OTNUAVTIKOTNTAG TIEPLOVCLAKAE oTOoLYElX plaG eTtixelpnong. MAALoTH ava@EpeL OTL
0€ TOAAEG TEPIMTWOEL, QUTOL Ol TEAATEG €youv peyaAvtepn ofia KAt
OTNUAVTIKOTNTA AKOUX KoL ATI0 TIOAAQ ATO TA TIAYLX TIEPLOVOLAKA OTOLYElX TOV

EVEPYTTIKOV EVOG 0pYAVLIGUOV.

Q010600, N EMAOYN OTPATNYIKOU TEAGTT HE BAOT) TO TAPATIAV®D XAPAKTNPLOTIKO,
onAadn Tou OYKOU €PYAClOV 1) AVTIOTOLXX TOU OYKOU OyopwvV amd Tnv
emyelpnon-mpounBevtn mBavotata dev elvat 11 cwototepn (Sharma, 1997).
YuveyxiCovtag o Sharma (1997) mpoteivel 1 emixeipnon va kabopilel Toug

OTPATNYKOVG TNG TTEAATES e Bdom TNV kKeEpSoopia OV ATOPPEEL ATIO AVTOVG.

H onpavtikommrta evog otpatnykol meAdatn pmopel va faciletat kat o€ Stdpopa

GAAQ KPLTNPLA, EKTOG TNG GUEONG OLKOVOUIKNG onupaciag Tou €xeL ywa Tnv
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emyelpnon-mpounOevtn) (Millman & Wilson, 1999). Kdmowax emmpoobeta
KPLTNPpL IOV paG TapaBeTouv elvat 1 xpnolgomoinon tov ovopatog (brand
name) TOU OTPATNYIKOU TEAATN WG AVAPOPA OTNV Sladikacia TPocEAKLOTG
VEWV OTPATNYIK®OV TIEAATWV - To Agyopevo goodwill piag emyeipnong, Sndadn n
ENUN kat meAateia TG, N TpocPaon o€ Texvoyvwolia (process & technological
knowledge) aAAd koL 1 TpOoBacn o€ ayopEéG HEGW TOU OTPATNYIKOV TIEAATN IOV

o€ Slaopetikn epimtwon Ba tav advvatn n Sieiodvon tov TpounBeuTy.

Na Ttovicoupe oe autd TO omnuelo OTL M Tpoavapepbeloa emAoyn TOUL
TpounBevuTn va peElwVEL TNV KepSo@opla pe okomd va SlekSikel To PEYLOTO
nepido twv €£06wv evog meAatn, BacileTal Kol 6TV AVAYKN Ao LEPOVG TOU
mpounBevtn) va “Sta@nuifel” TNV oxEoN TOU HE OUYKEKPLUEVOUG TEAATES
SeBvovg epuférelag, pe otoxo TNV katasiwon Tou Kot TV Slekdiknon akopa

UEYQAVTEPOL HEPLSIOV AYOpPAs.

Ita mapamavw kpimpla, N Pels (1992) épxetal va mpooBesel Tnv mBavoOTnTH
aVENONG TOV OYKOU TWV MWANCEWV TOU TPounBeuth mpog éva meAAT (Tov o
mpounBevtng Tov efetdlel w¢g MBavO oTpatnylkd meAdTn). To MapamaAvw
KPLTIPLO TO AVOAVEL TTEPATEPW LE BAOT) TO KEVO OTIG ONUEPLVEG TIWATOELG XAAQ

TO KEVO O€ TOAVEG LEAAOVTIKEG TTIWAT|OELG.

Y€ OTL AOPQA TIG ONUEPLVESG TIWATOELS, VTIOAOYI(EL TO TTOGOGTO TOU LEPLSIOV TIOV
KATEXEL O TIPOUNBEVTNG OTIG GUVOALKEG aryopéS evog TteAdtn (“share of wallet” -
TPOPAVWG KABE TpounBevTng BEAEL VA KATEXEL 0G0 TO SUVATOV UEYAAVTEPO
TOCOO0TO ATMO TA OUVOAKA £§oda TOU TEAATN). Ze OTL A@POPA TIG TIOAVEG
HeAAOVTIKEG TtwANoelg (potential volume), €€etalel katd TMOCO €vag TEAATNG
elval tkavog va akoAovO1oeL pa HeAAOVTIKY avodo Tov KAGSou péoa 6Tov oTolo
Spaotnplomoteital. ‘Etol, pe v e€étaon g SuvapKNG €vOG TEAATN, O
TpounBevTng lval oe BEom va Kpivel edv Evag TEAARTNG KPIVETAL WG OTPATNYLKNG

onuaciag, v Se8opévn GTLYUN 1) 6TO KOVTLIVO HEAAOV.

Apa, 0 BaBuog oNUAVTIKOTNTAG €VOG TEAATN amd pEPoug mpounbevtn Sev
KpIveETAl HOVO ATO TOV TWPLWVO OYKO MWANCEWV GAAX KAl AT TNV SUVOULKNY
eCEAMENG TOov oTo PEAAOV. AUuTO aAlwoTte pag efnyel kat o Ojasalo (2001), oTL

MAadn katd tnv Sadikacia emAoyng 1N avafaduiong evog TEAAT O€
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OTPATNYIKNG onuaoiag, Oa TpEmeL 0 TPOUNBEV TG VU TIPOcSLlopioEL TTOLOL TTEARTES
UTTOPOUV VA TTETUXOUV TOUG 0TOXOUG TOU BETeL el TOU TAPOVTOG 1) €XOVV TNV

SuVATOTNTA VX TOUG TIETUXOUV GTO UEAAOV.

ITOo TMapamavew CVUTEPAoUA CVH@WVEL kKat o Spencer (1999), enywvtag OTL
KATA TNV Sladikaoia KoTnyoplomoinong evog TMEAATN WG OTPATNYLKOU, Ol
ETILYELPTOELS B TIPETEL VA ETIIKEVTPWVOVTAL 0€ SEIKTEG OV ATEKOVI(OVV TNV

SUVALKT] TOU TIEAQTN).

Ta mpoava@epBEévTa CUUTEPAOUATA, OXETIKA E TNV AVAYKT TIPOGSLOPLOHOV TG
TIPOOTITIKNG €EEALENG TWV TWANCEWVY €VOG LTIOYTNPLOU OTPATNYLKOU TEAXT,
@UUIVETAL VX ETIEKTEIVOVTAL KL OTO KPLTNPLo NG kepdoopliag. 'ETol Aotmov pog
efnyeital 0TL oto OLEBVEG emIXElPNUATIKO TEPBAAAOV €VTOG TOL OTIO(OL TO
UAPKETIVYK KaAelTal va amodeifel TNV cupfBoAr] Tov 6NV agla TwV PLETOXWV TNG
ekaotote emixeipnong (Doyle, 2000), To {Tnua Touv TOOL TEAGTES elval
KEPSOEOPOL AAAA KUl TO TWG HETPATAL 1) KEpSoopia Toug yiveTal OA0 Kal TILO

onpavtiko (Reinartz kat Kumar, 2020).

[TapoTL oL oTpatnykol TEAdTEG amoTEAOVV TO KAEWSL Yt avgnomn tov pepLdiov
AYOpAS KAl TOU KUKAOU €pyaolwVv K&Be mpounbevti, To KOOTOG EUTMPETNONG
Toug evéexetal va “Stafpwoel” v kepdo@opia (McDonald, 2020). Akadnuaikég
EpeVVEG €YoV TtiomG Sel§eL OTL KATIOLO TTOGOOTO TEAATWV SEV ATIOPEPEL KEPSOG,
TOVAG)LOTOV OTav peAetape tv Bpaxunpobeoun kepdogopia (Wilson, 1996;
Van Raaij k.&., 2003). Qotoco, o Babuog kepdoopiag 1 un kepdo@opiag Twv
TEAQTWVY QUTWV UTOPEL VA AAAGEEL 0€ OVOLAOTIKO BaBpd amd mepiodo oe Tepiodo
(Wilson, 1996). Apa, A0yw aUT®WV TWV SLKKUHAVOEWV TNG KepSowopiag amo
TeploSo o€ TeEPI080, 0L ATTOPACELS TIOV APOPOVV TOVUG TIPOG ECETACT) TIEAATES Bt

TpemeL va Aapfavovtal pe Bdon pakponpobeopa dedopéva (Ryals, 2006).

Iy TeplmTwon Tov TPog €EETAOT TPOPOSOTH, TA TAPATAV®W KPLTNPLA (TOCO
oMAad ™G TPOOTMTIKNG €EEALENG TWV MWANCEWY, 000 KAl TNG TPOOTITIKIG
eCEAMENG ™G kepSooplag Twv LVTOYN@PLWY OTPATNYIK®WV TEAATWV) Oev
@alvovtal va Aapfavovtal vt oYmn kaBotL n emixelpnon Sev @alvetal va

SLBETEL TA AVTAVAKAAOTIKA aUTA (1] EVEEXOUEVWG KAl TNV EUTEPIA), WOTE VA
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elval og Bgon va aflodoynoetl TNV SUVALLKI TWV TIEAATWV TNG KXl Apa apKelTal

oTNV a§LoAGYN O TNG TTAPOVCAS KATAGTACTG TOUG.

O Ojasalo (2001) otnv épeuvva Tov Sivel Pl akOpa SlACTACT 0€ OTL APOPA TA
KpLtpla emAoyns. Ektog twv mpoavapepBévtwy kpltmplwv ota omola Kot
OVUQWVEL, pag B€tel GAAeg SV0 evllagEpovoes pog eEéTaon Tapauétpous. Kata
TPWTOV, LOG AVAPEPEL OTL 0 TIPOUNBEVTNG B TPETEL VAl CLUYKPIVEL TOUG SLKOUG
TOU OXECLAKOVG-ETKOLVWVINKOVUG oTtoXovs (relationship goals) pe avtovg tovu
TEAATT), €I8IKA OTAV TPOKELTAL VA TIAPEL OTPATNYIKEG ATIOPACELS TIOU APOPOVV
TO KOUUATL TNG €MKowvwviag tov. I'a mapadetypa yia to av B emevduoel og
€CELOIKEVIEVO £PYATIKO SUVAIKO TTOV B avaAdfeL TNV KO WVIX OTIWG elval

ot key account managers.

Kata 8e0tepo, pag e€nyel otL eival xpnotpo yla tov mpounfeutn va yvwpilel kat
va a&loAoyel To KOOTOG oV Ba XPELAOTEL Vo KATAPBAAEL YIA TNV EEUTINPETNON TOV
oTPATNYWKOV TEAATN Kol TNV TOAVOTNTA 0 OTPATNYIKOG TEAATNG VA
AVTIKATAOTNOEL TOV TIPOUNOELTN HE KATOLOV GAA0. MAALoTA, 0€ aUTO TO SeVTEPO
KpLTplo Bewpel OTL Elval oNUAVTIKO aTtd PEPOVG TIPOUNBELTY) VX YVwpILleL Edv 0
OTPATNYIKOG TIEAATNG CUVEPYATETUL TAUTOXPOVA PE AVTAYWVIOTEG TOU KAl TOLX
glvat 1 Bgon  ToOL  mpounBeutn  AVAPECSA  OTOUG  AVTAYWVIOTESG
(mowx eivar dnAadn autol oL AVTAYWVIOTEG Kal €AV elval ETIYXEPNOELS LE

vPmAdTEPN N XaUNAdTEPT B€0M ATO TOV TPOUNBELTH OTOV KAASO).

3.2 AfloAoynon tov Plokov tou ZtpatnyikoU [TeAatn

‘Eva emituxnuévo mpoypappa KAM, cuvvemdyetat pioko ywx tov mpopunBeutn
(Ryals and McDonald, 2008). O mpounB8eutn¢ xpetdletal va eTeEVEVCEL TTAVW GTNV
OXEOM TOU HE TOV OTPATNYIKO TEAATN apyikd TpocAaufavovtag KA managers
KOl OPKETEG POPEG VA TIPAYUATOTOW)OEL AQAAAYEG OTOV TPOTO AetTovpylag 1

akOpa KAl TV Sour TG ETLXEIPNONG TOL.

Oa pmopovoape va BPoUE Eva XAPAKTNPLOTIKO TAPASELY X OTOV TIPOG £EETAON

Tpo@odoTtn TAoiwv. H emévduon touv mavw oto mpoypappa KAM ywx v
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ECUTINPETNON TWV OTPATNYIKWOV TOU TEAATWV SeV TEPLOPIOTNKE HOVO OTNV
mpoava@epBeioa TpdoAnPn KA managers. AUTO TIOU €MITIPOCOHETWS XPELAOTNKE
NTav va WpuoeL ypa@eio TWANCEWV 0TIG XWPEG KAELSLE, OTIOV Kal oTEAEX®WONKAV
amd Toug avtiototyovg KA managers (ypageio TwAnoewv otnv EAAGSq, ypapeio
TwANoewv otnv Iv8ila KAT). AKOUN Kol EOCWTEPLIKA, OE AELTOUPYIEG OTIWG TNG
amoBnNkng kat Tou Aoylotnpiov, amatnOnke 1N MPOCANYT TEPLOCOTEPWV
VTTAAMAWY WOTE va €EUTMPETOVVTAL KAAUTEPA CUYKEKPLUEVOL OTPATNYLKOL
TIEAATEG, TOGO OE OTL APOPA TNV TOLOTNTA, OGO KAl TNV TAXVTNTA EEVTNPETNOTG

KOl VTATIOKPLONG OTLG AVAYKEG TOUG.

YuveyiCovtag ot (Ryals and McDonald, 2008) pag €nyolv 6Tt Kabwg autn 1
OXEON avATITUOOETAL TETUXNUEVA, O TPOUNOELUTIG AVAUEVEL TEPLOCOTEPN
SovAeld amd Tov oTpatnyko meAAT (Yl v akpifela, peyadvtepo pepido amod
T 6080 TOV TTEAATN TOV). AUTO LE TNV CEPA TOV ONUALIVEL OTL OO0 TIEPLOCOTEPO
£0deVel 0 TEAATNG oTOV TPOUNOeLT, TOOO HEYAAWVEL 1) €EAPTNON TOV
TPOUNOEVTI] ATO TOV OUYKEKPLUEVO OTPATNYLKO TEAGT. 'ETol Aowmdv, eival
TOAVO TEAIKA 0 TIPOUNBEVTNG VA €EAPTATAL ATO EVa UIKPO aplOUd OTPATNYIKWY

TEAQTWV.

Eivatl ebkoAo va @avtaotoVpe Toleg Ba elvat oL GUVETELEG VLo TOV TipopnBevT),
€QV YAoEL KATIOLOUG ATtO AQUTOUG TOUG CUYKEKPLUEVOUG TTEARTEG 1) £0TW KAl EVaV
€€’ avtwv. Ot Ryals kat McDonald (2008) oxoAldlouv 0TL 1] ATWAELXL EVOG TIEAATN
LE AUTA TA XOPAKTNPLOTIKG amoteAel pel(ova kivduvo yla Tov mpounBeut evw
TPOooBETOVY OTL 600 pPEYAAUTEPOG €lval auTtdg 0 TEAdTNG (UE TNV €vvolx NG
OUUUETOXNG TOV OTOV KUKAO TWANGEWVY TOL TPounBeuTn), TO60 PEYXAVTEPOG O

K(véUVOG Yl TV ETXEPNON.

3.3 Ot «kivbuvol Tov TmpounBevty €vtOG TOUL

mpoypaupoatos KAM

‘Evag amo toug Bacikog AGYoUG IOV OL ETILXELPTOELS ETAEYOUV TNV AVATITUEN

ox€oewv elval yla va pewwoovv 1o pioko (McDonald, Rogers and Woodburn,
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2000). XZvveyiCovtag pag oxoAlalouvv OTL aUTO UTOPEL va €XEL Kal TO avtiBeto
amotéAeopna, nAadn KaBwg oL eTXElPNOELG EMEVOVOUV OTNV AVATITUEN OTEVWY,
HLOKPOXPOVIWVY OXECEWY, HAll PHE TA OQEAN, avoAapfavouv Kol TO avTioTOLXO
ploko. BeBaiwg ot McDonald k.a. (2000) Sev amoBappUvouv TV avAamtuén
ox€oewv, avtiBeta ouLpUPouvAgvovYy OTL 0600 QUEAVEL 1 ATO KOWOU JEopevon
(neTadVy mpounbeutn KAl oTPATNYIKOU TEAATN), N auolBaia katavomon, 1
EUTLOTOOUVN] GAAG Kol Ta eumodia €§68ov, TOGO HeEwwVETAL 1 MOAVOTHTA
StaAvong autng ™G oxéong. Ilapoio autd, Sev amokAeiovv TOUG TAPAKATW

KLvOUVoUG TTou evExeTal va BlwoeL 1) eTtiyeipnon-mpounBeutg:

e Pioko A0yw plag sukalplaknig oxéong (mov mpo@avws agloloynnke e ta
AGBOG KPLTNPLA Yl TO KATA TOCO €lval oTPATNYIKNG onpaciag) Kol apa
KIVOUVOG va UnVv eMOTPAPEL TTIOTE TOW GTOV TPOUNOELTH) TO OGO OV
eMEVOLOE O€ AUTT) TN OXEOM.

e Kivéuvog o tpounBevtig va SecpevTel o€ Eva LOVO TIEAATT), ATTOKAEIOVTAG
dAAovG TteEAdTEG (TTOV TBAVWS VA EIVAL AVTAYWVIOTIKOL 0TOV ETAEXOEVTA
TEAQTN) KL APA 1) CLVEPYATIA PE TOV £VQ, VX ATIOKAELEL TNV CLVEPYATIX LE
TOoV AN, KATL IOV cupfaivel cuxva oTnv Blopnxavikny ayopd), Tov OUwS
Ba amodeyOel wg 0 AabBog eEAATNG.

e Kivéuvog va mapeEnynbel n oxéon amd kamolwa amd ta SVO UEAN, UE
ATOTEAEGUA VAL UMV VTTAPEEL apotBaio alobnua ac@Aaielag Kol EToL apya

yp1yopa va eméABeL ££080G TOU EVOG LEPOUG ATtO TNV OXEOT).

Mua SLaopETIKY TIPOCEYYLOTN TWV KIVEUVWV 0TOUG 0TIolovg elvat ekteBelLéVog o
TpounBevTtng Epxetal amd v Epevva Twv Ryals kat McDonald (2008), ot omolot
a@oV améppuav  Tov  KIVBUVO XPEWKOTIAG TOU OTPATNYIKOU TEAXTN,
TPOXWPNOAV OE UK CELPA ATIO CUVEVTEVEELG Kol cUVOLIALEG e KA managers kot
KA directors. Ot cuvevTelEELg AQUTEG ATTOKAAVYPAV TIG AVIOUXIEG TWV TEAELTALWV
v éva aplBpd KivdUvwy Tou a@opovV TOUG CTPATNYIKOUG TEAATEG YLX TOUG

omoiovg elvat vrevBuvoL Ot kivduvol Tov avaEEpBnkav 1AV 0L TAPAKAT®:

e H ovuvodikn Swakom g ovvepyaciag (defection) 1 1 mpoowpvn
LETAKIVNOT TOU OTPATNYLKOU TEAXTN TPOG AVTAYWVLIOTIKO TipounBeut

(migration).
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e AotaBn mpotuna ayopwv (Volatile purchasing patterns)
e Apyog puBuods mAnpwpwyv (Slow payment)

e Avoenuion touv tpounBevutn (Negative word of mouth)

Kabe évag amd Toug mapamavw Kivduvous Ba avaAvBel AETTOUEP WG OTA ETOUEVA

UTIOKEPAALA.

3.3.1 ZuvoAwkn 1 [Ipoowpivr) Stakomr) g ovvepyaoiag (Defection —
Migration)

0O xivduvog TG OUVOALKNG SLKOTING TNG CLUVEPYAOING HOG AVUPEPETAL WG TO
onuavtikotepo ploko oe éva mpdypappa KAM. Omwg efnynoape kot o€
TPONYOUUEVO 0TASL0, OTAV 0 TPOUNBEVTNG eUMAEKETAL 0 TTpoypdupata KAM,
AUTO TAUTOXPOVWG ONUALVEL OTL TIEPLOCOTEPT] SOVAELA EPXETAL ATIO ALYOTEPOUS
medateg. H amwAela evdg TETOOL TEAATH, AmO TOV OTO(0 E€lval AmOALTH
eCapTNUEVOG 0 TTPOUNBEVTNG, ElvaL KAl O TIPAYUATIKOG KIVOUVOG OTIwG €TON G Kol

TO HEYOAVTEPO HELOVEKTN A OE i TETOLOV €lB0VG oXEDT).

Emiong, n pepkn Stakomn TG ovvepyaoiag eival €§{00V KATAGTPOPLKI] AoV
umopet va e€edyBel oe oLVOALKT SLaKOTT evw 0€ KABE TepIMTWOoN VTTOSNAWVEL
wo emdewvovpevny oxéon. Qotdéoco, autny N TEpimTwon elvat mo SVOKOAO va
EVTOTILOTEL UTIO TNV €vvola OTL 0 TEAATNG e§akoAovBel va cuvepyaleTal Pe TOV
TpounBevtn aAAG TTapdAAnAa E05eVEL ONUAVTIKA TTOOA GE€ AVTAYWVIOTIKEG TOV
TpounBevtr emiyelpnoets. Ot Ryals kat McDonald (2008) mpotelvouv TV cuveym
TapakoAoVONoN TwV T{PpWV TOU CTPATNYIKOU TEAATI, WOTE VA UTOPECEL VI
SlamotwOel Eykapa pa BV HETATOTILOT] O€ AVTAYWVLOTH KAl QVTIOTOL(A VX

vmapel Eykaipn avtidpaon amo peplag KA manager tov mpounfeuty.
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3.3.2 AotaBn mpotuma ayopwv (Volatile purchasing patterns)

AA\og €va K(vOuvoG HE oaPY] XPNHUOTOOLKOVOULKA XOPAKTINPLOTIKA elval 1
AOTADEL TWV AYOPWV ATO HEPOUG OTPATNYLKOU TEAATN. Ag vmoBeoovpe plx
TeploSo OTIOV 0 TEAATNG AVEAVEL TIG YOPES TOU TPOG TOV TpounBeutn. AuTo
QUTOUATH OUVETIAYETAL EVTATIKOTOMON NG TAPAYWYNS om0  HEPOUS
TPOUNOeLTH) UE OTOXO TNV KAALYT TWV OVAYKW®V TOU TEAATN TOU €VTOG TWV
XPOVIKWV oplwv Tov Tou TiBevtal kat apa auinuéva KOoTN yla LTIEPWPLES,
emmAéov Bapdieg 11 mMPOcANYT epyaTiKOV SUVAUIKOU OPLOUEVOVU XPOVOU,

eMelyovoa ayopd TPOTWV VAWV IOV CUVETIAYETAL AUENUEVO KOOTOG K.4L.

Avtiotolya a¢ vmoBéoovpe pla eKTETaUEVT TEPLOSO OTOU O OTPATNYLIKOG
TEAATNG LELWVEL SPAUATIKA TIG TAPAYYEALEG TOV. AUTO PE TNV CELPA TOV ONHALVEL
EPYATIKO SUVAUIKO ToL Ogv €xel MANPN amacyoOAnom, maywx €&oda Tov
ouveyilouv va TILE(OVVY TNV ETLXE(PNON KAl CUVOAIKA €008a TTov TBavoTaTa Sev

ETAPKOVV YLA TNV KAALVYT TWV AELTOUPYIKWOV SATIOAVOV.

Apa oTNV TIPWTTN TMEPIMTWOT 0 TPOUNOEVTNG elval TTOAV TBAVO va Unv umopel va
avtamegeABeL otnv {Tnom kot apa va Bpebel pe xaunAeg StabecIUOTNTES, EVW
otnv devtepn mepimtwon va Ppebel pe amovAnTa TPOIOVTA, TTOV OTNV KXAVTEPN
mepimtwon Ba amoBnkeutoLV kal B TOVANOOUVV 6TO PHEAAOV GE YAUNAOTEPT TNG
KOVOVLIKING TOUG TLUNG, EVW OTNV XELPOTEPT TEPITTWOT TO TPOIOV EVEEXETAL VX
KATaoTpa@el (eQv TIPOKELTAL YL TIPOIOV PE CUYKEKPLUEVO XPOVO (W1 OTIWG Yl

TAPASELY X EVALITONTA TPOPLUA, PAPLAKA, BPEPLKEG TPOPES KATI).

Q¢ poOVN OTPATNYIKN UETPLACHOV TOU KIVEUVOU QUTOU HOG AVUEPEPETAL M
OTEVOTEPN OULVEPYACIt WUE TOV TEAQTN, WOTE VA VUTAPXEL OGUVEXNS
TapakoAoVONon ™G {NTNonNg amd HEPOUS TOU Kol Gpa va LVTIAPYEL £yKALPN

TPOCUPOYT] TNG TAPAYWYNS ATIO LEPOUGS TIPOUTOELTY).
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3.3.3 Apyog puBuog mAnpwpwv (Slow payment)

Onwg avtlapfavopaote, o kKivduvog auTOG a@Opd TNV uUn TNHPNon Twv
OCUHE®WVNBEVTWY 0pwV TIANPWUNG, UE TILO OMHUAVTIKY TNV Tiepiodo TioTwong.
Eival yeyovog OTL 660 TIo LloYLPOG €lval 0 OTPATNYIKOG TEAATNG KAl APA TILO
HEYAAN M €EApTNOM TOU ATO AUTOV, TOGO TLO SVOKOAN Elval 1) AVTLUETWTILOT

auToV Tov gvailoBnTov {NTHHATOG.

TNV mePIMTWOT TOL TPOG €§ETAOT TPOPOSOTN TAOIWV £xeEL TtapatnpnOel OTL
TPAYUATL Ol OTPATNYLKOL TOU TEAATEG, SNAAST) Ol TAOLOKTITPLEG VAUTIALAKEG
etalpeleg, akoAovBolv eva moAL apyd pubBud TANPWUHWV. O CUYKEKPLUEVOS
TPOPOSOTNG, A0Yw TOL UIKPoU TOL HeYEBoug (olkoyevelakn emixeipnom), Oev
SUvatal va mapexel Gvw Twv 60 MUEPWV TIOTWON EVW OTIS TEPLOCOTEPES
TEPIMTWOELS akoAovBel moAltikn 30 nuepwv. AKOPX Kol OTav TAPACYEL TO
aVWOTATO 0plo Twv 60 Muepwv, autd elval amiBavo va tnpndel amod Tig
VOUTIALOKEG ETALPELEG, OL OTO(EG KATA TAYLX TOKTIKN QVTATOKPIVOVTAL KOTA
Héso 0po oti§ 90 - 120 nuépes. Autod OTIWG KataAaBaivoupe eival KATAGTPOPIKO
Yl pla pikpn emiyeipnon, a@ov Ba v a@noel xwplg emMapkES KEQ@AAALO KIvong
Kal TBavotnTa Ba xpelaotel kamolov eldovg Bpaxumpdbeoun xpnuatodotnon,
IOV OPWG CUVETIAYETAL TTPOCHETO KOGTOG XPNUATOSOTNONG KAl AP UEIWOT) TNG

kepSopoplag.

Ot Ryals kat McDonald (2008) tpoteivouv otoug KA managers TpeLg oTPATNYLIKES
UETPLOUOV TOU OUYKEKPLUEVOU KivdUvou. H mpwtn elvatr n emiBpdafevon t™g
EyKALPNG TANPWUNG HEOW WG EKTITWONG ToUL UTopel va yopnynbel, yw
mapadetypa 10% ekmtwon yo TAnpwun evtog 60 nuepwv. ZTnVv MEPITTWOTN UAg,
0 TPOPOSOTNG TIAPEXEL AVTO TO KIVIITPO YLt TIANPWUT) EVTOG TOU CUUPWVNOEVTOG
SLOTNUATOG, WOTOCO OYeSOV TAVTA Ol VAUTIALOKEG  ETalpleG, THPOTL
EMWEPEAOVVTAL TNG EKTMTWONG, €EakoAovBoUV va pnv Tnpovv ToUS O0POoUS
TANPWUNG 6€ OTL aopd TNV Tiepiodo miotwong. ‘Exel emiong mapatnpnOel 6TL ot
OXANCELS A0 PEPLAS AoYLoTNnPlov TOu TpounBevtny ouxva Tapenyovvtal amd
TOV OTPATNYIKO TEAXTY), TIOU OE OPLOUEVEG TIEPITITWOELS, EKUETAAAEVOUEVOG TNV

SUvaun tov, pmopel akopa kal va “amednoel” Tov mpounbeu Ty yia Tpocwpivy
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SLKOTIN) TNG CLVEPYAC NG KL XPNOLULOTIOMN 0T AVTAYWVIOTIKWV ETIYELPNOEWYV Yl

™V TPOoYodocia TwV TTAOIWV TOVG.

H Sebtepn otpatnylkn mov TMPoTEIvETAL €lval 1) CLTTNON HE TOV GTPATNYLKO
TLEAQLTT) KAL YEVIKOTEPX TO VA ETILKOLVWVIOEL 0 TIPOUNBEVTNG TIPOG TOV TEAATN T
cofapa TmpofAuata MOV TPOKUTTOUV oTO TOV apyd pPubpd TANPWU®V.
OewpoVE OTL 1| OUYKEKPLUEVT] OTPATNYIKN €XEL UEYAAVTEPEG TLOAVOTNTESG
emtuylag, elika av 1 oxéon eival €§loov OMNUAVTIKY KAl Yl TOV OTPATNYLKO
meddtn. M mapddetypa, otnv mepimtwon tou TPo@oddtn mAolwv, vmMpEe
OTPATNYIKOG TeAATNG ToOU Slabétel mAola LTOOTNPENG TMAWTWV €EeSpwv
dvtAnong metpeAaiov oty Bopewx BdAdacoa (ta Asyopeva offshore vessels).
Katom cu{ntoews kot Adyw t™m¢ €§ApTnong tov amod tov mpoundeut (Adyw
TV WOLHTEPWY ATALTNOEWY AUTWV TWV TAOIWV TAPAKTIAG TPopodooing),
AVAYKAOGTNKE va TNpnoeL Ti§ mpobeopieg mMAnpwpwy, wote va lvat BERam M
oLVEXNG TPOWOS0oia TwV TAOIWV Tov. Mnv Eexvape, OTL Evag HoyAog Tieons amo
HepLag mpounBev Ty umopel va eivat To “mMaywpa’” ¢ mapadoon g TapaAyyEALWOV
ota mAola, €wg OTou €EoPANOOVV EKKPEUN] TIMOAOYLX. ZTNV TEPITTWON
“OEITWOV” XpovoSlaypappdtwy 0Ttws cupfaivel ota offshore mAola, kATl TETOLO

Ba NTav KATACTPOPLKO.

H tpitng otpatywkn mov mpotelvetat eivat o KA manager va mpoomadnoel va
Bpel TI§ TPaAYHATIKEG aLTieg IOV 081 YOUV 0TO TIPOLANUA TWV APYWV TIANPWUM®V.
Kottwvtag eowteplkd otnv Sk HOG HEAETN TmepIMTwonG, evrtomi{ovue
KaBLOTEPNOELS IOV TPOKVTITOUV AOYw W1 TNPNONG ATO TAELPAG TPOUNBELTN
OUYKEKPLUEVWY AOYLOTIKWVY SLSIKACLWY, TOU ATALITOUVTAL ATO OPLOUEVOUS
OTPATNYIKOVG TEAATEG. XAPAKTNPLOTIKO TAPASElYHa €ival OTL GUYKEKPLUEVOL
TEAATEG ATIALTOVV OAX TA TILOAOYLX VX XTTOOTEAAOVTAL EKTOG TNG NAEKTPOVIKIG
LOP Y] TOUG KL OE EVTUTIT HLOPPT], WOTE VA £XOVV TA YVIIOLA QVTITUTIA. AV AOLTTOV
aUTO Oev €xeL TEPLEABEL 0TV YVWOT) TOU TIPOUNBELTY, Elval AOYIKO VX VTIAPXOULV
KaBLOTEPNOELS OTIG TANPWUES. AAAO TaPASElypa €lval OTL TOAAEG QOPES
ATOOTEAAOVTUL ATIAQ QVTIYpA@A TWV TILOAOYIwV TOU OpwS 8eV PEPOLV TNV
vTIoYpaPY Kal TNV o@payida tov mAolov (eiBlotal n oc@payida kal voypaen

TOU TAOOL va &lval Kat o0 Hovadikog TpOTog amodeldng maparafng twv
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EUTTOPEVUATWY ATO TOV KATETAVLIO), ApA KAl €6 SLATIIOTWVETAL 1| TNYN TOU

TPOLAUATOG TNG KABUGTEPNONG GTNV AN PWUT).

3.3.4 Avo@nuion tov tpounBevtn (Negative word of mouth)

To apvnTikd oxOAlr IOV TTOAAEG (POPEG EKPEPOVTAL ATIO OTOUA OE OTOUQ, ElvaL
évag akopa kivéuvog tov mpounBevtn péoa o€ eva mpoypappa KAM. Omtwg 6Aot
yvwpifoupe, Ta Kaka véa “tagldedovy” otV ayopd o YpNyopa amo TA KAAd.
'Exel paAlota amodelyBel péoa amd £PEVVES OTL KATA UEGO OPO, O LKAVOTIOUUEVOG
TEAATNG O EMKOWWVIOEL TIG OETIKEG TOU EUTEIPIEG OE TPELG AKOUX
ETILYELPTOELG-UTTOYNPLOVG TIEAATES EVW aVTIOETA, 0 SuoAPETTNHEVOS TIEAQTNG, B

SLAdWOEL APVNTIKA OXOALX OE EVTEKA ETIYXELPNOELG-VTIOPT)(PLOVG TIEARTES.

Ot Ryals xat McDonald (2008) 8ewpovv 4tL 1 SUCENULOT WG TPAKTIKY Elval
acuvnBiotn ot oxéoelg KAM, ou omoleg yapaktnpilovtalr amd otevy
ovvepyaoia. Qotoc0, edv KATL T€Tolo TpokLYPeL, o KA manager Ba mpémel va
evepynoel Apeoa kabwg xel amodeyOel, OTL Ta apvnTIKA oXOAL EMISEVWOVOVTAL
0tav 0 TeAdTNG Bewpnoel OTL Ta oxOAlad TOU ayvoouvtal Kat OTL Oev

TPAYLATOTOLOVVTAL SLOPOWTIKEG EVEPYELEG ATIO TIAEUPAG TIPOUNOELTN.

MdaAlota, poag avagépetal 6Tt o KA manager O TIPETEL VAL EVI|LEPWVEL GE GUXVA
SLCTNHATA TOV OTPATNYIKO TEAXTT) VLA TIG EVEPYELEG AUTEG IOV Adfave xwpa
WOTE VA QVTIPETWTILOTEL TO TIPOPANUA TOV, TIOU UE TN OEPA TOU £Yve auTix
apVNTIKWV oX0Alwv. Autd Sivel Tnv memoiBnon otov TEAGTN OTL 1| YVWUN TOU
AapBavetal vr oYM Kal dpa PELWVETAL 0 Kivduvog mepaltepw SLOENULONG.
Axopa mpotelvetal cuvavtnomn tov KA manager e TOV 0TPATNYLIKO TIEAXTN, WOTE
va SLATLOTWOEL €AV 0 TEAATNG EUELVE EVXAPLOTNIEVOG ATIO TNV AVTIUETWTILON TOU

TPOLAULATOG TOUL.

Yuvoyifovtag ot Ryals kat McDonald (2008) oxoAitalouv O6TL 6A0OL Ol TTAPATIAV®
Klvéuvol pmopolv va PELwBOoVV LE TIPOCEKTIKO TPOYPAUUATIONO KL ETTOTITEIA.
Emtiong evtomifouv 6tL  avnovyia twv KA managers a@opd kupiwg tov kivduvo

anwAelag evog medatn (defection-migration), a@ol BOswpolv OTL auTO
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avtavakAd dueca otoug (Stovg. Tlpoteivouv paAlota otouvg KA managers
OUYKEKPLUEVA EPYOAEI TTOV PTTOPOUVV VA XPTCLULOTIOMOOVV (EPWTNHATOASYLX HE
BabuoAoyia-ockop amoddoong, mov Sivouv pla €vdeldn yla to onpelo oto omolo
Bploketal n oxéomn PE TOV EKACTOTE TEAATN), WOTE VA UTTOPOVV VA AELOAOYT)COVV

Kol va SLayepLotolV To ploKO KATA TNV VAOTO(Non TOL TTpoypdpupatos KAM.
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KepaAaio 4

O pOAOC TNGC AVWTATNG
dlolknong otnv
OATTOTEAECUATIKOTN T TWV

mpoypapudtwv KAM

H 81eBvng emixelpnuatikny KOWwoTnTa avayvwpilel 0TL T avwtepa oTEAEYT Ba
TIPETEL VA SEGUEVOVTAL OTNV €EUTNPETNOT TWV TAEOV ONUAVTIKWOV TTEAATWV TNG
emiyeipnong (Guesalaga, 2014). O mpodedpos kat CEO tou Strategic Account
Management Association (SAMA) ékave tnv €&n¢ mapatnpnon: “H cuppetoyn kat
kaBodnynomn ek PHEPOUG NG avwTATNG Slolknong eival o o kploog Selktng
emtuylag” (Napolitano 1997, p. 5). H 8ieBvnig BifAoypapia emiong avayvwpilet
OTL 1] CUPUETOXN TNG AVWTATNG Slolknong eival évag amd Toug TAEOV KPIoLULOUG
TAPAYOVTEG YLa TNV EMLTUY (A TwV Tipoypappatwv KAM (Guesalaga, 2014) evw ot
Millman kat Wilson (1999) Bewpovv v déopevon ™G avwTatng SLolKNong wg

TPoUTIO0e0M OV SlEVKOAVVEL TNV £apUoYN TwV Sladikaciwv KAM.

TOppwva pe Ta eupnuata e épevvag Twv Tzempelikos & Gounaris (2015), ot
800 MA¢ov LoyLpEG Suvapels Twv Spactnplotntwv KAM mov Sivouv oxeolaka
ATOTEAECUATA, EVAL T TIPOCAPHOYT] TWV TIPOTOVTWYV KAL UTINPECLOV 0TI AVAYKES
TOv ekdotote meAdtn (product customization) KoL 11 GUUUETOXT) TNG AVWOTATNG

Sloiknong (top management involvement). [1io cvykekpipéva, o 0TL a@opd TV
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avwtatn Solknon KatéAniav OTL B TPEMEL VA CUUUETEXEL EVEPYR OTA
npoypaupata KAM péow ¢ AYmg amo@acewy (o€ oTpatnyIko eminedo) aAA&
kat va SaBétel otoug KA managers tnv amapaltntn gfovoia, mOPOLG Kal
kaBodnynomn, wote ot teAevtaiol va eivat oe Béom va Snulovpynocouvv

€CATOUIKEVIEVEG AVOELG YO TOUG OTPATNYIKOUG TTEARTESG TNG ETILYXELPNONG.

Y& auto To ouumépacpa KataAnyel kat o Pardo (1999), o omoiog Bewpel 6TL N
avwTatn Sloiknomn Ba TPEMEL va EMPEVEL 0TV OTIOVSALO T TA TOU TTPOYPAUUATOS
KAM Kot va To avaydyel wg EVay oo ToUG GTPATNYIKOUG TTPOCAVATOALTHOVG TNG
emyelpnong. Autn n ovykekpilugvn Bgom, Sivel otoug @opeis Stayxeiplong tov
mpoypdaupatos KAM (m.x. otoug account managers) HL0t OPLOUEVT] VOULULOTNTO
WOTE VA UTTOPOVV VA TIPOXWPT|OOVV OTIS ATAPALTNTEG EVEPYELEG, LE OKOTIO TNV

KAAUTEPT €EUTNPETNOT TWV GTPATNYIKWV TIEAATWV TNG ETLXE(PNONG.

MdaAloTa, aKOUX KoL O€ TIEPLTTWOELS OTIOV EVTOTI(ETAL ECWTEPLKT AvTioTAOT OF
OTL aopA TNV eKTEAEOT TPOYpauudtwy KAM amd ta Std@opa TUNHATH HLOG
emiyelpnong, ta amoteAéopata ¢ épsvvag twv Wilson & Woodburn (2014)
€8elgav OTL 1| CUUHETOXN TNG AvWTATNG Slolknong pmopel va KAPUPeL TETolov

eldoug avtiotaon.

Koltwvtag eowteplkd €vtoOG TOU TPO@OSATN UTMOPOUUE VA EVTOTIIOOVUE
Tapadeltypata mTPofANUATwY Tov UTopel va empépel 1 EAAelm eovaiag OTwG
ava@épbnke mapamavw. H advvapia twv KA managers va “emifBaiiovv”
OUYKEKPLUEVA TIOLOTIKA TPOTUTIX KAl SLASIKAGIES VIt CUYKEKPLUEVOUG TIEAATES
elvat éva amo autd. To TpofAnua avto evromiletal KUPlws 0TS Sladikacieg TTov
Talpvouv UEPOG KATA TNV TPOETOLUACIA TNG TOPAYYEAING TOU TEAXTY, UE
EUTIAEKOUEVA UEPT KUPIWG TO TIPOCWTIKO TNG amoONKNG. AAAO XOPAKTNPLOTIKO
Tapadetypa EAAePMG moOpwV elvat 1 pn VTTapén opadas atouwyv vTevbuvva Yo
™V vmootnpen touv épyov twv KA managers. To Savikd Ba Ntav kabe KA
manager va SLaBETeL TNV SIKN TOoV opdda amo atopa mov Ba eivatl vTevOBLVVA YL
™mv Snuovpyla mpoo@opwyv TPpog TOUG meAATES (sales quotes) aAAd kat Ba
Slaxelpilovtal Tng avtiotolyeg mapayyeiieg (order processing) Twv TEAATWV

Yl TouG 0Tolovg elvat vteLOBLVVOG 0 kABe account manager.
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Emiong, oOppwva pe tov Tzempelikos (2015), n avotatn Soiknon
Stadpapatifel onpavtikd poAo otnv SUOPPWON TWV OPYAVIOUWV, EVW Ol
Millman & Wilson (1999) Bewpolv tnv d€opeuon amd HEPOUG TNG AVWTATNG
Solknong w¢ amapaitntn TpoUToBeon ToL SleukoAVVEL TNV VAoToinon
mpoypapuudtwyv KAM. AAMwote, amd v otiyur] mov oto KAM epmAékovrtal
TOAAQ TUUATA TOU OPYAVIOHOU, €lval ONUAVTIKO 1 avaTatn Slolknon g
ETIXELPTOEWS VA S{VEL TO TTAPASELYUA HECW TWV EVEPYELWV TNG OTA UTOAOLTX
UEAN TOL opyaviopol kabBwg kot va Selyvel déopevomn ot apyés tou KAM
(Workman, Homburg & Jensen, 2003). Ze avtd ocvp@wvel kat o Tzempelikos
(2015), cOp@wva pe Tov 0molo, 1 AVWOTATN SLOIKNON, LECW TNG GTPATNYLKNG TNG
B€onGg eVTOG TOV 0PYAVIOUOV, UTIOPEL KL TIPETIEL VO CUVELGPEPEL GTNV BeATiwoN
™G amddoong TV VPLOTALEVWY TNG, HECW TPOYPAUUATWY KaBodnynong kot

avtapoBwv.

‘Eva Tapadetypa mov PmopoUE VA EVTOTIIGOVE EVTOG TOV TIPOUnBeuT lval 1
AVAYKN TIPOOTHAWOTG KAl SEGUELONG TNG AVWOTATNG Slolknong 6TV ToLOTNTA TWV
Tapeyopévwy vTmpeotwv. Etol Aomdv dev elvatl apketd va tiBevtalr vymAd
TPOTUTIA TIOLOTNTAG, O TTPETEL 0 (510G 0 SleEVBVVWY GUPBOVAOG va TapakoAovBOel
T EMIMESA TMOLOTNTAG TWV TIAPEXOUEVWV UTINPECLWV, VA HEAETA TA TIAPATIOVX
TV TEAATWV (KAt 81 TwV OTPATNYIK®WV) 0AAQ KAl KUPLOTEPX va kaBodnyel Toug
epyaloléVoug OTOV TPOTIO LKAVOTIOMONG TwV TAPATOVWY QUTWV. ATO
TIPOOWTILKI euTEplar Bewpw OTL 0 TMOAV ONUAVTIKOUG TEAATEG, M YPATTTH N
AKOUX KoL TNAEQP®VIKY QVTATOKPLOT TNG ETMIXE(PNONG 0 KATOL0 €EAUPETIKA
Kploo Tapdmovo, Ba TpemeL va yiveTat atod tov (5lo tov StevBivovta cvpfovio
(o ouvevvomon mavta pe tov avtiotolyo KA manager), wote va Sivetal pe tov
mAéov EekdBapo TPOTMO TO OTiypa TNG TPOONAWONG OTA TPOKABOPLoUEVH
TIOLOTIKA TPOTUTIA, TOOO EEWTEPLIKA TIPOG TOV TEAQTT), 000 KUl ECWTEPLKA TPOG

TOUG £pYA{OUEVOUG TOV TIPOUTOELTY.

Topwva pe tov Guesalaga (2014), ) GUHHETOXN TG AVOTATNG SLOIKNONG UTopEl
va gival {wTkng onpaciag otnv avamtuén véouv meAatoAdylov (new business
development), otov pakpoypdvio oxedlaopo g mopeiag g emyeipnong (long-
term agenda) aAAdG KoL 0TO va KatevBUVEL TNV etalpela OTAV TEPLEABEL OF

“KoAMwdels” kataotdoelg (sticky situations).
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E€eldikeovtag Ta mapamdvw Lag ava@EpeL 0TL N avotatn dloiknon elval emiong
o€ Bgomn va ovvelo@Epel Teyvoyvwaoia mou ot KA managers (ocwg dev StaBetovy,
AOY® NG €VPUTEPNG ELKOVAG TTOV SLKBETOVV OL TIPWTOL YA TNV ETILYXEIPNON, TOV
KAQS0 OAAQ KOL YLt TNV YEVIKOTEPT] OLKOVOWULKT SpAOTNPLOTNTA TOV ETKPATEL
otV ayopd. MaAwota, A0yw TG HeEYaALTEPNS SUVaUNG-Sikatodooiag Tov
Swabétovv (oe oxéon pe toug KA managers), poag e&nyeltat OTL 11 Av@OTATN
Sloiknon elvat TpoBuun va TApEL HEYAUTEPA PlOKA KATA TNV SLATPAyUATEVON
HE TOV TEAATN (TTPO@AV®WS XWPIS Vo VTIAPXEL 1] AVAYKN va {(NTHooVV TNV adela

KATIOLOU GAAOV LEPAPYLKA AV TEPOV OTEAEXOVG).

Eva xapaktnplotiko mapddetypa eival n emmA£0V EKTITWON €T TTIPOGPOPWYV 1)
EMEKTAOTN TNG TOTWTIKNG TEPLOSOV 1) AKOUA KL TOU TIOTWTIKOV oplov €vog
oTPATNYKOV TEAQTY, €VEPYELEG OV OTNV TepimTwon evog KA manager O

EMPETE VA eMKOLVWVNOOUV o LVYMAOTEPA KALMAKIX KOL va TIAPOUV TNV

avtioton €ykplon (M amdppudm).

EmumpooBétwg, PBpebnke otL 1 avotatn  Swoiknon  emdpa  otnv
ATOTEAECUATIKOTNTA TwVv Tpoypappatwv KAM péow g PeAtiwpévng
anddoong twv KA managers. 1o ocuykekpipéva, n épevva Twv Homburg & Stock
(2004) £6ei&e O6TL M eMIKOWVWVIA [LE TOV TTEAATT ATIO HEPOVG AVWTATNG Sloiknong
ekAapBavetal amoé toug KA managers w¢ vmooTtnpLEn Tou €pyou TOuG AL Kal
WG TMYN KWNTpov, N omola pumopel va Swoel wbnomn oTig Tpoomadeleg ToUG KAt
TEAIKA Vo odnynoeL oe avinon TG LKavomoinong tov meAatn. AAMwote pnv
Eexvape 0TI OTwG kABe epyalOUEVOG, £TOL Kal oL account managers €Xouv Tnv
AVAYKT avayvwpLong Kot auto-emifeBaiwong, mov Ba Toug wbBNnoeL o€ akoOUA TILO

EVEPYT) CUUUETOXN Kal SEopevom oTI§ Sladikacieg Tov opyaviopov.

Axopa, cop@wva pe Ta evprjpata twv Homburg k.a. (2002), ol eMYEPNOELS TWV
omoiwv 1 Asttovpyla tov KAM yapaktnpiletal amo TNV CUUHETOXN TG VO TATNG
Slolknong, telvouv va €xouvv vymAotepn kepdopopia evw ot Workman k.q.
(2003) amodelkvOouv OTL 1] CUHHUETOXN TNG AVWOTATNG Sloiknong oto Tpdypappa
KAM égyxel BeTIK] OUOYETION OTNV ATOTEAECUATIKOTNTA TWV TPOYPAUUATWV

QUTWV.
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To mapandvw cvumépacpa pmopel va 1o emPBefAlwOEL 0 VTTOPALVOUEVOG. X
TePLOSovg OToV 1 avwtatn Sloiknon Pploketal oe kaBnuepwo emimedo otV
emyelpnon kat gpydletal o ocvotnuatiky Bdom, mapatnpeitar dvodog Twv
TWANoEWV 0AA& KatL ™G kepSoopiag. ESikd og 0Tl apopd tnv kepSoopia ExeL
TapatnpnOel OTL aut N avénomn TPOKUTTEL AOYw OCUUTIEONG TOU KOOTOUG
UETA@OPAG TWV TOHPAYYEALWV AOY® KOAVTEPOU TPOYPAUUATIONOD TWV
Spoporoylwv Twv @opTnywv (0peA0G TOGO 0& KOOTOG KAUGIHOU 000 KOl OF
uelwon KOOTOUG VTEPWPLWYV TwV odnywv). Mnv Eexvape ovtd oL
Tpoava@EéPOnke, 0TL SNAadn 1 avotatn Sloiknon €xel evplTEPN EKOVA TNG
ETI(ELPT|OEWSG OE OXEOT UE TOUG SLEVOVVTEG TUNUATWY Kol umopel va tapepPet

SL0pOWTIKAE XPNOLULOTIOLWVTAG TNV AUENUEVT TNG EUTIELPLAL.

Ot Gounaris & Tzempelikos (2013) mpoxwpdve éva Prua TAPATEPA KAl LG
eMoNUaivouy 4tL N avotatn Soiknon dev mpémel va eplopiletal pdévo oto va
EMOTITEVEL TNV ActTtovpyia Tov KAM. Mag €€nyovv OTL emmpooBEéTws Ba pEmel
va maipvel mpwtoBoviieg mov Ba BonBnoouvv otV TEpattépw PeAtiwon Twv
OXE0EWV HE TOV OTPATNYIKO TeAATN. Q¢ Ml TETO TPWTOROVAIX pag
AVA@PEPETAL 1 TIOALTIKI] CUVAVTI|CEWY HE TOUG OTPATNYIKOUG TEAATEG, 1| OTolX
xaipel Wlaitepng ekTiuMong amod Tovg SeVTEPOUS AOY®W TOU OTL TOUG KAVEL va
alobdavovtal onpavtikol yliax Tov tpounBguti toug. AAAN mpwtofovAia Tov pag
AVAPEPETAL APOPA TNV ETIPAEYN TOU KATAPEPLOUOV TWV ATIAPAITNTWY TOPWV
vy TV e0puOun Aettovpyia tov KAM (oe 6poug olkovouLKwV TTOpwV, Stabéatpov
xpovov, avBpwmvwyv mopwv). Ot Workman k.d&., (2003) mpooBétouv kat tnv
amaltnon yw ouufoAn TG avwtatng Sloiknong otnv evBdppuvon ™G
0OPYQVWOLAKIG AVTATIOKPLONG TG ETLXEIPTONG OTIG ATALTIOELG TWV OTPATNYIKWV

TEAQTWV TNG.

M Alyo Slx@opetikn Tapatnpnon €pxetal emiong amd toug Workman k.d.,
(2003) oL omolot ava@Eépouv OTL 1) CUUUETOXN Kol SECHUELON TNG AVWTATNG
Slolknong amd pépovg mpounBevTn, pmopel va odnynoeL o P avtioToym
OUUUETOXN TNG AVATATNG SLOIKNONG TOV OTPATNYIKOV TEAATT, LECW TNG OTIOLOG
Ba e faBUvouv GUVOALKA OL OXECELG [LE TOV OTPATNYLKO TEAATT). Agv elvaL Alyeg oL
@OpPEG OTIOL 0TV ava@ePBel amd Tov VTOEALVOUEVO KaTd TNV Sladikaocia

TPOYPAUUATIOUOY CUVAVTNOTNG, OTL KAT& TNV cuvdvtnon Ba TapevplokeTal KAl o
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StevBvvwy ocLPBOVAOG TOU TTPOUNBELTY, VO VTIAPXEL KOL AVTIOTOLYT AVTATIOKPLON
and mAevpdg TEAdTN. [N mapdSelypa va MAPEVPIOKETAL KATIOLOG TEXVIKOG
StevBuvtng 1 akopa kat o StevBvvwy cUPPBOVAOG TNG VOUTIALAKNG eTaLPElng,
Tpdyua ov Sivel TV SuvatoHTnTA SLEVPLUVONG TNG CLTTNONG OE NTHUATA TTOV

SlapopeTikd dev Ba ava@Epovtav kal dpa TeEAKA epaBuvong Twv oxEcEWV.

Axopa, Ta amoteAéopata ™G £épevvag Twv Salojarvi, Sainio & Tarkiainen (2010)
€8elgav OTL PHETAY GAAWYV, | CUUUETOXT] TNG avTATNG Slolknomng evioyVel TV
aflomonom NG TEXVOYVWolag TwV TEAATWY, IOV HE TN CEPA Tov odnyel ot

KAAUTEPT SLAYEIPLOT TWV HEYAAWY OTPATNYIKWV TIEAATWV.

QoT1600, elval TOAVO 1) CUPHETOXN TNG AV TATNS Sloiknong oto KAM va amofel
emPBAafng, otnv mepimtwon mov ot KA managers ekAdfouv TNV EUTAOKN TwWV
TPOTWV WG TTPOCTIADELA VTTOVOLEVGTG TOU POAOVL TOUG, SNAad w¢ T TPOCWTIX
KUpLag eman (primary contact) pe toug meAdteg (Guesalaga & Johnston, 2010).
MdaAlota o Guesalaga (2014), oTa CUUTEPAGUATA TOU QVAPEPEL OTL TOOO 1)
avwotatn Sloiknon 6co kat ot KA managers 0a mpémel va eival o Béon va
aVTIAN@BOUV OTL 1] CUPPETOXT] TNG AV TATNG Sloiknong ota poypdupata KAM
dev elval mavta pog d@erog tou mpounBeutn. To kAeldl Aomdv oe vty TV
mepimtwon elvat va kaBoplotovv oL TPOoUTOBECELS CUUUETOXNG TNG AVWTATNG
Solknong (nAadn to MOTE VTIAPYEL AVAYKN CGUHUHUETOXNG) OAAQ KAl O TPOTOG

ovppetoxns (Guesalaga, 2014).

['la T TO A0YO, ATALTEITAL ATIO HEPOUG AV TATNG SLOIKNONG VA EUTIAEKETAL LEV
EVEPYNTIKA ota Tpoypaupuata KAM oAA& pe tpomo Touv Sev €pYeETaL OF
ovykpouvomn 1N 8ev emkaAvTTel Tov podo Twv KA managers (Tzempelikos k.d.,
2015). H mpooekTIKn E@apUoyn TOU THPATAV®W TPOTIOL pacng Ba odnynoel o€
KAAUTEPO EVOO-ETLXELPTOLAKO CUVTOVIOUO KAl TEAIKA OE TO ATMOTEAECHUATIKN

QVTATIOKPLOT) OTLG AVAYKEG TOU OTPATNYLIKOU TIEAXTN).
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KepaAalo 5

‘Epevva MapkeTivyk

5.1 MeBodoAoyia 'Epsuvag

Apxka Ba TpEMEL va ava@EPoupe OTL EAAE(PEL OTOLYEIWV EPELVAG UAPKETIVYK
otov KAdSo tpowodociag mAolwv (TOGO amd TMAEUPASG VAUTIALAK®V ETALPELWDV
IOV OUVLOTA TOV TEAATY, 600 KAl a0 TAEVPAS TPOPOSOTN TTAOLWV IOV CUVIOTA

Tov TpounBevTn), KplONKe amapalnTn 1 EKTOVNON TIPWTOYEVOUGS £PEVVAL.

H Stadikaoia TnG £pevvag HAPKETIVYK EEKIVA ATIO TOV OPLOUO TWV EPEVVNTIKWV
HaG oTOXWYV, OTWwG autol £xouv avaAvbel ota mponyoLpeva ke@daiala. Etot
AOLTOV  €xoupe TNV €peuva TpPog Tov meAatn (Ba tnv yapaktnpilape wg
“eLwTEPIKN” €PELVA), UE EPEVVNTIKA EPWTNUATA IOV AVASEIKVUOUV TA KPLTHPLX
EMAOYNG TPOUNBOEVTH KAl TIO OUYKEKPLUEVA TOV PABUO ONUAVTIKOTNTAG TOU
kabe kprtnplov aAA& KoL TV yvOUN TOU TEAXTH YlX TOV TAEOV OTUAVTIKO
mpounBevtn) TOL, LTO TNV évvolx Tou PBabuov cvuEwviag/S@wviag ot

OUYKEKPLUEVEG TIPOTACELS.

AvtioTtoa, epeuvnoape kal “eocwteplkd” TTPoG Tov TpounBeuTi, o Vo PaciKES
katevblvoelg. Katd mpwTo, EMKEVTPpWONKAUE oOTA KPLTNPLX  ETIAOYNG
otpatnywkol meAdatn (N avafaduiong evog VTTAPXOVTOG TTEAATN GE CTPATNYLIKNG
onuaociag) kat Katd 6e0TeEPO oTOV POA0 TNG avwtatng OSlolknong otnv
ATIOTEAEGUATIKOTITA TWV TIPOYPAUUATWY SLAYEIPLONG OXECEWV [LE OTPATNYIKOVG

TIEAQTEG.
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H popn (ox€810) ¢ €pevvag ov akoAovBNOnke eival n Teptypa@ikn, facikd
epyaieio ¢ omolag elvat 1 SnUookOTNoN PECW EPWTNUATOAOY(OV. AUTOU TOU
eldoug M €peuva Kal ESIKOTEPA M XPNON EPWTNUATOAOYIOU KPIVETAL WG 1

ATIOTEAEGUATIKOTEPT OTAV EIVAL ATIAPALTN TN 1] GUAAOYT TIPWTOYEVWV GTOLXEIWV.

Axopa, n pEBoS0G CUUTIAPWOTG TWV EPWTNUATOAOYIWV TIOV EMEAEYN NTAV HECW
NAEKTPOVIKOV Taxudpopeiov. Me auTto TOoV TPOTO €O AAIGTNKE 1) AVWVLHIX TNG
EPELVAG ATIO TNV TAEVPA TWV CUUUETEXOVTWV XAAG KL 1) 1) XPOVIKN TilEoT TWV
epwTNOEVTWY. TPELG NUEPEG HETA TNV APXLKT] ATIOCTOAN TWV EPWTNUATOAOYIWY,
KpLONKE OKATILUN 1) ATTOOTOAY] UTEEVOU IO G LECW NAEKTPOVIKOU TaxuSpopeiov, pe

0TOXO0 TNV a&NoT AVTATIOKPLONG ATIO TTAEUPAS CUUUETEXOVTWV.

H pébodog pétpnong mov emAéxOnke ival  KALoKA amooTAonS Kol EOIKOTEPA
N KAlpaka amod éva éwg emtd. H ovuykekplpevn kAlpaka pEtpnong kpivetat wg 1
KATOAANAOTEPT OTav peTpate o Pabuog ovppwviag / Swx@wviag Tov
EPWTWUEVOL N 0 BaBuog onuavTikOTNTAG €vog Kpltnpiov (EtabakomovAog,
2005). Ze kaBe mepimTwon, n xpNomn MEPLTTOV aplOpo otV KAlpaka HETPNONG
LOG TIPOCPEPEL TNV SUVATOTNTA EVPEONG TNG LECTG TIUNG.

Q¢ mpog ™V emAoyn Tov Selypatog 1 €pevva SleEnydn wg akoAoVBwG. Xe 0Tl
APOPA TNV £PEVVA EEWTEPLIKA TIPOG TOV TEAAT, EMAEXONKAV Ol VTTAAANAOL TWV
TUNUATWV TPOPOSOCING TWV VAUTIALAKWY ETALPELWV TOU QATOTEAOVV TEAATES
TOv TpounBevuTty (EMAOYN TOU GUVOAOL TOU TMANOUGHOU AVTWV TWV TUNUATWV).
AMwOTE, PHag eVELX@PEPEL LOVO 1] YVWOUN TWV VTIAAANAWY TOU GUYKEKPLUEVOU
TUNHATOG, ooV PE BAOT TNV 0PYAVWTIKY SOUN ULOG VAUTIALOKNG ETALPELNG, TO
UOVO TUNHA IOV €XEL TNV €E0VGLOSOTNON VA TIPOXWPA OE AYOPA AVAADCLUWY YLA
™V evpubun Aertovpyila Twv mAolwv, elvat To TURUA Tpowodooiag (supply

department).

Ye OTL aopd eowTEPKA oTOV TpounBevTr, To Selypa Ntav eml ™G ovoiag oL
epyaldpevol touv mpounBeutn oe Bfom ypagelov (TMwWANCELS, AoyloTnplo,
operations), énAadn 6AoL oL LVTGAANAOL TOU TPOUNBOEVTH, TOU £pPXOVTAL HE
OTIOLOSNTIOTE TPOTIO OF EMAPY UE TOUG TEAATEG. AUVOTUXWSG, ETPETE VA

ATIOKAELGTOUV 0L UTTAAANA0L TNG aTToBNKNG Kal ol 0dnyol, kaBoTL N un mpdoBacm
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TOUG O€ NAEKTPOVIKO UTIOAOYLOTY, KABloTovoe adUvaTn TNV ATooTOAN Kat ANym

TWV EPWTNHATOAOYIWV.

AoV Mooy emAEYBNKE 0 TANOLVOUOG TNG EPEVVAG, TIPOXWPNCAE GTNV CUAAOYT
TwV TANpo@opLwv. I'ia va SlevkoAuvBel n avaivon Twv TANPOYOPLWV, KplONKE
OKOTILUN 1) XPNOM ETOUWV QOPUWV EPWTNUATOAOYIWY, OTNV SIKNG UG
TepimTwon emAegape TS @opues g etapeiag Google (Google Forms). ‘Etol
AoLTtov, a@ol elonXBNoav TA EPWTNUATA OTLS POPHES, EYLIVE ATIOOTOAT TOUG TOCO

TPOG TOVG TIEAATEG OGO KL TIPOG TOV TIPOUN OV TH).

Na movpe oe autd To onuelo, OTL TO EPWINUATOAOYLO TOU QAPOPOVCE TNV
OUUUETOXN TNG avwTtatng Sloiknong oto mpoypappa KAM touv mpounBevtn,
€0TAAN HOvo otov StevBvvovta cUUBOVAD, 0 OTIOI0G KL EUTIAEKETL EVEPYX OTLS

TIWATNCELG KAL TO LAPKETIVYK TNG ETLXElPNOTG.

‘Eva onuavTtikd otolxelo mouv o@ellovpe va ava@épouvpe NTav o Pabuog
QVTATIOKPLONG TWV EPWTNOEVTWY. KolTwVTag e0wTeEPIKA TPOG TOV TTpounBeuTh
elyape oxedov 100% avtamdkplomn, KATL TTOU OPWS NTAV AVALEVOUEVO KaBOTL O
UTIOPULVOUEVOG EPYALETAL TNV ETLXEIPNOT, OTOTE KAL TAV OXETIKA €VKOAN 1
OVAAOYN  €PWTINUATOAOYIWV amd oxedOv  O0AOUG  TOUG  GUVASEAPOUG-

OUUUETEXOVTEG OTNV EPELVA.

Q01600, 0 OTL AEOPA TNV EPEVVA TPOG TOUG TEAATEG TOU TPOoUNBevT
TAPATNPNONKE ONUAVTIKA XAUNAGS BABUOG EMIOTPOPNG. Z€ Eva CUVOALKO aplOpo
250 VoOuTIMlOKWV ETALPELWV OOV EO0TAANCAV EPWTNUATOAGYLA KAl TAPOTL
vmpée  aAAnAoypaia vmevOvuong, poOvo 57 amd autég eméotpePav
CUUTIANPpWUEVA EPpWTNHATOAOYL. Apa eiyape éva MOO00TO NG TASEWS TOU
22,8%. Zoppwva pe tnv Stebvn BiAoypagia, To mapandvw ototyeio, SnAadn to
XOAUNAO TOCOO0TO EMIOTPOPNG EPWTNUATOAOYIWV elval Slaitepa ouxvo oOTIg

EPEVVEG LETW TAYLEPOUEIOV, OTIOTE KoL SV pag ExPVIALEL
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5.2 Epevva MapketTivyk

‘Etol Aowmodyv, EeKvwvtag amd TnV €peuva HAPKETWVYK TPOG TOV TEAAT,
SnuovpynBnkav ta mapakatw Vo epwTnUatoAdyla. Ilpog eukoAlar ToOUL

avayvwotn 6a ta ovopdoovpe “EpwtnuatoArdyo 1a” & “EpwtnuatoAdyo 18”.

Yto “Epwmnuatoroylo 1la” epwtwvtal ol MeAdTeS va dSnAwoouvv tov Baduo
ONUAVTIKOTNTAG ETMAEYUEVWV TAPAYOVTWY, TOU Q@POPOVV KPLTHPLA Yl TNV
emAoyn Tmpounbevuty. Ta ovykekpyéva kpltpla  Bewpovvtal WG TA
ONUAVTIKOTEPA ATO TOVUG TEAATEG TOU VAUTIALAKOU KAAS0U 0AA& Ba A€yape OTL
Bplokouv g@appoyn yevikotepa otV Blopnyavikn ayopd. No eTONUAVOUUE OTL
oe OAa TA EPWTNUATOAOYLN, XPNOLUOTOMONKAY OUVTOUEG KOl TEPLEKTIKEG
TPOTAoEL, WoTe 1 O0An Swdkacia va amAomonBel Tpog O@eAOG TwWV

OUUUETEXOVTWV.

To “Epwtnupatordyo 18”7 agopa tov Babud ocvpewviag / Sa@wviag twv
TEAATWY OE CUYKEKPLUEVEG TIPOTACELS, TTIOU QPOPOVV TNV OXEON TOUG HE TOV
ONUAVTIKOTEPO TIPOUNOeLTN TOUG. OL TIPOTACELS AUTEG APOPOVV TPELS BEUATIKES
evotnTeG: Tov Babuod kavomoimong, tov Babud eumiotoocvvng kat tov Pabuod

GEOLEVONG TOUG |LE TOV ONUAVTIKOTEPO TIPOUNBEVTT) TOVG.

Yto “EpwtnuatoAdylo 2”, epwtinke o AlevbBivwv Z0pfovAog Tou mpounbeu
TAVW € TEVTIE MPOTACELG, TIOU AOPOVV TOV BABUO CUUUETOXNG TG AVWOTATNG
Solknong oto mpdypappa KAM g emixelpnong oAAQ Kol GUYKEKPLUEVES

EVEPYELEG, OTIWG 1 S€ouevon o€ Baolkés apyxeg Tov KAM, 1 emifBpdfevon k..

TéAog, oto “Epwmnuatordylo 3” epwtbnkav ot epyaldpuevol Tou Tpoundeut
Yyl Tov BaBpo onUavTIKOTNTAS ETAEYUEVWV TIPOTACEWY, TIOU ALPOPOVV KPLTIPLA
EMAOYNG oTpatnylkol meAdt. Elvat onpavtikdé va tovicovpe 0Tl pwTHONKaV
ATopa SLPOPETIKWYV TUNUATWY, WOTE VA PNV EXOVHE HOVOTAgLpPT Sldotaon
anmdoPewv. TN mapadetypa dtopa 0TI TWANCELS TIPOPAVWSG Ba VTTEPTOVIGOLV
TNV oNUAcia TWV TIWANCEWV 1] TNG KEPSOPOPLag w¢ KPLTNPLo avafdduiong evog
TEAATN O OTPATNYLKNG onuaciag, Otav dtopa Touv Aoylotnplov mlavoTaTo
BEWPOVV CNUAVTIKOTEPO KPLTIPLO TNV CUVETELX 0NV Tiepiodo TioTwong KoL Tov

oefacpd TV OpwWV TANPWUTG.
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5.3 [Tapovoiaomn kat ZYoAlaocuog ATTOTEAEOCUATWVY

Ytoug Tivakeg IOV AKOAOVO0VV, CUYKEVTPWOAUE KAL ATIOTUTIWOAUE OE ATIOAVTES
TILEG TIG ATIAVTIOELS TWV EPWTWHEVWV avA TIpOTaoN /KpLtnpLo. ‘Emelta, yia k&be
éva KpLTNpLo vmoAoyioape tov péoco (|) kabwe Kat TNV TUTLKY amokAlon (o). Na
TOUE OE AUTO TO ONUELD, OTL ATIO TNV GTIYU| IOV 1) £PELVA UAG SEV EUTIEPLEXEL
EPEVVNTIKEG LTIOBECELS TIOU va oxeTi{ovtal pe ovoyetioels (correlations) M
TaAwvdpounon (regression), 1 avdivon Kol gpunveiad Twv UETARANTWV HECW

TEPLYPAPLKNG OTATLOTIKIG KPIVETAL EMAPKTG.

Zekwvwvtag amd tov Ilivaka 1 Kol ToHpatnpwvTag T AMOTEAECUATA TNG
TEPLYPAPLKNG OTATIOTIKNG (W, 0), elval EekdBapo otTL oL epwTwieVOL amodidouv
Wlaltepa peydAn  Bapdtnta otV TOWOTNTA  TWV  TOAPEXOUEVWV
ayabwv/ummpeciwv wg KpLtiplo emdoyng mpounbevtn (Héoog 6pog: 6,53 -
TuTik] amokAlon: 0,348) kaBws kal oV a&loTmoTid TwV TPOIOVIWV TOU
TpounBevtn toug (HEcog Opog: 6,46 - TuTKY amokAlon: 0,390). MaAwota n
TOLOTNTA TWV TPOTOVTWY CUYKEVTPWVEL TOV VYNAOGTEPO PHEGO OTNV KAlpaka 1 - 7
aTtO OTIOVSNTIOTE GAAO KPLTNPLO KAL TAVTOXPOVWS TNV SEVTEPT UIKPOTEPT) TUTILKT
ATOKALOY, YEYOVOG TIOU UTOSNAWVEL OTL TPOKELTAL Yl TO ONUAVTIKOTEPO

KPLTNPLO EMAOYTG TIpOUn BV T).

AvtiBeta, KOVTpA OTIG TTPOOSOKIEG LG, TO KPLTNPLO TNG TIUNG TWV TPOIOVTWY
EpxeTal otnVv 41 Bon pe Bdon TA OTATIOTIKA oToyEla (LECOG OpOG: 6,35 - TUTIIKY
andkAon: 0,372), yeyovdg mOU KATHSEIKVUEL OTL OTOV TOUEX TPOYPOSooing
TAolwv, N TN Sev €lval To LOXUPOTEPO KPLTNPLO ETIAOYNG TpounBevt. Av
eCALPECOVUE TO KPLTNPLO TNG EPOSIACTIKNG LKAVOTNTAG TOU TPOUNBELTH) OV
OUYKEVTPWVEL TOV XAUNAOTEPO PECO (LEGOG OpOG: 5,86 , TuTkY) amokAtlon: 0,708)
apa elval kat To Aly0Tepo OMUAVTIKO KpLthplo, Ba oyoAlalaue OTL OAd TA
UTIOAOLTIX KPLTNPLA CUYKEVTPWVOUV HECOUG GV TOU 6 KoL AP €X0UVV UEYAAN

onpacia otV €mA0YN TTpoUNnBeLTY.

Ye OTL a@OPA TIG TUTILKEG ATIOKAIOELG, 0TO GUVOAO TV KPLTnplwv €XOVHE €va

evpog amo 0,209 €wg 0,834, yeyovdg ov pag SelyveL TNV €EALPETIKT OLOLOpOp@ia
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YuveyiCovtag otov Ilivaka 2, mapatnpolpe OTL 1 KOPUPTN TWV HECWV OPwV
polpadetal PHeTady NG MPOTAONG OTO MESIO TNG EUTILOTOOVUVNG “OewpoVpe OTL
elval aglomot etapeia’ (p€oog 0pog: 5,84 - tumkn amdkAion: 0,705) kot ng
mpdtaong oto medio TG Séopevong “EmBupolpe va Statnpricovpe pakpoxpovia
oxéon” (uécog oOpog: 5,84 - tumkn amokAon: 0,487). Ta Sedopéva auta
ouvvééovTal UE TO TPONYOUVHEVO EPWTNUATOAOYLO0, OTIOU TO KPLTHPLO TNG

a&lomioTiag wg KPLTNPLOo ETA0YNG TTpounBeutn pOe otnVv Sevtepn BEo.

Ot vymAol péom oOpol (Kovtd oto £EL) KoL OTIS TPEWG BEPATIKEG EVOTNTEG TOV
epwInpatoroyiov, katadeikvbouvv Tov  VYnAd  PBabpd  kavomoinong,
EUTLOTOOUVNG KAl SECHEVONG TOU TEAATN HE TOV ONUAVTIKOTEPO TpopunBeuty
tov. To yeyovog autd emPBefaiwvel pe v oepd tou, TV opbn emAoyn
TPoUNBev T amd HEPOVS VAUTIALAKNG eTatpeiag. O xaunAdg HEcog otV TTPOTACN
“EXOVE HETAVIWOEL YLX TNV ATOPAOT LG VA ouvepyaoToUpe” (L€oog 6pog: 2,65
- Tumk amokAlon: 0,846) amoSelkvUeEL TO TAPATAV®W OCUUTEPACU TEPL
opBOTNTAG GTNV €MAOYN TPOUNOELTY, APOV N TTAELOVOTNTA TWV EPWTNOEVTWV

OEV £XOVV HETAVIWOEL YLX TNV ETILAOYT] TOUG.

Kat o autd 10 epwTNUATOAOYL0 TApPATNPOVUVTAL TOAV XOUNAEG TUTILKEG
amokAloelg, pe eVpog mov kvpaivetat and 0,437 €wg 0,846, akolovBwvtag Ta

TIOLOTIKA XOPAKTNPLOTIKA TWV CUUUETEXOVTWY TIOV oXoAldoape otov [ivaka 1.
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O MMivakag 3 pag diver v dmoym tov AtcvBvvovtog ZupfovAov Tov TTpounBevt),
TAVW OE CUYKEKPLUEVEG TIPOTACELS IOV a@OpPOLV T mpoypappata KAM mov
Bplokovtal oe €§EALEN evtog TG emiyeipnong. OL amavToElg EMoNUAIvVOVTAL HE

KITPLVO Xpwua.

'Omwg mapatnpole, Exovpe oxedov amoAvTo BaBUd cLUEPWVIAG OTIS TTPOTACELS
HaG, To 0Tolo VTTOSNAWVEL VYMAO TTOCOGTO CUUUETOXNS TNG AVWTATNG SLOIKNONG
ota mpoypdupata KAM evtog tou mpopnBeutny, OMwG emiong kot LYMAN

Sdéopevon otis apxég tov KAM.

‘Eva ox0Alo ov Ba pmopoVoape vo KAVOURE glval OTL IO TNV OTLYMI| TIOU TO
EPWTNUATOAOYLO EIVAUL TTPOCWTOTOMUEVO, APOV OTIWG EITAUE EPWTNONKE LOVO O
StevBvvwy oOpovAog, eitvat Aoyiko va e660ncav ot Aeyopeveg “political correct

answers”.
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O IMivakag 4 a@opd OTIWG ETTAE TNV EPELVA ECWTEPLKA GTOV TIPOUNOELTH.

TOH@WVA HE TA TIHPAKATW OTOLXElR, oL epyalouevol Tou TpounBevt Sivouv
WSlaitepn BapUTNTA GTOV OYKO TTWANCEWV WG KPLTNPLO ETIAOYNG CTPATNYLKOU
meAatn (néon twn: 6,60 — Tumikn amokAon: 0,186). AkodovBel 1 kepSoopia
amd tov meAatn (W: 5,93 - o0: 0,841) kal 1 GUVETELA GTOVUG OPOVG TANPWUNG (1L

5,93 - 6: 0,619), 6mov potpalovtal tnv SeVtepn BEom.

Tnv tedevtaia B€on KATEXEL TO KPLTNPLO TNG TTPOGBACTG GTNV TEXVOYVWOIA TOV
medatn (u: 4,4 - o: 1,082), k&tL oL Bewpeltatl Aoywkd, agol mpdokeLtat yio 500
teAelwg Sla@opeTikovg kKAASoUg (amd v pia 1 TOVTOTOPOG VAUTIALX Kol aTd
™MV GAAN emxelpnon Tpo@odoaciag), omoTe Kat Sev UTIAPXEL OLUVSEDT] OTOUG

TOE(G TNG TEYVOAOYING.

Avuto Tov emiong mapatnpeltat eival peyaAo eVPog TOGO GTOVUG HEGOUG, OL OTIO(OL
Taipvouv TipEG amo 4,40 €wg 6,60 000 KAl OTIS TUTILKEG ATIOKALOELG, OL OTIO(EG
maipvouv TipEg amo 0,186 £wg 1,169. Kat autd 1o otoixeio dev pag Sapvialet
KaBOTL og avtiBeon pe TV €pEuvA EVTOG TWV VAUTIALAK®OV ETALPELWV OTIOV
amevBuvOnKae o CUYKEKPLUEVO T (TUNUA TPpo@odooiag), oty TiepimTwon
TOU TPOWOS8OTN amootedape Kol AdBape epWTNUATOAOYLIX O OAQ TA TUNHOTO
™m¢ emxeipnong Omwg efnynoape KoL o€ TPONYOUUEVO KEPAAALO, QUTN N
avopolopop@ia Ba pag dwoel TV amoPn 6AwWV TWV TUNUATWY TOU TIpounfeut)
(mwAnoelg, Aoylwotnplo, operations KAT) kKot dpa Ba  €gouvpe o TILO
OAOKANPWUEV BewpPnom, Yl TO TOWO EVAL TPAYUATIKA TO TPOPIA TOvL

OTPATNYIKOV TEEAAT YL TNV CUYKEKPLUEVT ETILXEPMON.
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KepaAalo 6

EmtiAoyocg

dOAvovTag 0TO TEAOG QUTNG TNG EPELVAC HAG, £VA TIPWTO OXOAL0 Ba NTav OTL
TPOPAVESTATA, VTIAPYEL APKETOG “YWPOS~ YIA TTEPALTEPW SLEPEVVON YUPW ATIO
™V Slaxeiplon oxEcewV HETAEY VAU TIALAK®V ETALPELWV KUL TPOPOSOTWV TAOIWV.
Q01600, 1 TTAPOVCH PETATITUXLAKY SlatplPfn amotedel eva MPpwTOo Prina TPOG
autn] TV KatevBuvon, dedopévov OtTL ot SleBvég emimedo Oev vmApxoLV
epeuvnTIKA dedopéva 1 avtiotoyes SlatplBég mov va €xouv aoxoAnBel pe tnv

OUYKEKPLUEVT) LEAETT) TIEPITITWOTG.

[ToAAG amd Ta EPELVVNTIKA UOG ATOTEAECUATH KATEPPUPOV KATIOLX OTEPEOTUTIX
IOV KUPLXPYOUV OTNV ayopd TwV TPOo@POSoT®wV TAolwv. XapaKTnpLoTIKOTEPO
OTEPEOTUTIO €lval OTL OL TTAOLOKTITPLEG ETALPEIEG EMAEYOUV TOUG TIPOUNOEVTES
TOUG [E KUPLOPYO KPLTNPLO QUTO TNG TIUNG TWV TIPOIOVTWY ToVG. L0TO00, OTIWG
avaAVBNKe G€ TIPONYOULEVO KEPAANLO, 1) EPELVA HAG KATEOTNOE CAPES OTL TO
KPLTNPLO TNG TWUNG 8ev E€pxeTal mapd otnv TETAPTNn Ofon petadl 1ng
ONUAVTIKOTNTAG TWV KPLTnplwy, HE TA omola PlX VAUTIALOKY €TALPEla ETTAEYEL

TOV ONUAVTIKOTEPO TTPOUNBEL T TNG.

KAelvovtag v mapovoa mruylakn Statpifn Ba BEAape va KATAOTI)COVUE CAPES
0TL 0 xwpog Tou Key Account Management oTi§ BLOPNYaVIKES ayopES (KOUMATL
TWV OTIolwVv ayopwyv elval kal 1 SIKIA Hag PEAETT) TEPITITWONG), TAPAUEVEL OE
ueyaAo Pabud avefepevvntog, KABWG TAPOTL VUTAPXEL EKTEVNG OleBvng

BBAoypapia, woTdC0 QLT VTTOAEITTETAL TPWTOYEVOUG EPELVAG.

61



BiAoypapia

ItabakomovAog, B. (2005). MéBodot Epegvvag Ayopdg. ABnva: Ek660elg ZTapovAn

Abratt, R. and Kelly, M. P. (2002). “Customer-supplier partnerships Perceptions
of a successful key account management program”. Industrial Marketing
Management, Vol. 31, Issue 5, pp. 467-476.

Achrol, R.S. (1991). “Evolution of the marketing organization: New forms for
turbulent environments”. Journal of Marketing, Vol. 55, Issue 4, pp. 77-93.

Al-Husan, F. B,, & Brennan, R. (2009). “Strategic account management in an
emerging economy”. Journal of Business & Industrial Marketing, Vol. 24, Issue 8,
pp. 611-620.

Barrett, J. (1986). “Why major account selling works", Industrial Marketing
Management, Vol. 15, pp. 63-73.

Boles, |, Pilling, B. and Goodwyn, G. (1994), "Revitalizing Your National Account
Marketing Program: The NAM Audit", Journal of Business & Industrial Marketing,
Vol. 9, Issue 1, pp. 24-33.

Brady, N. (2004). “In search of market orientation - An experiment in key
account management”. Marketing Intelligence & Planning. Vol. 22, Issue 2, pp.
144-159.

Brehmer, P. and Rehme, J. (2009). “Pro-active and reactive: drivers for key
account management programmes”. European Journal of Marketing, Vol. 43,
Issue 7/8, pp- 961-984.

Capon, N. (2001). Key Account Management and Planning: The Comprehensive
Handbook for Managing your Company’s Most Important Strategic Asset. Available
at:
https://books.google.gr/books?hl=el&lr=&id=ZXqQHTpt830C&oi=fnd&pg=PR13
&dq=Key+account+management+and+planning&ots=DKzf][KKyt]&sig=RNFk1Ru
RM]s]d8EcNkDUHaSfjal&redir esc=y#v=onepage&q&f=false (Downloaded:
22/11/2019)

Cheverton, P. (2008). Key Account Management, Tools and Techniques for
Achieving Profitable Key Supplier Status. London: Kogan Page.

Doney, P.M. and Cannon, ].M. (1997). “An examination of the nature of trust in
buyer-seller relationships” . Journal of Marketing. Vol. 61, Issue 2, pp. 35-51.

Doyle, P. (2000). “Valuing marketing’s contribution”. European Management
Journal, Vol. 18, Issue 3, pp. 233-245.

62


https://www.emerald.com/insight/search?q=James%20S.%20Boles
https://www.emerald.com/insight/search?q=Bruce%20K.%20Pilling
https://www.emerald.com/insight/search?q=George%20W.%20Goodwyn
https://www.emerald.com/insight/publication/issn/0885-8624
https://books.google.gr/books?hl=el&lr=&id=ZXqQHTpt83oC&oi=fnd&pg=PR13&dq=Key+account+management+and+planning&ots=DKzfJKKytJ&sig=RNFk1RuRMJsJd8EcNkDUHaSfjaI&redir_esc=y#v=onepage&q&f=false
https://books.google.gr/books?hl=el&lr=&id=ZXqQHTpt83oC&oi=fnd&pg=PR13&dq=Key+account+management+and+planning&ots=DKzfJKKytJ&sig=RNFk1RuRMJsJd8EcNkDUHaSfjaI&redir_esc=y#v=onepage&q&f=false
https://books.google.gr/books?hl=el&lr=&id=ZXqQHTpt83oC&oi=fnd&pg=PR13&dq=Key+account+management+and+planning&ots=DKzfJKKytJ&sig=RNFk1RuRMJsJd8EcNkDUHaSfjaI&redir_esc=y#v=onepage&q&f=false

Frazier, G., Spekman, R.E. and O’ Neal, C.R. (1988). “Just-in-time relationships in
industrial markets” . Journal of Marketing. Vol. 51, Issue 4, pp. 52-67.

Georges, L., and Eggert, A. (2003). “Key account managers' role within the value
creation process of collaborative relationships”. Journal of Business to Business
Marketing, Vol. 10, Issue 4, pp. 1-22.

Gladstein, D.L. (1984). “Groups in context: A model of task group effectiveness”.
Administrative Science Quarterly, Vol 29, Issue 4, pp. 499-517.

Guenzi, P., Pardo, C., & Georges, L. (2007). “Relational selling strategy and key
account managers' relational behaviors: An exploratory study”. Industrial
Marketing Management, Vol 36, Issue 1, pp. 121-133.

Guesalaga, R., Gabrielsson, M., Rogers, B., Ryals, L., & Cuevas, J. M. (2018). “Which
resources and capabilities underpin strategic key account management?”.
Industrial Marketing Management, Vol. 75, pp. 160-172.

Guesalaga, R. (2014). “Top management involvement with key accounts: The
concept, its dimensions, and strategic outcomes”. Industrial Marketing
Management, Vol. 43, Issue 7, pp. 1146-1156.

Guesalaga, R. and Johnston, W. (2010). “What's next in key account management
research? Building the bridge between the academic literature and the
practitioners' priorities”. Industrial Marketing Management, Vol. 39, Issue 7, pp.
1063-1068.

Gounaris, S. and Tzempelikos, N. (2013). “Key Account Management Orientation
and Its Implications: A Conceptual and Empirical Examination”. Journal of
Business-to-Business Marketing, Vol. 20, Issue 1, pp. 33-50.

Gundlach, G.T. and Cadotte, E.R. (1994). “Exchange interdependence and
interfirm interaction: Research in a simulated channel setting”. Journal of
Marketing Research, Vol. 31, Issue 4, pp. 516-532.

Homburg, C. and Stock, R. M. (2004). “The link between salespeople's job
satisfaction and customer satisfaction in a business-to-business context: A dyadic
analysis”. Journal of the Academy of Marketing Science, Vol. 32, pp. 144-158.

Homburg, C., Workman J. P. and Jensen, O. (2002). “A Configurational Perspective
on Key Account Management”. Journal of Marketing, Vol. 66, Issue 2, pp. 38-60.

Homburg, C., Workman, J. P. and Jensen, O. (2000). “Fundamental changes in
marketing organization: The movement toward a customer-focused
organizational structure”. Journal of the Academy of Marketing Science, Vol. 28,
Issue 4, pp. 459-478.

63


https://journals.sagepub.com/doi/full/10.1509/jmkg.66.2.38.18471
https://journals.sagepub.com/doi/full/10.1509/jmkg.66.2.38.18471
https://journals.sagepub.com/doi/full/10.1509/jmkg.66.2.38.18471

Kumar, P., Sharma, A. and Salo, J. (2019). “A bibliometric analysis of extended
key account management literature”. Industrial Marketing Management, Vol. 82,
pp. 276-292.

Low, B. (1996). “Long-term Relationships in Industrial Marketing: Reality or
Rhetoric?”. Industrial Marketing Management, Vol. 25, Issue 1, pp.23-35

McDonald, M. (2020). “Ten Guidelines for Profitable Key Account Management”.
Cranfield School of Management. Available

at: https://blog.som.cranfield.ac.uk/execdev/malcolm-mcdonalds-ten-
guidelines-for-profitable-key-account-management [Downloaded: 18/12/2020]

McDonald, M. and Woodburn, D. (2007). Key Account Management. The Definitive
Guide (24 edition). Oxford: Elsevier.

McDonald, M., Rogers, B. and Woodburn, D. (2000). Key Customers: How to
Manage Them Profitably. Oxford: Butterworth-Heinemann

McDonald, M. and Woodburn, D. (1999). Key account management: Building on
supplier and buyer perspectives. London: Financial Times Prentice Hall

McDonald, M. and Rogers, B. (1998). Key Account Management — Learning From
Supplier and Customer Perspectives. Oxford: Butterworth Heinemann

McDonald, M., Millman, T. and Rogers, B. (1997). “Key account management:
Theory, practice and challenges”. Journal of Marketing Management, Vol.13, Issue
8, pp. 737-757.

Millman, T. and Wilson, K. (1999). “Processual issues in key account
management: underpinning the customer-facing organization”. Journal of
Business and Industrial Marketing, Vol. 14, Issue 4, pp. 328-337.

Millman, T. and Wilson, K. (1995). “From key account selling to key account
management”, Journal of Marketing Practice: Applied Marketing Science, Vol. 1,
Issue 1, pp. 9-21.

Millman, A.F. (1994), “Relational aspects of key account management”, Fourth
Seminar of the European Network for Project Marketing and Systems Selling,
University of Pisa, April.

Mobhr, J.]J., Fisher, RJ. and Nevin, ].R. (1996). “Collaborative communication in
interfirm relationships: Moderating effects of integration and control”. Journal of
Marketing, Vol. 60, Issue 3, pp. 103-115.

Mobhr, J.J. and Nevin, J.R. (1990). “Communication strategies in marketing
channels: A theoretical Perspective”. Journal of Marketing, Vol. 54, Issue 4, pp.
36-51.

64


https://www.tandfonline.com/author/McDonald%2C+Malcolm
https://blog.som.cranfield.ac.uk/execdev/malcolm-mcdonalds-ten-guidelines-for-profitable-key-account-management
https://blog.som.cranfield.ac.uk/execdev/malcolm-mcdonalds-ten-guidelines-for-profitable-key-account-management
https://www.tandfonline.com/author/McDonald%2C+Malcolm
https://www.tandfonline.com/author/McDonald%2C+Malcolm
https://www.tandfonline.com/author/Millman%2C+Tony
https://www.tandfonline.com/author/Rogers%2C+Beth

Morgan, R. and Hunt, S. (1994). “The commitment trust theory of relationship
marketing. Journal of Marketing, Vol. 58, Issue 3, pp. 20-38.

Napolitano, L. (1997). “Customer-Supplier Partnering: A Strategy Whose Time
Has Come”. Journal of Personal Selling & Sales Management, Vol. 17, Issue 4, pp.
1-8.

Natti, S., and Palo, T. (2012). “Key account management in business-to-business
expert organisations: An exploratory study on the implementation process”.
Service Industries Journal, Vol. 32, Issue 11, pp. 1837-1852.

Ojasalo, J. (2001). "Key account management at company and individual levels in
business-to-business relationships". Journal of Business & Industrial Marketing,
Vol. 16, Issue 3, pp. 199-220.

Pardo, C., Henneberg, S.C., Mouzas, S. & Naude, P. (2006). “Unpicking the
meaning of value in key account management”. European Journal of Marketing.
Vol. 40, Issue 11/12, pp. 1360-1374.

Pardo, C. (1999). “Key account management in the business-to-business field: a
French overview”. Journal of Business & Industrial Marketing, Vol. 14, No. 4, pp.
276-297.

Pardo, C. (1997). “Key account management in the business to business field:
The key account’s point of view”. Journal of Personal Selling & Sales Management.
Vol. 17, Issue 4, pp. 17-26.

Pels, J. (1992). “Identification and Management of Key Clients”.
European Journal of Marketing, Vol. 26, Issue 5, pp. 5-21.

Perry, M.L., Pearce, C.L. & Sims, H.P. Jr. (1999). “Empowered selling teams: How
shared leadership can contribute to selling team outcomes”. Journal of Personal
Selling & Sales Management, Vol. 19, Issue 3, pp. 35-51.

Ryals, L. and McDonald, M. (2008). Key Account Plans. Available
at: http://eds.b.ebscohost.com/eds/ebookviewer/ebook/bmxlYmtfXzMyMDgyN
19fQU41?sid=52b34206-c027-466a-8f31-e662c7150c49@pdc-v-

sessmgr01&vid=2&format=EB&rid=1 (Downloaded: 16/12/2020)

Ryals, L. (2006). “Profitable relationships with key customers: how suppliers
manage pricing and customer risk”. Journal of Strategic Marketing, Vol. 14, Issue
2, pp-101-113.

Salojarvi, H., Sainio, L. M. and Tarkiainen, A. (2010). “Organizational factors

enhancing customer knowledge utilization in the management of key account
relationships”. Industrial Marketing Management, Vol. 39, Issue 8, pp. 1395-1402.

65


javascript:__doLinkPostBack('','ss%7E%7EAR%20%22Pels%20Jaqueline%22%7C%7Csl%7E%7Erl','');
http://eds.b.ebscohost.com/eds/ebookviewer/ebook/bmxlYmtfXzMyMDgyN19fQU41?sid=52b34206-c027-466a-8f31-e662c7150c49@pdc-v-sessmgr01&vid=2&format=EB&rid=1
http://eds.b.ebscohost.com/eds/ebookviewer/ebook/bmxlYmtfXzMyMDgyN19fQU41?sid=52b34206-c027-466a-8f31-e662c7150c49@pdc-v-sessmgr01&vid=2&format=EB&rid=1
http://eds.b.ebscohost.com/eds/ebookviewer/ebook/bmxlYmtfXzMyMDgyN19fQU41?sid=52b34206-c027-466a-8f31-e662c7150c49@pdc-v-sessmgr01&vid=2&format=EB&rid=1
https://www.sciencedirect.com/science/journal/00198501
https://www.sciencedirect.com/science/journal/00198501/39/8

Sharma, A. (1997). “Who Prefers Key Account Management Programs? An
Investigation of Business Buying Behavior and Buying Firm Characteristics”,
Journal of Personal Selling & Sales Management, Vol. 17, Issue 4, pp. 27-39.

Smith, ].B. (1997). “Selling alliances”. Industrial Marketing Management, Vol. 26
(March), pp. 149-161.

Smith, ].B. & Barclay, D.W. (1997). “The effects of organizational differences and
trust on the effectiveness of selling partner relationships”. Journal of Marketing,
Vol. 61, Issue 1, pp. 3-21.

Spencer, R. (1999). “Key accounts: effectively managing strategic complexity”,
Journal of Business & Industrial Marketing, Vol. 14, Issue 4, pp. 291-309.

Stevenson, T.H. (1981). “Payoffs from national account management”. Industrial
Marketing and Management, Vol. 10, Issue 2, pp. 119-124 .

Storbacka, K. (2012). “Strategic account management programs: alignment of
design elements and management practices”. Journal of Business & Industrial
Marketing, Vol. 27, Issue 4, pp. 259-274.

Tzempelikos, N. (2015). “Top management commitment and involvement and
their link to key account management effectiveness”. Journal of Business &
Industrial Marketing, Vol. 30, Issue 1, pp. 32-44.

Tzempelikos, N. and Gounaris, S. (2015). “Linking key account management
practices to performance outcomes”. Industrial Marketing Management, Vol. 45,
pp- 22-34.

Tzempelikos, N and Gounaris, S. (2011). “Key account management orientation
and company performance: does relationship quality matter?”’. AMA Winter
Educator’s Conference Proceedings, Vol. 22, pp. 269-277.

Tzempelikos, N. and Gounaris, S. (2008). “Criteria for identifying key accounts
and business performance: Are they linked”, 37th European Marketing Academy
Conference (EMAC), Brighton, UK, May 27-30.

Van Raaij, E.M., Vernooij, M.J.A. and van Triest, S. (2003), “The Implementation of
customer profitability analysis: A case study”. Industrial Marketing Management,
Vol. 32, Issue 7, pp. 573-583.

Weilbaker, D. and Weeks , W.A. (1997). “The evolution of national account
management: A literature Perspective”. Journal of Personal Selling and Sales
Management, Vol. 17, Issue 4, pp. 49-59 .

Wengler, S., Ehret, M. and Saab, S. (2005). “Implementation of Key Account
Management: Who, why, and how? An exploratory study on the current
implementation of Key Account Management programs”. Industrial Marketing
Management, Vol. 35, Issue 1, pp. 103-112.

66


https://www.emerald.com/insight/publication/issn/0885-8624
https://www.emerald.com/insight/publication/issn/0885-8624
https://www.sciencedirect.com/science/journal/00198501
https://www.sciencedirect.com/science/journal/00198501

Wilson, K. and Woodburn, D. (2014). “The impact of organisational context on
the failure of key and strategic account management programmes”, Journal of
Business& Industrial Marketing, Vol. 29, Issue. 5, pp. 353-363.

Wilson, C. (1996). “Profitable Customers”, London: Kogan Page.

Woodburn, D. and Wilson, K. (2014). Handbook of Strategic Account
Management: A Comprehensive Resource. Available at:
https://onlinelibrary.wiley.com/doi/book/10.1002/9781118509043?saml refe
rrer (Downloaded: 07/01/2021)

Workman, J. P.,, Homburg, C. and Jensen, 0. (2003). “Intraorganizational
determinants of key account management effectiveness”. Journal of the
Academy of Marketing Science, Vol. 31, Issue 1, pp. 3-21.

67


https://onlinelibrary.wiley.com/doi/book/10.1002/9781118509043?saml_referrer
https://onlinelibrary.wiley.com/doi/book/10.1002/9781118509043?saml_referrer
https://link.springer.com/journal/11747
https://link.springer.com/journal/11747
https://link.springer.com/journal/11747/31/1/page/1

	Ανοικτό Πανεπιστήμιο Κύπρου
	Μεταπτυχιακή Διατριβή

	Ανοικτό Πανεπιστήμιο Κύπρου
	Κεφάλαιο 1
	Εισαγωγή
	Κεφάλαιο 2
	Βιβλιογραφική Επισκόπηση ΚΑΜ
	2.1 Γενικά περί ΚΑΜ
	2.1.1 Οφέλη για τον Πελάτη και τον Προμηθευτή από την χρήση Προγραμμάτων ΚΑΜ

	2.2 Ο ρόλος του Key Account Manager
	2.2.1 Μια διαφορετική προσέγγιση στους Ρόλους και τις Δεξιότητες του Key Account Manager

	2.3 Πως όμως ορίζεται ο Στρατηγικός Πελάτης;
	2.4 Στάδια KAM
	2.4.1 Pre-KAM
	2.4.2 Early-KAM
	2.4.3 Mid-KAM
	2.4.4 Partnership KAM
	2.4.5 Synergistic KAM
	2.4.6 Uncoupling KAM


	Κεφάλαιο 3
	Κριτήρια επιλογής στρατηγικού πελάτη
	3.1 Γενικά γνωρίσματα στρατηγικού πελάτη
	3.1.1 Κριτήρια Επιλογής

	3.2 Αξιολόγηση του Ρίσκου του Στρατηγικού Πελάτη
	3.3 Οι κίνδυνοι του προμηθευτή εντός του προγράμματος ΚΑΜ
	3.3.1 Συνολική ή Προσωρινή διακοπή της συνεργασίας (Defection – Migration)
	3.3.2 Ασταθή πρότυπα αγορών (Volatile purchasing patterns)
	3.3.3 Αργός ρυθμός πληρωμών (Slow payment)
	3.3.4 Δυσφήμιση του προμηθευτή (Negative word of mouth)


	Κεφάλαιο 4
	Ο ρόλος της ανώτατης διοίκησης στην αποτελεσματικότητα των προγραμμάτων ΚΑΜ
	Κεφάλαιο 5
	Έρευνα Μάρκετινγκ
	5.1 Μεθοδολογία Έρευνας
	5.2 Έρευνα Μάρκετινγκ
	5.3 Παρουσίαση και Σχολιασμός Αποτελεσμάτων

	Κεφάλαιο 6
	Επίλογος
	Βιβλιογραφία
	Homburg, C., Workman J. P. and Jensen, O. (2002). ‘’A Configurational Perspective on Key Account Management’’. Journal of Marketing, Vol. 66, Issue 2, pp. 38-60.
	Pels, J. (1992). ‘’Identification and Management of Key Clients’’. European Journal of Marketing, Vol. 26, Issue 5, pp. 5-21.
	Salojärvi, H., Sainio, L. M. and Tarkiainen, A. (2010). ‘’Organizational factors enhancing customer knowledge utilization in the management of key account relationships’’. Industrial Marketing Management, Vol. 39, Issue 8, pp. 1395-1402.
	Sharma, A. (1997). ‘’Who Prefers Key Account Management Programs? An Investigation of Business Buying Behavior and Buying Firm Characteristics’’, Journal of Personal Selling & Sales Management, Vol. 17, Issue 4, pp. 27-39.
	Wengler, S., Ehret, M. and Saab, S. (2005). ‘’Implementation of Key Account Management: Who, why, and how? An exploratory study on the current implementation of Key Account Management programs’’. Industrial Marketing Management, Vol. 35, Issue 1, pp. ...
	Wilson, C. (1996). ‘’Profitable Customers’’, London: Kogan Page.
	Woodburn, D. and Wilson, K. (2014). Handbook of Strategic Account Management: A Comprehensive Resource. Available at: https://onlinelibrary.wiley.com/doi/book/10.1002/9781118509043?saml_referrer (Downloaded: 07/01/2021)


